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Farming is a business of uncertainty,
but here’s something you can count on.
Chevrolet presents this exclusive $500 private offer 1 toward the purchase or lease
of an all-new Chevy Silverado — the 2014 North American Truck of the Year. From
the family of the most dependable, longest-lasting 2 full-size pickup in America, rest
assured your Silverado will keep you working without skipping a beat.
1 Offer available through 4/1/17. Available on qualified 2014 and 2015 Chevrolet vehicles. This offer is not available with some other
offers. Only customers who have been active members of an eligible Farm Bureau for a minimum of 30 days will be eligible to receive
a certificate. Customers can obtain certificates at www.fbverify.com/gm. Farm Bureau and the FB logo are registered service marks
of the American Farm Bureau Federation and are used herein under license by General Motors. 2 Dependability based on longevity:
1987–April 2013 full-size pickup registrations.

ALEXANDRIA
KERRY CHEVROLET
859-635-6400
KerryChevrolet.com
BARDSTOWN
FRANKLIN FAMILY CHEVROLET
502-348-3964
www.donfranklinauto.com
CARROLLTON
HERB KINMAN CHEVROLET
502-732-6646
www.hkchevy.com

ELIZABETHTOWN
HERB JONES CHEVROLET CADILLAC
BUICK GMC
800-609-2277
herbjoneschevrolet.com
EMINENCE
BROWNING AUTOMOTIVE
SUPERCENTER
800-844-6546
www.thinkgm.com

GEORGETOWN
FRANK SHOOP CHEVROLET-BUICK
CHRYSLER DODGE JEEP RAM
502-863-3727
HAZARD
CARDINAL CHEVROLET BUICK GMC
CADILLAC
606-436-2154
www.cardinalgm.com
HENDERSON
HENDERSON CHEVROLET BUICK GMC
800-761-2277
www.hendersonchevrolet.com

LONDON
TINCHER WILLIAMS
CHEVROLET-BUICK-GMC
800-447-1508
tincherwilliamschevrolet.com
MAYSVILLE
MCFARLAND CHEVROLET BUICK, INC.
800-467-7171
www.mcfarlandgmcenter.com
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Kentucky Farm Bureau News is published
ten times per year. Combined issues for
December-January and June-July are sent to all
members. The remaining eight issues go to
regular members. Bulk postage rate paid at
Lebanon Junction, Ky. Changes in address
should be mailed to KFB Communications
Division, PO Box 20700, Louisville, Ky. 40250.

K

entucky’s legislature has done a
commendable job responding to
agriculture’s needs. Our historic agricultural development initiative, research and educational services, the role of the state Department of
Agriculture, conservation programs and tax policy
are just a few areas where the General Assembly has
provided resources to help farmers move forward.
We also need to give a nod to the Executive
Branch for its continued support for these major initiatives. The concept of
utilizing tobacco settlement funds to boost our farm economy has been
strongly supported by each of the three governors who have served since the
agreement was reached 17 years ago.
Kentucky has invested far more of its tobacco settlement funds in agricultural development than any other tobacco state. This has proved to be a wise
decision as our farm economy is more diverse than ever before.
The 2015 General Assembly continued the tradition by enacting House Bill
510, which continues funding for the popular Soil Erosion Water Quality Cost
Share Fund while also strengthening the state and county agricultural development accounts. The new money comes as a result of last year’s resolution of
a dispute over the Master Settlement Agreement. House Bill 510 appropriated
$21 million of the $57 million to agriculture programs.
The FY 2016 appropriation of $5 million to the Soil Erosion Water Quality
Cost Share Fund is an important development. Since the program’s inception
in 2014, more than 13,500 farmers have received financial and technical
assistance in implementing “best management practices.” KFB should be
proud of this because we led the effort for the legislation in the 1994 session
and then had state and county leaders, along with staff members, involved in
developing the program.
Our thanks go to House Appropriations and Revenue Committee Chairman
Rick Rand, who was the primary sponsor of HB 510. Co-sponsors included
two lawmakers with extensive Farm Bureau backgrounds: House Agriculture
Committee Chairman Tom McKee and Representative Wilson Stone.
A key ally on the Senate side was Agriculture Committee Chairman Paul
Hornback, who formerly served on our Board of Directors.
An overwhelming majority of our state lawmakers have been strong supporters of agriculture over the years -- particularly as we have reshaped our
farm economy in response to tobacco’s decline. Kentucky farmers are fortunate to operate in a state that has not lost sight of its rural landscape.

Mark Haney

All advertising accepted subject to publisher’s
approval. Advertisers must assume liability of
content of their advertising.
For rates and information call 1.800.798.2691

President
Kentucky Farm Bureau
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Scott County FB celebrates new
Bevins Motor site

I

Posing at the Scott County FB booth were (from left) Jimmy Bevins, Scott County FB President Jimmy Richardson, Dianne Dawson, Darcy Smith, Roger Quarles and agent Eric Parker.

The new facility on U.S. 25 south of Georgetown has nearly 50,000 square feet of space.

Jimmy Bevins cut the ribbon at the grand opening.
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t also was a grand day for Scott
County FB when the Bevins Motor
Company farm equipment business held a grand opening celebration
on April 24 at its new facility on U.S. 25
just south of Georgetown. The 69-yearold business has been an integral part of
the area’s farmscape, which is why Scott
County FB and other agriculture interests stood with the Bevins family through
a zoning dispute that had threated the
move to a modern facility.
Bevins Motor Company is one of the
oldest continuous businesses in the
county and is the only farm implement
dealer that offers full service on all
brands. Scott County FB got involved in
the zoning battle not only because of
the importance of the business to farmers, but also to support Bill Bevins, the
company founder who had become a
pillar of the community through his
business, activism and philanthropy.
Mr. Bevins passed away last August at
the age of 95. But not before shoveling
the first dirt at the groundbreaking,
which took place exactly a year prior to
the grand opening.
His son, Jimmy Bevins, and staff put
on quite a show for a good numbers of
visitors that included many local leaders
such as Scott County Judge-Executive
George Lusby, Georgetown Mayor Tom
Prather, State Senator Damon Thayer
and State Representative Ryan Quarles.
Mayor Prather praised the facility for
“blending our past with our bright, economic future.” He added: “This belongs
to all of us. This is agribusiness at its
finest.”
The new 49,000-square-foot facility is
on land the family has owned for years.
The event included exhibits, door
prizes, a petting zoo and a free cookout
lunch. Scott County FB was among the
exhibitors, operating a booth promoting
membership. Kentucky Sports Radio
with host Matt Jones did their daily
broadcast from inside the sales center
and nearly every seat was filled. Jones
began the broadcast by exclaiming “this
is like a county fair!”
Bevins Motor Company has other
stores in Mount Sterling, Paris and
Richmond.

comment
Kentucky Farm Bureau is a voluntary organization of farm families and their allies
dedicated to serving as the voice of agriculture by identifying problems, developing solutions and taking actions which will
improve net farm income, achieve better
economic opportunities and enhance the
quality of life for all.
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C O L U M N

uring my career with the Kentucky
Division of Conservation it was gratifying to see how our agriculture community responded to ever growing environmental
challenges. I watched Kentucky farmers adapt and
make great strides in implementing practices that
limit soil erosion and improve water quality. I also
had the honor of being involved in the development
and implementation of our historic Agriculture
Water Quality Act.
Farm organizations and agencies have been supportive all along the way over the years, and most have implemented some type
of program to encourage cooperative leadership on environmental issues, particularly in regards to water quality issues. Kentucky also has a wide range of
resources to help farmers meet these challenges.
Each year a good number of our farmers utilize federal, state and local technical and financial assistance programs to put in place conservation practices
that protect soil, water, and air quality resources. The recommended “best
management practices” include such steps as maintaining vegetative covers
and buffer strips that control soil erosion or install stack pads for handling livestock waste. There are dozens of other BMPs that enable producers to be good
stewards of our resources.
Kentucky is among the top states in spending on conservation programs, as
well as in the use of conservation tillage practices. Our agricultural water quality law, adopted in 1994, has long been regarded as a model for other states
to follow. Under the Kentucky Soil Erosion and Water Quality Cost Share program, more than 13,500 Kentucky farmers have upgraded operations to ensure
that their production practices do not impair waterways. The state cost share
program has been invaluable to Kentucky in leveraging additional federal,
state, local and private conservation program funds to assist in protecting out
valuable resources.
Safeguarding land and water isn’t an easy job, but it’s something that farmers
cannot, and will not, neglect. And thanks to their efforts, we all benefit from a
better place to live.
Presently I have the privilege of chairing Kentucky Farm Bureau’s Water
Management Working Group. This 20-member group is charged with developing recommendations for enhancing water resources in Kentucky. This is no
small task, and no trivial undertaking. Not only for farmers, but rural communities as well and requires us all to work together to find the solutions.
After four meetings we have identified goals, obtained a wealth of information on available resources and have formed our first subcommittee to work on
improving Kentucky’s State Drought Mitigation Plan and its response to agricultural drought issues, which is badly needed.
I look forward to learning more and working with these working group
members to continue our efforts to assist farmers on natural resource issues.

Steve Coleman

Kelley Parks

..............................................................................

(502) 495-5112
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Legislation rescues
W

Bruce Quarles has used the program for three improvements on his farm in Franklin County, including on a
“heavy use” area pictured in the background.

Bruce Quarles used the cost-share program to improve a pasture where his sheep graze.
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ith deep roots in Kentucky’s
20-year-old Agriculture
Water Quality Law, KFB is
praising a bill from the 2015 legislative
session that continues funding for an
associated cost-share program.
House Bill 510 appropriates $5 million to the Soil Erosion and Water
Quality Cost Share Program for Fiscal
2016, which begins in July. Without the
legislation, the program would not have
had appropriated funds for the first time
in its formidable history.
Administered through the Kentucky
Division of Conservation, the cost share
program helps farmers comply with
their required Water Quality Plan by
providing up to 75 percent funding for
recommended “Best Management
Practices.” The program has been wildly
successful, with more than 13,500
Kentucky farmers receiving more than
$130 million in assistance. Applications
have far exceeded the available resources over the years, which agriculture
interests say affirms that farmers are
committed to preserving their natural
resources.
The cost-share program hit a home
run in its first at-bat back in 1995, when
the first participant used the assistance
to fix a runoff problem at his dairy farm.
Without taking action, he was facing a
shutdown and a heavy fine from the
Division of Water.
That farmer was among 499 who
applied for assistance during the first
sign-up period. Today, the program has
assisted thousands of projects aimed at
addressing the loss of topsoil, sediment,
animal waste nutrients and other nonpoint source pollutants going into
streams and other water sources.
Franklin County farmer Bruce
Quarles has watched the program succeed from both the administrative and
implementation perspectives. He serves
on the Conservation District Board that
reviews and determines eligibility of
applications before forwarding them to
the Kentucky Soil & Water Conservation Commission. In his farm opera-

cost-share program
tion, Quarles has utilized the cost-share
program to install BMPs for pasture
improvement, well protection and controlling runoff from a “heavy use” area
for his cattle.
The
cost-share
program also is
linked with technical assistance from the U.S. Natural
Resources and Conservation Service
(NRCS). Quarles says that was especially helpful to his operation.
“The expertise is valuable too; farmers don’t have these ideas,” said Quarles,
a past president and current director for
Franklin County FB. For example, he
cited a complicated process of grading,
graveling and installing filter fabric to
reduce waste runoff and erosion in an
area where his cattle congregate.
Quarles says the most common applications he has seen are for pasture
improvements and animal waste control.
“This has been a big help to the cattle
industry,” he said.
Row crop operators benefit from a
variety of erosion control BMPs.
The concept of a state Ag Water
Quality Law surfaced amid mounting
public concern about agriculture’s
impact on water quality. At that time in
the early 1990s, the relationship between
farmers and regulatory agencies was
often adversarial. The situation prompted KFB and other farm groups to work
with regulatory agencies, environmental groups, academia and others to
develop the legislation. Media reports
say the effort involved more than 250
representatives from agriculture, agribusiness, forestry, research, technical
and regulatory agencies.
KFB leaders and staff then were
involved in developing the BMPs and
program guidelines under the new law,
plus the cost-share program. The legislation specified a KFB representative to
serve on the Kentucky Agricultural Water
Quality Authority overseeing the program. That appointment is held by KFB
Director Larry Thomas of Hardin County,

who is chairman of KFB’s Natural
Resources Advisory Committee.
Over the years KFB has lobbied
strongly for funding, which has ranged
from $9 million annually to $2 million.

ence on the Ag Water Quality Law and
Cost-Share Program. Several farmers
said the program was much-needed to
resolve conflicts and correct problems.
One farmer told the Owensboro
Messenger-Inquirer:
“Often farmers don’t
know they have a
problem or, if they have a problem, how
to correct it.”
State Representative Rick Rand of
Trimble County was chief sponsor of
both the legislation (SB 241) that created
the program and restored its funding
(HB 510). In each case he was well positioned -- in 1994, as chairman of the
Senate Agriculture and Natural
Resources Committee, and in 2015 as
chairman of the House Appropriations
and Revenue Committee.

“This has been a big help to the cattle industry.”
“We certainly consider the Ag Water
Quality Law as one of our most significant accomplishments,” said KFB
Executive Vice President David S. Beck,
who at that time was the organization’s
chief lobbyist. He and his public affairs
team spent many hours working on the
legislation with government agencies,
environmental groups and other farm
organizations.
At KFB’s 1996 annual meeting there
wasn’t an empty seat at a special confer-

BURN SAFELY
with the
Stainless Steel

Portable
BurnCage

™

STAINLESS STEEL CONSTRUCTION is lightweight, durable, and portable
(it folds for easy storage).
PERFORATED LID and sidewalls maximize airflow and trap embers.
1600° TEMPERATURES mean more thorough burning with less ash.
2 SIZES!

No more
UNSAFE and
UNSIGHTLY
rusty barrel!

87858X © 2015

PERFECT FOR:
• Sensitive ﬁnancial documents
• All burnable household waste
• Old leaves and branches

Call Today for FREE Information Kit,
Pricing and Factory Direct Coupon!
TOLL
FREE

888-206-3687
BurnCage.com
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Country Corner
grows with
urban sprawl

S

ince starting a greenhouse and nursery
operation
near
Shepherdsville 34 years ago, Ted
Vowels Sr. has been steadily
growing the business while
watching urban sprawl grow his
customer base.
The Highway 44 corridor
between the Bullitt County
communities of Shepherdsville
and Mount Washington has
been transformed over the
years by migration from nearby Louisville. Vowels has seen
many neighborhoods sprout
up from farmland as he has
grown his business to 12
greenhouses at the five-acre
site on KY 44. Ironically, when
he bought the land in 1980,
there was a tobacco patch
where his current market
8

building sits.
While Country Corner
Greenhouse and Nursery isn’t
so “country” anymore, the
business of producing perennials, nursery stock and seasonal flowers remains a bountiful use of that property.
Country Corner, which is
operated by Ted Sr., his son,
Ted Jr., and daughter, Ann, is a
fixture in the area’s horticulture industry, as evidenced by
its recent four-day “Spring
Fling” customer appreciation
days that attracted thousands
of customers to stock up for
the season at 20 percent discounts.
The Vowels jokingly track
the popularity of the “Spring
Fling” by the number of free
hot dogs they serve during the

Saturday celebration. It has
gone from 400 to more than a
thousand, they say.
While they have a solid customer base within fast-growing Bullitt County, the Vowels
also draw a good number from
Louisville to the north and
Elizabethtown-Radcliff from
the south and west.
“Word-of-mouth has helped
us a lot,” says Ted Jr. “We’ve
had people in here from as far
away as Michigan who were
told about us and stopped
while traveling through here.”
Ted Sr, 74, has had a green
thumb all of his life, coming
from a family that had a nursery business in western
Jefferson County. Ted Jr. inherited the love of growing plants
and has never done anything

else. Ann is the office manager
and mom Carlene helps out at
the store. They have 12
employees, including a couple
who have been growing plants
for decades.
Besides the 12 greenhouses
on site, they have another nine
on land that Ted Jr. owns.
Country Corner is open
from March through the
Christmas season, catering to
all needs. The spring season is
busiest with bedding plants,
flowers and such. They also
meet the autumn demand for
pumpkins, gourds and mums ,
and then there’s holiday poinsettas. An “Autumn Days” festival was started three years
ago.
Ann says the most popular
items are geraniums, petunias,

Ted Vowels Sr. started Country Corner Greenhouse and Nursery 34 years ago and
now operates it with daughter Ann and son, Ted Jr.

May 2015

Greenhouse
lantana, begonias and angelonias. They also sell in the
wholesale market and under
contract arrangements with
other suppliers.
A long-time connection to
the Chicago-based Ball Seed
Company brought the Vowels
some national television exposure in 2011, when Country
Corner was chosen to provide
a special selection of vegetable
and flower seedlings for an
urban gardening segment on
the CBS Early Morning Show.
Someone involved with the
CBS segment approached a
Ball Seed representative at a
trade show, asking for a source
to provide plants for the show.
Ball, which had sold seeds to
Vowels for many years and
had featured his plants at trade
shows, suggested Country
Corner. CBS urban gardening
specialist William Moss then
hooked up with the Vowels,
who made the trip to New
York for the show.
That development also
attracted a lot of Louisvillearea media attention to
Country Corner, which is a
participant in KFB’s Certified
Roadside Farm Markets
Program. It also is part of the
“Kentucky Proud” program
administered by the Kentucky
Department of Agriculture.

The market center at Country Corner, which is on busy KY 44 a few miles east of Shepherdsville.

Spring plants abound in one of the 12 greenhouses.
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KDA
initiates
beef
grading
program
By Ray Bowman

N

ot all cows are created equal.
Considering the variability of
beef carcasses, the grade of a cut
sold at retail can be important to some consumers when it comes to selecting what’s
for dinner.
A new service being provided by the
Kentucky Department of Agriculture
helps both growers and buyers by providing a standardized assessment of
beef being harvested and sold in the
Commonwealth.
With funding from the Kentucky
Agricultural Development Board, the
Department has established a groundbreaking state meat grading program
with federally trained graders to give
Kentucky producers an added market
advantage.
Todd Henning and Donovan Pigg are
United States Department of Agriculture-certified carcass graders who work
for the Kentucky Department of
Agriculture providing services to
Kentucky Proud members. The two usually work independently, Todd covering
the Western section of the Commonwealth while Donovan works in the East.
They share duties in Central Kentucky.
It’s a new program wherein, at no
cost, a producer can have his beef
Certified-grader Donovan Pigg inspects a carcass.
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graded to provide a little edge when the
product is direct marketed.
Under the Federal Meat Inspection
Act, all meat sold in the U.S. is mandatorily inspected to assure its safety and
integrity. After meat is inspected for
wholesomeness, producers and processors may request that they have products voluntarily graded for quality by a
certified Federal grader.
“We went to Michigan for two weeks
training and certification at a USDA
plant,” Donovan explained. “Through
Kentucky Proud, we want to help the
producers, processors and slaughter
facilities that sell retail cuts.”
Donovan and Todd go to USDA certified and inspected facilities to examine
carcasses and assess a grade of prime,
choice, select or standard so that graded
retail cuts may be sold.
According to the USDA, Beef is graded as whole carcasses in two ways:
• quality grades - for tenderness,
juiciness, and flavor; and
• yield grades - for the amount of
usable lean meat on the carcass.
There are eight quality grades for
beef. Quality grades are based on the
amount of marbling (flecks of fat within
the lean), color, and maturity.
Prime Grade has abundant marbling
and is generally sold in restaurants and
hotels. Prime roasts and steaks are
excellent for dry-heat cooking (broiling,
roasting, or grilling).
Choice Grade is high quality, but has
less marbling than Prime. Choice roasts
and steaks from the loin and rib will be
very tender, juicy, and flavorful and are,
like Prime, suited to dry-heat cooking.
Select Grade is very uniform in quality
and normally leaner than the higher
grades. It is fairly tender, but, because it
has less marbling, it may lack some of the
juiciness and flavor of the higher grades.
Standard and Commercial Grades are
frequently sold as ungraded or as “store
brand” meat.
Utility, Cutter, and Canner Grades are
seldom, if ever, sold at retail but are
used instead to make ground beef and
processed products.
Yield grades range from “1” to “5” and
indicate the amount of usable meat from

a carcass. Yield grade 1 is the highest
grade with the greatest ratio of lean to
fat; yield grade 5 is the lowest yield
ratio. Though yield grades are not something consumers normally see, they are
most useful when purchasing a side or
carcass of beef for the freezer.
Grading can also be an important
production tool for growers looking to
improve the retail cuts they sell. The
graders want to be able to go to a farm
and look at someone’s cattle before
they’re killed and provide some ideas as
to what it might take to get the carcass
to a better grade.
“We don’t have to put a stamp on a

cow to be beneficial,” Donovan notes.
“We want to provide information to the
producers as to what might make their
product a little better, maybe just holding them and feeding them a little longer, whatever these calves need to grade
a little better on the rail.”
With more emphasis being placed on
locally sourced meats, having grades on
their cuts might give producers a little
added value and give the consumer the
satisfaction of knowing the quality of
their purchase.
To take advantage of the program,
Contact: Donovan Pigg - (502) 5730282 or email donovan.pigg@ky.gov

The Farm Bureau protects the future of your farm
and your neighbors farms all year long.
Today, membership can save you up to $500 on
new Case IH tractors and equipment!*

ELIZABETHTOWN
JACOBI SALES INC.
800-730-2655
jacobisales.com

MORGANFIELD
H & R AGRI-POWER
800-869-1421
www.hragripower.com

GLASGOW
J & J SALES INC.
800-669-5480
jandjsalesinc.com 270-651-5480

MURRAY
MCKEEL EQUIPMENT CO.
800-852-9736
www.mckeelequipment.com

Iowa Farm Bureau Spokes-

HOPKINSVILLE
OWENSBORO
H & R AGRI-POWER
H & R AGRI-POWER
800-844-3918
800-264-1504
���� ���� ������ ���������
www.hragripower.com
www.hragripower.com
MAYFIELD
H & R AGRI-POWER
800-455-4747
www.hragripower.com

Print your certificate today!*
Visit fbverify.com/CaseIH
*A current Farm Bureau membership verification certificate must
be presented to the Case IH dealer in advance of product delivery
to receive the incentive discount. Farm Bureau Members can
download a certificate at www.FBVerify.com/caseih. Not a Farm
Bureau member? Reach out to your state Farm Bureau to join today.

RUSSELLVILLE
H & R AGRI-POWER
800-264-2474
www.hragripower.com

SHELBYVILLE
800-798-2691
JACOBI SALES INC.
800-730-2684
jacobisales.com
Farm Bureau and the FB State Logo are registered service marks owned by the American Farm Bureau Federation, and are used by CNH America LLC
under license from the American Farm Bureau Federation.
©201 CNH America LLC. All rights reserved. Case IH is a registered trademark of CNH America LLC. www.caseih.com
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UK
Ag College
Field Day

12
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M

ore than 1,600 FFA and
4-H youth flooded onto
some soggy grounds at
the University of Kentucky College
of Agriculture, Food and the
Environment for the annual “field
day” which serves as a significant
recruitment vehicle for the college.
The young folks not only got to see
some facilities and learn about all
the college has to offer, but they did
a little work, as well – participating
in a variety of contests held in and
around the E.S. Good Barn.
KFB was among the sponsors of
the 45th annual field day.
Dean Nancy Cox and State
Representative Ryan Quarles (a former field day participant) gave welcoming remarks to the energetic FFA
and 4-H members before they scattered off for the various contests.
Quarles noted that he was involved
with FFA and 4-H in Scott County

before earning a degree in Ag
Economics at UK.
“I’m here to tell you that the experience you have here today can show
you that you can do anything,”
Quarles said. “This college is home
to any (agriculture) field you could
want to pursue.”
The third-term legislator urged the
youngsters to be strong advocates for
the agriculture industry.
A wide variety of contests included
horse industry knowledge, livestock

judging, quiz bowl, forestry, dairy
judging, meat judging, land and soil
evaluation, veterinary science, tractor driving, agronomy, job interviewing, nursery evaluation, farm
business management, welding, auctioneering, seed identification and
floriculture. Livestock judging
attracted the most participants, with
about 14 percent of the attendees.
Besides dozens of Kentucky chapters, there were groups from Orleans
and Scottsburg, Indiana.

Meet the new RTV X-Series: Redeﬁned. Rugged. Ready.

Clockwise from top, the students compete in contests involving soils, dairy
cattle, forestry and sheep.

RTV-X900

New, truck-inspired styling. Improved suspension. Higher
ground clearance. More legroom. Plus a rugged 21.8 HP
Kubota diesel engine. America’s top-selling diesel utility
vehicle is now even better!

RTV-X1120D

Power through tough workloads. Glide over hilly, bumpy
or rocky terrain. It’s easy with a 24.8 HP Kubota diesel
engine—plus the new Extra Duty Independent Rear
Suspension (IRS) found on all RTV X-Series models.

More than 1,600 FFA and 4-H students
participated in the annual event.

RTV-X1100C

Bring on the rain, snow, heat and wind. You’ll stay comfortable
in the RTV-X1100C’s luxurious, fully-enclosed, factory-installed
cab with air/heat/defrost and more. Powered by a rugged
24.8 HP Kubota diesel engine.

BARDSTOWN
JOE HILL'S AUTO CENTER
877-348-2532
www.joehills.com

MORGANFIELD
H & R AGRI-POWER
800-869-1421
www.hragripower.com

RUSSELLVILLE
H & R AGRI-POWER
800-264-2474
www.hragripower.com

CYNTHIANA
HAYDON EQUIPMENT INC.
859-234-4621
800-649-7683

MURRAY
MCKEEL EQUIPMENT CO.
800-852-9736
www.mckeelequipment.com

SHELBYVILLE
JACOBI SALES INC.
800-730-2684
jacobisales.com

HOPKINSVILLE
H & R AGRI-POWER
800-844-3918
www.hragripower.com

RICHMOND
NORTHSIDE EQUIPMENT CO.
859-623-5167

www.kubota.com
© Kubota Tractor Corporation, 2014
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stop an
KENTUCKY FARM BUREAU’S
Market hours are seasonal.
West
Ashley’s Acres/Tom’s Feed
Cattle Service/Fulkerson Farms
Hawesville

reidorchard.com

(270) 316-3540

Blue Boy Lawn, Landscape & Garden Center
Madisonville

Kuttawa

broadbenthams.com

Madisonville

Cates Farm

trunnellsfarmmarket.com

(270) 365-2132

Christian Way Farm
Hopkinsville

christianwayfarm.com

(270) 269-2434

hintonsorchard.com

Bowling Green

Woodburn

kennyscheese.com

Brownsville

Country Fresh Meats & Farmers Market
countryfreshsturgis.com

(270) 333-0280

Marksbury Farm Market

(270) 843-5567

Father’s Country Hams
Bremen

fatherscountryhams.com

Somerset

(270) 366-7615

Harrodsburg

(270) 499-3774

Horse Cave

(270) 822-4866

Harrodsburg

Happy Hollow Farms
Jim David Meats

mckinneyproduce.com

Corbin

(270) 726-6284

Jamestown

SeranoAlpacas.com

Scottsville

(270) 542-4828

smithcreekcabin.net

(270) 932-4309

The Pumpkin Wagon
Elizabethtown

www.thepumpkinwagon.com

(270) 734-2156

Todd’s Greenhouse, Inc.

(859) 613-3489

Eubank

(606) 523-0465

Greensburg

(270) 566-1757

Greensburg

toddsgreenhouse.com

(606) 379-1375

Tracey’s Taters & Maters
(270) 299-1148

traceystaters.com

Triple ‘D’ Greenhouses, Produce & Variety Shoppe
(270) 299-5889

VanMeter Family Farm

(270) 618-5676

Clarkson

(606) 274-0011

Gravel Switch

Hail’s Farm
Somerset

(208) 699-8570

Smith Creek Cabin
Greensburg

Habegger’s Amish Market
(270) 821-0350

Poore’s Nursery & Farms
Russellville

(859) 734-7863

(270) 786-1663

devinescornmaze.com

(270) 422-2361

Serano Alpacas & Yarns

Frenchvalley Farms

Metcalfe Landscaping
Madisonville

Springfield

Double Hart Farm

(270) 988-2704

McKinney Farm
Russellville

(606) 382-5214

robertsfamilyfarmky.com

Devine’s Farm & Corn Maze

Lola Nursery & Greenhouse
Salem

Guston

Dennison’s Roadside Market

Calhoun

littlekentuckysmokehouse.com

www.daynabrook.com

(859) 754-4224

Roberts Family Farm
(615) 574-8470

Daynabrook Greenhouse & Farm

www.fivemaresfarm.com

Uniontown

crawfordpumpkins.com

D & F Farms

(270) 525-3554

Five Mares Farms
Benton

marksburyfarm.com

Crawford Farms
Elizabethtown

(270) 434-4124

(270) 597-2533

Lancaster

Sturgis

(270) 542-6769

Mammoth Cave Transplants

(859) 582-5785

Chaney’s Dairy Barn & Restaurant
chaneysdairybarn.com

(270) 781-5303

Kenny’s Farmhouse Cheese
Austin

Baldwin Farms

Bowling Green

jacksonsorchard.com

justpiddlinfarm.com

south CeNtral
baldwinfarmsky.com

(270) 325-3854

Just Piddlin Farm
no phone

Richmond

(270) 465-9597

Jackson’s Orchard & Nursery, Inc.

(270) 733-2222

Zook’s Produce

Cayce’s Pumpkin Patch
caycespumpkinpatch.com

hhfarmfun.com

Hodgenville

Trunnell’s Farm Market
Utica

(606) 636-6148

Hinton’s Orchard & Farm Market
(270) 885-4843

(270) 823-6150

Princeton

Columbia

The Country Barn
Elkton

Herndon

Henderson

haneysappledalefarm.com

Heavenly Haven Farm
no phone

(270) 821-2721

brumfieldfarmmarket.com

Nancy

Stoltzfus Produce

(270) 388-0609

Brumfield Farm Market

(270) 685-2444

Pembroke

(270) 821-7476

Broadbent B & B Foods

Haney’s Appledale Farm

Reid’s Orchard
Owensboro

(270) 242-9056

Williams Country Market
(270) 692-2493

Call or Email today for your free certified Roadside Market Directory:
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d Buy local
2015 CERTIFIED ROADSIDE FARM MARKETS
Please contact the markets for opening date and hours of operations.
North CeNtral

east

Alpine Hills Dairy Tour/Country Pumpkins
Dry Ridge

AlpineHillsDairy.com CountryPumpkinsKY.com (859) 428-2445

Mayo Lane Market Wagon
Prospect

Antioch Daylily Garden
Lexington

antiochdaylilygarden.com

ayresapples.com

Hebron

(502) 484-5236

Ewing

mcglassonfarms.com

beechspringsfarmmarket.com

(859) 744-2868

biwaterfarm.com

(502) 863-3676

mulberryorchardky.com

Boone Gardiner Garden Center
boonegardiner.com

boydorchards.com

Paris

(859) 873-3097

Frankfort

(502) 255-7296

LaGrange

www.reedvalleyorchard.com

wilsonnurseriesky.com

brayorchards.com

sherwoodacresbeef.com

Sparta

(502) 255-3316

Jeffersontown

steepleviewfarm.net

countrycornergreenhouse.com

(502) 955-8635

eaglebendalpacas.com

(859) 586-5695

evansorchard.com

gallreinfarms.com

Hazard

(606) 633-9763

Holliday Farm & Garden
Hollidayfarmandgarden.com (606) 436-2635

Hutton-Loyd Tree Farm

(502) 352-2725

Wallingford

(502) 222-4326

Greenup

(859) 643-3339

Louisa

(502) 643-6584

Whitesburg

(502) 863-2778

Jeffersonville

hl-treefarm.com

(606) 876-3423

Imel’s Greenhouse
(606) 473-1708

Kentucky Roots
(606) 686-3276

Lucas Farms
(606) 335-0198

Townsend’s Sorghum Mill and Farm Market
townsendsorghummill.com

(859) 498-4142

(859) 987-1266

The Greenhouse in Gertrude

(502) 863-2255

Brooksville

(502) 633-4849

Jeffersontown

(606) 782-0033

Download KYFB App

Tower View Farm & Nursery

(502) 447-6809

(859) 278-9128

(502) 267-2066

Triple J Farm
Georgetown

Golden Apple Fruit Market
Lexington

(859) 987-6480

thefarmatlandworks.com

George Gagel Farm Market, LLC
Louisville

Whitesburg

The Farm at Landworks
Paris

Gallrein Farms
Shelbyville

(606) 743-3343

Golden Apple Fruit Market

(502) 655-2633

The Daylily Patch

Evans Orchard & Cider Mill
Georgetown

sunnyacresfarmky.com

Georgetown

Eagle Bend Alpacas Fiber & Gift Shoppe
Burlington

Fannin’s Vegetables
West Liberty

Sunny Acres Farm

Country Corner Greenhouse & Nursery, Inc
Shepherdsville

(606) 424-9379

Steepleview Farm

(502) 255-3607

Callis Orchards
Bedford

Country Garden Greenhouse

Sherwood Acres Beef

Bray Orchard & Roadside Market
Bedford

Beattyville

Sage Garden Café, LLC

Bray Fruit
Bedford

(859) 643-2511

(606) 349-2839

Reed Valley Orchard

(502) 243-3832

Boyd Orchards
Versailles

Salyersvillle

(502) 969-0675

Shelbyville

(859) 498-9123

Buddies Produce

(606) 782-1112

Mulberry Orchard, LLC

(859) 806-2696

Crestwood

brambleridgeorchard.com

Morrison’s Greenhouses
Louisville

(606) 297-2600

Bramble Ridge Orchard

Michels Family Farm

Bluegrass Aquaponics
Versailles

Mt. Sterling

Sparta

Bi-Water Farm & Greenhouse, LLC
Georgetown

(859) 689-5229

blackbarnproduce.com

McLean’s Aerofresh Fruit

Beech Springs Farm Market
Winchester

River

McGlasson Farms

(859) 293-0350

Ayres Family Orchard
Owenton

Black Barn Produce, LLC

(502) 315-5111

kentuckyrivercrestfarm.com

www.triplejfarm.org

(502) 836-6786

Wilson Nurseries, Inc.
Frankfort

wilsonnurseriesky.com

(502) 223-1488

Gregory Farms
Turners Station

(502) 947-5469

roadside@KYFB.com | 502-495-5019 | kyfb.com/roadside
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County Corner

Snapshots of County Farm Bureau activities
HARRISON County

FLEMING County

Agency
Manager
Dustin Rose celebrated
Ag Literacy Week by
reading to a second
grade class at Northside
Elementary School.

A women’s safety
seminar was held, with
Mary Jane Cannon,
who serves on KFB’s
Women’s Committee,
providing an overview.
Topics included farm
equipment, electricity
and grain augers.

FLOYD County

MERCER County

Floyd County FB was
among the sponsors of a
gardening program held
at the county extension
office. Participants were
given seeds.

A g r i c u l t u r e
Commissioner James
Comer was the featured
speaker at a Farm-City
Breakfast sponsored by
Mercer County FB.

HARDIN County

Taylor County

More than 40 attended a Media Appreciation
luncheon held by Hardin County FB. This has
been a long-standing
tradition to bring together farm interests and
local media.

Taylor County Farm
Bureau donated approximately $5,000 worth of
farm rescue equipment
to Campbellsville Fire
and Rescue. This equipment will be utilized in
grain bin rescues in
Taylor and surrounding
counties. Pictured from
left to right are Pat
Hardesty, Bobby Kirtley, Brant Cox, Chris Taylor, Maurice Holmes,
Chad Sullivan, Daniel Cook, Kyle Smith, Johnny Smith, Blake
Corbin, Doug Cox, Jason Miller and Angie Miller.
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Nominations open
for leadership
program

KENTUCKY FARM BUREAU MEMBERS
MBERS®
ASHLAND
FANNIN POWERSPORTS AND MARINE
606-585-0900
fanninpowersports.com

T

he
Kentucky
Agricultural
Leadership Program is accepting
nominations for its 11th class. Housed in
the UK College of Agriculture, Food and
Environment, KALP is an intensive twoyear program designed for young farmers and agribusiness individuals.
Applicants must be U.S. citizens, residents of Kentucky or Tennessee, be
involved in some phase of agriculture,
and be willing and able to commit
around 50 days over the two-year period.
More than 150 financial supporters provide funding, including KFB, the
Kentucky Agricultural Development
Board, Kentucky agribusinesses and
other farm organizations. Participants
will be responsible for tuition of $2,500
payable in two installments to help offset
the $15,000 individual program costs.
The program consists of 10 domestic
seminars devoted to important agricultural issues. Sessions also focus on
improving participants’ communication,
leadership and management skills. Class
members will visit a variety of Kentucky
agribusinesses, Frankfort and Washington D.C., and will travel to other states
and nations to explore agriculture in different settings. The previous 10 classes
have yielded 267 graduates (a good
number of KFB leaders and staff members are program graduates).
The nomination form link and additional details can be found at the
Kentucky Agricultural Leadership
Program website,
http://www.uky.edu/Ag/KALP.
All nominees will receive information
about the program and procedures for
submitting the required application,
which will be due July 15. Interviews to
select class members will be in midAugust, with the first seminar scheduled
for Nov. 4-6.

BARDSTOWN
JOE HILL'S AUTO
CENTER
877-348-2532
www.joehills.com

$200 OFF $300 OFF
all full size Sportsman® ATVs
and ACE™ vehicles.

all full size RANGER®, RZR®
and Brutus® UTVs.

$300 OFF
all GEM® electric vehicles.

BOWLING GREEN
BIG COUNTRY
POWERSPORT
270-781-3395
www.bigcountrypowersports.com
COLUMBIA
REX'S CYCLE SHOP
270-384-6018
www.rexscycleshop.com

ATVs can be hazardous to operate. Polaris models with engine sizes
over 90cc are only for riders age 16 and older. Always wear a helmet
and be sure to get safety training. For safety and training information,
call the SVIA at (800) 887-2887, or Polaris at (800) 342-3764.

KENTUCKY FARM BUREAU NEWS
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BOWLING GREEN
WHAYNE SUPPLY
COMPANY
270-843-3275
www.whayne.com

Smooth. Agile.
And ﬂexes its muscle for H E A V Y lifting.

ELIZABETHTOWN
WHAYNE SUPPLY
COMPANY
270-769-1300
www.whayne.com
HOPKINSVILLE
WHAYNE SUPPLY
COMPANY
270-885-1700
www.whayne.com
NICHOLASVILLE
VALLEY FARM
EQUIPMENT
859-885-1879

Our
Massey
Ferguson®
4600
Series
mid-range
Our new new
Massey Ferguson
4600 Series
mid-range tractor combines
muscle
and maneuverability
for loader work.
Its power shuttle transmission lets you go forward to reverse and back without clutching. Just another example of
tractor
combines
muscle
and
maneuverability
how we’reusing global innovation to help you farm your world. To learn more, visit us soon or masseyferguson.us.
for loader work. Its power shuttle transmission
lets you go forward to reverse and back without
clutching. Just another example of how we’reusing global
innovation to help you farm your world. To learn more, visit us
soon or masseyferguson.us.
®

MASSEY FERGUSON is a worldwide brand of AGCO.

PADUCAH
WHAYNE SUPPLY
COMPANY
270-443-3631
www.whayne.com
SCIENCE HILL
VALLEY FARM
EQUIPMENT
606-423-3421

© 2013 AGCO Corporation, 4205 River Green Parkway, Duluth, GA 30096 (877) 525-4384. MF13C027TCG

Outside Woodburning Heater

25-year
warranty Low Maintenance
10-year warranty

No smoke, ash or wood trash in your home
Connects to existing systems

UL Listed

Standard with bronze pump, combustion
Blower and grates

Uills?p
Fhiegh hd
eating b

with

We Have the
Solution!
1-800-542-7395
www.hardyheater.com

GET IN LINE.
call

Quire Ag Today
Here at Quire Ag we sell
a variety of seed with the
leading genetics to maximize
your farm’s potential.
Quire Ag is also a certified
soybean treating facility.

BIG CLIFTY
BIG CLIFTY SERVICE &
SUPPLY INC.
270-242-4591

CYNTHIANA
HAYDON EQUIPMENT INC.
859-234-4621
800-649-7683

RICHMOND
NORTHSIDE EQUIPMENT
CO.
859-623-5167
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OWENSBORO
H & R AGRI-POWER
800-264-1504
www.hragripower.com

RUSSELLVILLE
H & R AGRI-POWER
800-264-2474
www.hragripower.com

May 2015

Rick Quire
502-220-0121
George Goetzinger
502-376-6532

GET IN. GET READY.
GET ROLLING.
TRANSFORM
THE WAY YOU LIVE.
THE FASTEST, MOST POWERFUL MULE™ SIDE x SIDE EVER.

SALES EVENT

HOPKINSVILLE
H & R AGRI-POWER
800-844-3918
www.hragripower.com
MAYFIELD
H & R AGRI-POWER
800-455-4747
www.hragripower.com

Gateway Cycles
620 N Maysville St.
Mount Sterling, KY
(859) 497-2100

Are you Ready to Roll this season? We’re
W ’
ready with tractors and equipment that are
built New Holland SMART. Now’s the time to
buy because we are offering 0% FINANCING*
or cash back on just about every new model
tractor, hay & forage or material handling
equipment from New Holland. Stop by now
because we are Ready to Roll!

RICHMOND
NORTHSIDE
EQUIPMENT CO.
859-623-5167

Don’t wait! Offers end June 30, 2015. Visit
readytoroll.newholland.com for details.

*For commercial use. Offer subject to CNH Industrial Capital America LLC credit approval. See your New Holland dealer for details and
eligibility requirements. Depending on model, a down payment may be required. Offer good through June 30, 2015, at participating
New Holland dealers in the United States. Offer subject to change. Taxes, freight, set-up, delivery, additional options or attachments not
included in price. © 2015 CNH Industrial Capital America LLC. All rights reserved. New Holland Agriculture is a trademark registered in the
United States and many other countries, owned by or licensed to CNH Industrial N.V., its subsidiaries or afﬁliates. CNH Industrial Capital is a trademark in the United States and
many other countries, owned by or licensed to CNH Industrial N.V., its subsidiaries or afﬁliates.

KENTUCKY FARM BUREAU NEWS

19

markets

By Ed McQueen

China pushes U.S. sorghum exports

Kentucky hay data released

Following acceleration in March of U.S. sorghum
sales to China, USDA raised its 2014/15 export projection by 50 million bushels, to 350 million bushels, a
54-percent increase from 2013/14. If realized, U.S.
sorghum exports will set a new record, surpassing the
previous record of 330 million bushels estimated for
the 1979/80 marketing year. USDA economists said the
17-percent month-to-month increase in the export
forecast is warranted despite tight domestic sorghum
supplies as indicated by the March 1 stocks estimate of
119 million bushels, the third smallest on record.
USDA’s forecast for 2014/15 ending stocks is 18 million
bushels, slightly above 2012/13’s record low of 15 million bushels. Additional exportable supplies are expected to come from new-crop sorghum harvested in
coastal areas of Texas by August 31, the end of the
2014/15 marketing year. Exports are supported by
strong demand from China, where sorghum can be
imported without a tariff-rate quota and competes with
Chinese corn prices supported well above prevailing
world prices. The forecasted U.S. season-average farm
price midpoint is $4.00 per bushel, or 30 cents higher
than the season-average corn price. Since 1950, the
season-average price of sorghum has exceeded that of
corn only four times; the largest premium was 25 cents
in 2006/07.

The Kentucky Field Office of USDA-NASS recently released 2014 hay
production data by county. For alfalfa hay, the top three yielding counties
included Owen with 4.40 tons/acre; Metcalfe with 4.05 tons/acre; and
Meade with 3.85 tons/acre. The lowest alfalfa yield among the 18 counties reported was 2.55 tons/acre. The state average yield was 3.40 tons/
acre resulting in production of 561,000 tons of alfalfa. Mason County is
the state’s biggest alfalfa producer, harvesting 19,800 tons, ahead of
Owen County with 15,200 tons.
In the “all other hay” category, Breathitt had a yield of 2.70 tons/acre;
Pulaski had 2.60 tons/acre; followed by several counties with 2.50 tons/
acre – Greenup, Menifee, Wayne and Webster. The lowest average yield
was 1.55 tons/acre. There were 23 counties with average yields of 1.70
tons/acre or below. The state averaged 2.00 tons/acre and produced 4.20
million tons of “all other hay”. The top counties in total production were
Barren, Pulaski and Grayson, the same as in 2013.

Honey prices hit record high in 2014
Honey production in 2014 from producers with
five or more colonies totaled 178 million pounds, up
19 percent from 2013. There were 2.74 million colonies producing honey in 2014, up four percent from
2013. Yield per colony averaged 65.1 pounds, up 15
percent from the 56.6 pounds in 2013. Colonies were
not included if honey was not harvested. Producer
honey stocks were 41.2 million pounds on December
15, 2014, up eight percent from a year earlier. Honey
prices increased to a record high during 2014 to
216.1 cents per pound, up one percent from 214.1
cents per pound in 2013. Prices reflect the portions
of honey sold through cooperatives, private, and
retail channels. The average sales price per pound of
honey was 206.4 cents if sold by co-op or private
and 406.6 cents if sold at retail.
USDA estimated Kentucky had 5,000 honey-producing colonies in 2014, up from 3,000 in 2013. The
yield per colony was 47 pounds, up 6 pounds from a
year earlier. Honey production totaled 235,000
pounds, a 91-percent increase from 2013. The value
of Kentucky’s 2014 honey production was $924,000,
up 131 percent from the previous year.
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KFB accepting
“Farmer of Year”
applications

BULK-FILL PLANTING?

WATCH YOUR WEIGHT.

KFB

is accepting applications for
the 2015 “Farmer of the Year”
program. Eligibility and guidelines are
included with the application, and can be
downloaded at kyfb.com. or obtained at
county Farm Bureau offices. All applications must be postmarked by July 1.
Applicants must be nominated by a
county Farm Bureau president (or designee) and the completed application must
have a letter of support from the nominator. Entries will be narrowed down to the
top three applicants and finalists will be
announced in mid-August. Judges will
visit the three finalists in mid-September
to conduct interviews and see their operations in action. The winner will be
announced at KFB’s annual meeting in
December.
KFB’s “Farmer of the Year” will receive
$1,000 from KFB Federation and will be
presented with a commemorative award.
The other state finalists will receive $250.
The winner will represent Kentucky in
the Swisher Sweets/Sunbelt Ag Expo
Southeastern “Farmer of the Year” contest
in October of 2016.

F

BEECH GROVE
WARD IMPLEMENT
COMPANY INC.
270-273-3206
1-800-264-0206
GEORGETOWN
BANE-WELKER
EQUIPMENT
877-753-9722
http://www.bane-welker.com

KINZE 3600 PIVOT FOLD WITH HYDRAULIC WEIGHT TRANSFER
Reduced ﬁll time. Reduced soil compaction. Consistent depth
control. That’s what you get with the 3600’s bulk ﬁll and
hydraulic weight transfer. Exclusive air seed delivery system
minimizes the chance of bridging or plugging. Balanced
split-row design. Optional hydraulic variable drive increases
precision and versatility of seed population. Narrow
in-line transport for easier maneuverability.

RUSSELLVILLE
H & R AGRI-POWER
800-264-2474
www.hragripower.com

Contact your authorized Kinze dealer or
visit Kinze.com/3600.

3600 PIVOT FOLD w/split row option
12 Row 30" / 23 or 24 Row 15" • 12 Row 36" / 23 Row 18"
12 Row 38" / 23 Row 19" • 16 Row 30" / 31 or 32 Row 15" • 16 Twin Row 30"

www.kinze.com

WRIGHT IMPLEMENT

NEW Z435

$100

Specialty crop
grants available

armers and other eligible applicants
in Kentucky may seek funding from
the Kentucky Department of Agriculture
for producing and marketing “specialty
crops,” which are defined by the U.S.
Department of Agriculture as fruits, vegetables, tree nuts, dried fruits, horticulture and nursery crops.
Eligible producers, commodity groups,
agriculture organizations, colleges and
universities, municipalities, state agencies, and nonprofit organizations may
apply. The maximum award to any applicant is $50,000, but the KDA encourages
applications for lesser amounts.
Applications must be postmarked no
later than June 1. Grant awards are
expected to be announced this fall.
To download the application form,
rules, eligibility requirements, and guidelines, go to www.kyagr.com/marketing/
crop-block-grant.html.

HOPKINSVILLE
H & R AGRI-POWER
800-844-3918
www.hragripower.com

OFF

·
·
·
·

TEST IT IN OUR YARD
TO BE SURE IT WILL
WORK IN YOURS.

1

25 hp* (18.6 kW, 724 cc)
48-in. or 54-in. mower deck
8.5-MPH ground speed
4-year/300-hour bumper-tobumper warranty**

X324 SELECT SERIES™

• 22 hp* (16.4 kW, 726 cc)
• Exclusive 4-wheel steering
• 4-year/300-hour bumper-tobumper warranty**

$100 off

1

X320 SELECT SERIES

• 22 hp* (16.4 kW, 726 cc)
• 48-in. or 54-in. mower deck
• 4-year/300-hour bumper-to-bumper warranty**

$100 off

1

BOWLING GREEN
270-781-4747
GLASGOW
270-678-9200
HARDINSBURG
270-756-5152
OWENSBORO
270-683-3606

www.wrightimp.com
HUTSON, INC.
CLINTON
270-653-4311
HOPKINSVILLE
270-886-3994
MAYFIELD
270-247-4456
MORGANFIELD
270-389-3668

Offer from March 3, 2015, through August 4, 2015. 1$100 retail bonus available with purchase of any new
Z435, X320 or X324 Select Series model from an authorized John Deere dealer. Must present completed,
RIƟFLDO 7HVW 'ULYH 5HTXHVW IRUP WR DXWKRUL]HG -RKQ 'HHUH GHDOHU DW WKH WLPH RI SXUFKDVH $YDLODEOH DW
SDUWLFLSDWLQJ-RKQ'HHUHGHDOHUV5HWDLOERQXVZLOOEHGHGXFWHGIURPWKHSXUFKDVHSULFH)RUPVDYDLODEOH
DW-RKQ'HHUHFRP7DNH<RXU7XUQ/LPLWRIRQHIRUPSHUSHUVRQSHUSXUFKDVH6HH\RXU-RKQ'HHUHGHDOHU
for further details.
7KH HQJLQH KRUVHSRZHU DQG WRUTXH LQIRUPDWLRQ DUH SURYLGHG E\ WKH HQJLQH PDQXIDFWXUHU WR EH XVHG
IRU FRPSDULVRQ SXUSRVHV RQO\ $FWXDO RSHUDWLQJ KRUVHSRZHU DQG WRUTXH ZLOO EH OHVV 5HIHU WR WKH HQJLQH
manufacturer’s website for additional information.
7HUP OLPLWHG WR \HDUV RU KRXUV XVHG ZKLFKHYHU FRPHV ILUVW DQG YDULHV E\ PRGHO 6HH WKH /,0,7('
:$55$17< )25 1(: -2+1 '((5( 785) $1' 87,/,7< (48,30(17 DW -RKQ'HHUHFRP:DUUDQW\ DQG
-RKQ'HHUHFD78:DUUDQW\ IRU GHWDLOV -RKQ 'HHUHŤV JUHHQ DQG \HOORZ FRORU VFKHPH WKH OHDSLQJ GHHU
V\PERODQG-2+1'((5(DUHWUDGHPDUNVRI'HHUH &RPSDQ\

JohnDeere.com/TakeYourTurn
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PADUCAH
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“Be authentic” with social media
By Cyndie Sirekis

Director, Internal Communications
AFBF

T

hrough social media, America’s
farmers and ranchers explain why
they do certain things when raising animals for food. This communication is not
just one way. Facebook posts from the
farm, tweets from the tractor seat and
blogs from the “back 40” allow members
of the non-farming public to ask questions on everything from how today’s
food is grown to how it is processed and
eventually brought to market.
Although a growing number of farmers use social media to interact with
consumers, trepidation about answering tough ag-related questions causes
some to shy away from using this valuable communications tool. But it doesn’t
have to be that way, according to a
couple of social media experts who
teamed up recently to share time-tested
tips with Farm Bureau members.
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“Be authentic in telling your story,”
says Lyndsey Murphy, digital media
specialist at the American Farm Bureau.
“Speak for you and your farm, not the
whole of agriculture,” she advises. If
you’re not sure how to answer a question, it’s perfectly OK to say you don’t
know but will find the answer.
Murphy finds that using social media
to build relationships yields great
rewards because everyone is on the
same playing field with similar opportunities for interaction. But it does take
time. “People’s viewpoints are unlikely
to be changed after interacting with you
just once,” she cautions.
“Using beautiful visuals and an
authentic voice to share what we as agriculturalists know and love” is the sweet
spot for many farmers active in social
media, Murphy says. She’s found that
visuals are a tremendous help in telling
one’s farm story because “people might
not always believe what they read but
they always believe what they can see
with their own two eyes.”
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Photos, videos and fun infographics
are all proven effective at helping tell a
farm or ranch story.
For many in agriculture, deep connections to the farm make it hard to
hear some comments without feeling
judged or that the other person is misinformed. This happens online and in
person, notes Janice Person, director of
online outreach at Monsanto.
“Reacting the wrong way can shut
down any opportunity for dialogue but
when we listen from a place of truly trying to understand others, we learn a lot
and others notice that we are open to
their thoughts,” Person says. She tries to
ask three broad questions to gain understanding before offering her experience
or perspective. Often, she finds someone that she may have written off as a
staunch critic may only have some criticism and talking through that and discussing experiences can result in a new
openness to other perspectives.
When you choose to use social media,
understanding the public nature of it and
the possibilities for controversy can be
useful in shaping your presence, Person
says. She’s found that being proactive on
a few key components can be helpful.
Having a comment policy on your
blog or Facebook page can help establish “rules” to be referred to if controversy surfaces. Person advises social
media newbies to always consider who
they want to share information with
before posting. Utilizing friends’ lists on
Facebook rather than broadcasting
across multiple social media social platforms is one option to consider.
If controversy surfaces in response to
your posts, Person says how you respond
should depend on your goals, not your
emotions. And keep in mind that not
everyone who lobs criticism your way is
a troll. When criticism is honest, it is
important to step back and listen to different perspectives, she says.
You can also take time to respond
rather than allowing the perceived need
for immediacy drive you into an emotion-driven, fast-paced back and forth.
Taking time to think through how to
reply is acceptable. Talking through how
to respond with a trusted friend can
help provide perspective and clarity.
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Do-It-Yourself Management Zones

For years, you’ve utilized government generated soil maps to implement variable
seeding and nitrogen rates. But what if you could take that a step further? What if
you could create your own management zones? Because let’s be honest, when it
comes to your fields, you know them best.
FARMserver’s new Management Zone Creation Tool puts you in control of your
fields through a simple, secure and cost effective process. Once created, zones
can be used to generate prescriptions for planting, fertilizing and spraying. This
step-by-step system provides farmers with the tools to maximize yield, control
costs, and increase profitability on their operations.
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