


BARDSTOWN
CONWAY HEATON, INC.
502-348-3929

@ @ @ www.conway-heaton.com

Drive quality. Drive green. Drive safe. Drive smart. BRAN DENBU RG
RAY’S FORD-MERCURY, INC.
270-422-4901
www.raysford.com

CARROLLTON
EARL FLOYD FORD-MERCURY
502-732-6674
www.earlfloydford.com

COLUMBIA
DON FRANKLIN FORD-
MERCURY, INC.
877-490-7641
www.donfranklinford.com

DANVILLE
STUART POWELL FORD, INC.
800-334-0005
www.stuartpowell.com

ELIZABETHTOWN
BOB SWOPE FORD, INC.
270-737-1000
www.bobswopeford.com

HENDERSON
DEMPEWOLF FORD LINCOLN-
MERCURY
270-827-3566
www.dempewolf.com

LEXINGTON

- PAUL MILLER FORD, INC.
2011 Ford F-150 . " 800-300-3673

EXCLUSIVE $ 500 -: ~ www paulmilleronline.com
FOR FARM BUREAUI

LIVERMORE
B. F. EVANS FORD
270-684-6268
www.bfevansford.com

MADISONVILLE
Ford Motor Company is pleased to offer Kentucky Farm Bureau members: HUDSON FORD

: _ 270-821-4100
$500 Bonus Cash* savings off vehicle MSRP toward the purchase or www.hudsonauto.com

lease of any eligible 2010/2011/2012 Ford or Lincoln vehicle.
MAYFIELD

With this valuable offer, you can enjoy savings on the vehicle of your PURC",{Z‘SAECFSFTYD]HQ‘COLN'
choice from our exciting new lineup of hard-working and technologically- 800-874-0256
advanced cars and trucks — including the Ford F-150 with its impressive Wwww.purchaseford.com

. - ok - : 7 HE 220
power, fuel efficiency* and best-in-class trailer towing capacity. NICHOLASVILLE
WILDCAT FORD LINCOLN
859-271-1800

Take advantage of this special $500 offer today by visiting www.wildcatford.com

www.fordspecialoffer.com/farmbureau/ky RICHMOND
MADISON COUNTY FORD
LINCOLN MERCURY
859-623-3252
www.madisoncountyfordky.com

SHELBYVILLE
0’BRIEN FORD MERCURY
502-633-4535
www.0BrienTeamFord.com

SOMERSET

* Program #33466: $500 Bonus Cash offer exclusively for active Michigan, Missouri, Kentucky and Tennessee Farm Bureau members who are residents of the United States. Offer is valid from ALTON BLAKLEY FORD
1/4/2011 through 1/3/2012 for the purchase or lease of a new eligible 2010/2011/2012 model year Ford or Lincoln vehicle excluding Mustang Shelby GT/GT500, Edge SE AWD, F-150 Raptor 606-678-5181
and Taurus SE. This offer may not be used in conjunction with other Ford Motor Company private incentives or AXZD-Plans. Some customer and purchase eligibility restrictions apply. You must www.altonblakely.com
be an eligible Farm Bureau member for at least 60 consecutive days and must show proof of membership. Limit one $500 Bonus Cash offer per vehicle purchase or lease. Limit of five new
eligible vehicle purchases or leases per Association member during program period. See your Ford or Lincoln Dealer for complete details and qualifications. STURGIS

** EPA estimated 16 city/23 highway/19 combined MPG 3.7L V6 4x2 C & CFORD

***Class is full size pickups under 8,500 Ibs. GVWR, non-hybrid. 800-332-6696

www.ccfordsturgis.com




table

of CONTENTS

Candidate forum

Centennial Farm

Ag Feature

Marksbury Farm

Markets

Cover Photo by Jim Lane

The photolane.com

Kentucky Farm Bureau News is published
ten times per year. Combined issues for
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reqular members. Bulk postage rate paid at
Lebanon Junction, Ky. Changes in address
should be mailed to KFB Communications

Division, PO Box 20700, Louisville, Ky. 40250.

All advertising accepted subject to publisher’s
approval. Advertisers must assume liability of
content of their advertising.

For rates and information call 1.800.798.2691

Kentucky:»

F A R M - B U R E A U -

roduction agriculture continues

to power Kentucky's rural econo-

my but for many farm families,

the ability to stay on the farm
depends on an off-farm job.

With most Kentucky farmers drawing
income from other sources, rural develop-
ment is an issue that goes beyond creating
jobs and renewing communities - - it’s also

relevant to preserving our valued agrarian
culture. Rural development not only needs attention from the govern-
ment, but from rural residents, as well.

Today's rural development challenges are wide-ranging. Maintaining
and improving infrastructure to keep communities competitive has
become a struggle. Retaining professionals in rural areas is another chal-
lenge, as we in Kentucky have experienced with large animal veterinari-
ans and medical professionals. Assuring access to basic services is
another hurdle.

We all know that rural Kentucky deserves more infrastructure
upgrades, improved services, modern medical facilities and better
access to the Internet. But how can we achieve this in today’s economic
climate, and with governments at all levels strapped for resources?

These and other issues of importance to farm families and rural com-
munities will be discussed at American Farm Bureau’s annual Rural
Development Conference on May 10-13 in Louisville. We at KFB are
excited about the opportunity to explore how our organization, on both
the state and county levels, can play a role in stimulating business growth.
And we are pleased to join our colleagues from Indiana Farm Bureau in
playing host to the conference.

A few years back, AFBF added this conference to its annual program
of work out of the realization that our organization needs to engage in
rural development initiatives. What's good for the farmer is good for the
rural community, and vice versa.

It's really that simple.

MARK HANEY

SMIN NYIUNG WHYH AXDINLNIN } AVIA



EXCLUSIVE FARM BUREAU MEMBER REBATES

$300 Rebate
Case IH Scout”,
Farmall® A & Compacts
31- 60HP

$500 Rehate

Farmall® Utility Tractors
55 — 105HP

$500 Rebate

Maxxum® Series
110 - 139HP

A VERSATILE PAIR OF WORKHORSES

You've got to-do lists and can’t-wait-to-do lists. Case IH can help you be ready for both
with Case IH Scout UTVs and Farmall tractors. Move, mow, blade, clear and more with the
simple operation, rugged reliability, maneuverability and power of legendary Farmall tractors.
Haul feed, track deer, discover new trails and take your crew along for the ride with a Case IH
Scout 4WD utility vehicle. To learn more, see your Case IH dealer today or go to caseih.com

ELIZABETHTOWN HOPKINSVILLE MORGANFIELD OWENSBORO RUSSELLVILLE SHELBYVILLE
JACOBI SALES INC. H & R AGRI-POWER H & R AGRI-POWER H & R AGRI-POWER H & R AGRI-POWER JACOBI SALES INC.

ELIZABETHTOWN 800-844-3918 800-869-1421 800-264-1504 800-264-2474 800-730-2684

800-730-2655 www.hragripower.com www.hragripower.com www.hragripower.com www.hragripower.com jacobisales.com

jacobisales.com

GLASGOW MAYFIELD MURRAY
J & J SALES INC. H & R AGRI-POWER MCKEEL EQUIPMENT CO.
800-669-5480 800-455-4747 800-852-9736
jandjsalesinc.com www.hragripower.com  www.mckeelequipment.com

270-651-5480

©2011 CNH America LLC. All rights reserved. Case IH is a registered trademark of CNH America LLC. www.caseih.com
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ave you ever wanted to have

a picnic in a vineyard and see

how wine is made? What
about trying your hand at milking a cow? Or
picking your own strawberries?

Farm experiences like these are not out

of your reach. In fact, they are available
across Kentucky at one of the KFB Certified =
Roadside Farm Markets.

Today, most people are far removed from
the agricultural experience, even in rural areas. Consumers want to learn
more about how their food and fiber are produced. This interest in local
foods and finding one’s agrarian roots has given Roadside Farm Market
owners a chance to be more than just farmers; they are ambassadors for
agriculture.

From school groups that visit the farm to families that make the farm
a weekly destination to learn about agriculture, many farmers have dis-
covered that making the public aware of the important role agriculture
plays in their daily life is an important role. It isn't just the educational
experience or the fresh local products that brings the people to the farm;
it is the array of entertainment that these venues offer.

Hay rides, picking your own fruit, festivals, and corn mazes are
activities found at many Roadside Farm Markets in the state. If you are a
little more adventurous enjoy a farm stay and help work on the farm to
learn more about the daily operations.

Whether it is an afternoon or a weekend getaway, enjoy an adven-
ture at one of the KFB Certified Roadside Farm Markets. It's a great way
to learn about our most important industry. And it's a great way to sup-

port a local farm family. A list of these markets is on page 13.

e

Kentucky Farm Bureau is a voluntary

organization of farm families and their

allies dedicated to serving as the voice

of agriculture by identifying problems,

developing solutions and taking actions

which will improve net farm income,

achieve better economic opportunities

and enhance the quality of life for all.
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Prior to the meeting the candidates met with KFB's Executive Committee to discuss guidelines and draw for the speaking order. From the left are Bob Farmer,

James Comer, B.D. Wilson, Rob Rothenburger, Stewart Gritton, KFB Executive Vice President David S. Beck, John Lackey and KFB President Mark Haney.

arty nominees for Agriculture

PCommissioner will be decided

in the May 17 primary election

with five Democrats and two Republicans

on the ballot. KFB President Mark Haney

says it's an election that farm interests
should take very seriously.

“The Commissioner plays a key role in
the promotion of Kentucky agriculture
plus oversees the Department of
Agriculture, which administers a wide
variety of programs beneficial to farm
families and consumers;,” Haney said.
“Farm Bureau has a longstanding policy
supporting adequate funding and effec-
tive administration of the department.
We understand and appreciate the depart-
ment’s mission. They work in tandem
with Farm Bureau, the extension service,
FSA and many other agencies in service
to our agriculture industry”

Last month, KFB’s Board of Directors
held a “Measure the Candidate” meeting
with the candidates to discuss positions
on issues affecting the state’s agriculture
industry. Democrats Bob Farmer, Stewart
Gritton, John Lackey and B.D. Wilson
and Republicans James R. Comer and
Rob Rothenburger fielded questions from
the KFB leaders and explained their pri-
orities during the meeting.

The candidates gave opening and clos-
ing statements plus responded to three
questions relative to their vision for the

6

Department of Agriculture and Kentucky
agriculture. Following are capsules from
their statements to the KFB Directors,
along with some biographical informa-
tion.

JAMES COMER

Comer is no stranger to Farm Bureau.
He was involved with Monroe County FB
programs as a teenager, placing runner-
up in both the state discussion meet and
outstanding youth contests. He served as
State FFA President following his senior
year in high school. He graduated from
Western Kentucky University in 1993 and
returned home to farm with family. That
operation consists of cattle, managed tim-
ber and hay.

Comer also started up insurance and
food businesses. He is serving his sixth
term as State Representative and has been
a strong ally of agriculture in the General
Assembly. He served as a Monroe County
FB Director prior to his election.

‘T'm a legitimate farmer;” he said. “I
believe in the future of agriculture”

He cites four priorities for the commis-
sioner’s post: (1) expanding markets; (2)
enhancing rural development; (3) budget
transparency; and (4) expanding the
“Kentucky Proud” program.

He stressed that he would put the
department’s fiscal records on the inter-
net to boost the trust of both the public

and of the state legislature. He said he
would be willing to meet with every
member of the General Assembly to dis-
cuss department programs and funding
issues. He also mentioned expanding the
department’s animal health programs to
work in tandem with the new Kentucky
Livestock Care Standards Commission.

“It’s an exciting time to be in agricul-
ture,” he said. “I can be a well-spoken
advocate”

For more information on James
Comer go to www.jamescomer.com.

BOB FARMER

The Louisville businessman said “this
is not about who’s the best farmer -- but
who's the best for the farmers” He cited
his experience in marketing for a
Louisville bank and as owner of an adver-
tising agency, along with 11 years as the
national spokesperson for the Farmer’s
Almanac. Promising to make advocacy
his top priority, Farmer said: “I think I'm
the best person to tell agriculture’s story. I
will be the chief spokesman for agricul-
ture”

Farmer is a Louisville native and a 1972
University of Kentucky graduate. He
served as marketing director for a
Louisville bank before starting an adver-
tising and public relations firm which he
operated for years. He has business inter-
ests in real estate and sports marketing.



He’s also a country humorist who has
appeared on the Grand Ole Opry. He fre-
quently speaks to agriculture and other
groups throughout the nation, working
through a Nashville-based agent. He was
a featured speaker at KFB’s annual meet-
ing several years ago.

Farmer emphasized that his main inter-
est in the post was to serve as a spokesper-
son for Kentucky agriculture and focus on
marketing initiatives.

Farmer said he believes the department
has sufficient funds and manpower to
fulfill its statutory mission. He said hed
take a close look at the department’s regu-
latory programs to ensure that they were
not burdening farmers with unnecessary
requirements. “I don’t like government
regulations . . .unless they’re absolutely
necessary to protect the public,” he said.

For more information on Bob Farmer
go to www.farmerforkentucky.com.

STEWART GRITTON

Gritton also is no stranger to Farm
Bureau, having served on the Anderson
County FB board for a number of years.
He was raised on an Anderson County
dairy and tobacco farm and operated a
dairy for 22 years. He continues to farm
there. He joined KDA’s Division of Shows
and Fairs under Commissioner Ed
Logsdon and also worked under Billy Ray
Smith. During those years he coordinated
livestock shows and worked with the
County Fairs program which was expand-
ed during his tenure.

Gritton emphasizes the importance of
marketing and advocacy on behalf of
Kentucky agriculture. While acknowl-
edging the importance of the depart-
ment’s many regulatory programs, he said
“the part I think is the most important is
marketing”

He vows to work closely with Farm
Bureau. As one would expect, he’s prom-
ising strong support for the livestock
show and county fairs initiatives.

“I truly believe we need to elect a com-
missioner who has experience on the
farm and in the department,” he said.
“You need to elect a commissioner who is
accessible; who will roll sleeves up and
work for you every day” He said that if
elected, hed more likely be seen working
in the show rings rather than “simply
showing up to present an award and get a
photo op”

Gritton said he understood the budget
problems in state government and would

seek to streamline the department’s bud-
get to maximize efficiency.

For more information on Stewart
Gritton go to www.stewartgritton.com.

JOHN LACKEY

The Madison County attorney and
farmer said his approach to the job would
be to focus on “a lot of little areas where
we can fine-tune things .. find a niche”
He informed the KFB leaders that he
operates a 572-acre cattle farm and is a
43-year member of Farm Bureau. He said
hed like to strengthen partnerships
between farmers and agribusinesses and
strongly favors cooperative efforts. He
began his final remarks by describing
himself as “a little bit different” with a
straight-talking, non-nonsense approach.
“You need an articulate, hard-driving
person,” he said.

Lackey was raised on a Madison County
farm. Hes a graduate of the UK Law
School and holds a Masters from Yale
University. He's also an ordained minister
in the Christian church.

He has practiced law in Richmond for
many years and farmed in Madison
County. He served a term as State Senator
in the 1970s but chose not to seek re-
election.

He noted that he had worked closely
with KFB during his term in the state
legislature, including on a rural preserva-
tion bill he described as “the best bill I
had”

Lackey says he’s interested in promot-
ing cooperative agribusiness ventures and
closer ties between farmers and agribusi-
nesses. He described himself as a fiscal
conservative.

For more information on John Lackey
go to www.lackey2011.com.

ROB ROTHENBURGER

Rothenburger also has extensive Farm
Bureau ties; his father was president of
Shelby County FB plus he and other fam-
ily members have served at the county
level. “I'm a very well-rounded individual
for this job,” he said of the ag commis-
sioner post. Among the priorities he cited
were consumer education and “bridging
the gap between rural and urban citi-
zens.

He was raised on a Jefferson County
dairy farm but the family relocated to a
Shelby County farm when the Snyder
Freeway took some of their property. He
has degrees in Emergency Medical Care

and Fire Safety Engineering from Eastern
Kentucky University. He has served as a
paramedic and as Shelbyville’s fire chief.
He said those experiences would enable
him to boost farm safety initiatives.

He has been Shelby County Judge-
Executive since 2002 and was not opposed
in his last election. He continues to farm,
with a cow-calf operation on 94 acres.

He stresses his executive experience.

“I have the strong agriculture back-
ground and the executive experience
from being county judge-executive,” he
said. “I want to be an advocate for agri-
culture”

Rothenburger also pledges to seek new
sources of federal funding and grants for
the department.

For more information on Rob
Rothenburger go to www.robrothen-
burger.com.

B.D. WILSON

Wilson, who formerly farmed in
Montgomery County and served 14 years
as Montgomery County Judge-Executive,
said he was the best man for the job due
to more than 25 years in farming and
extensive experience with government.
He served three years in the
Transportation Cabinet prior to launch-
ing his campaign. Top priority, he said,
would be to make agriculture “the eco-
nomic engine” of the state. He said he had
extensive plans to create jobs in agricul-
ture, particularly through the energy seg-
ment. He also voiced strong support for
the equine industry, saying “it’s our num-
ber one industry .. but it's dying a slow
death?”

Wilson was raised on a Montgomery
County farm and was the fourth genera-
tion in his family to operate a farm. He
attended Morehead State University and
has had several business interests, includ-
ing a stockyard. Governor Steve Beshear
appointed Wilson to Commissioner of
the Transportation Cabinet’s Department
of Rural and Municipal Aid. He resigned
that position to launch his campaign.

“I think my resume speaks for itself,” he
said of his qualifications for the post. “I
am an innovator - - I have started new
programs. I have run a local government
successfully. I know agriculture”

He also pledged to work closely with
KFB.

For more information on B.D. Wilson
go to www.bdwilsonagky.com.
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Refinance your vehicle loan and save.
> Special Farm Bureau member rates*
> Up to 100% refinancing

> Flexible payment terms

> Vehicle protection plans

Contact your local Farm Bureau agent or:

[ 4
E-@ FARM BUREAU BANK
800.492.3276 | farmbureaubank.com

* Some restrictions apply based on the make and model of vehicle offered as collateral. Loans are subject to credit approval. Rates and financing options are limited to certain
model years and are subject to change without notice. Finance charges accrue from origination date of the loan. Banking services provided by Farm Bureau Bank, FSB. Farm
Bureau Bank, FSB is a service to member institution that provides banking services to Farm Bureau members. Services are not available in AL, IL, MI, MO, MS, OH or WY
and may not be available in some counties or parishes. Farm Bureau, FB and the FB National Logo are registered service marks owned by the
American Farm Bureau Federation and are used under license by FB BanCorp and its subsidiaries, including Farm Bureau Bank FSB. FB BanCorp is an jFD,Ic @
independent entity and the AFBF does not own, is not owned by, and is not under common ownership with FB BanCorp or its affiliated entities. —— ERBER




Living(ston) legacy

Workman Farm in Livingston County dates back to mid-1880s

ampton Road is a
six-mile stretch of
KY Highway 838
that connects the
tiny communities
of Hampton and Lola in northern
Livingston County. The narrow coun-
try lane winds through farmland in a
scene common to many areas of
Kentucky. But for Don Workman, its a
very special place: Five generations of
his family have made a living off this
land, beginning in the mid-1800s.

Don, 63, is the fourth generation to operate the family
farm that encompasses 380 acres at two sites along Hampton
Road. His son, Denny Workman, 36, represents the fifth
generation.

Workman Farms is among several Kentucky farms nomi-
nated for recognition in a new Century Farms program
administered by the American Farm Bureau Foundation for
Agriculture. The University of Kentucky also is recognizing
the farm as part of a report on the rural heritage of
Livingston County.

Today, the Workmans are raising row crops, hay and cattle
on more than 2,000 acres on numerous plots in their area,
including a 244-acre farm where Denny lives that’s been in the
family for over 60 years. That farm is less than a mile down the
road from the main 240-acre farm where Don lives.

Don has farmed all his life, building an operation to a
level that can support both he and his son. Like most farm-
ers, he’s a workaholic, rarely taking any significant time
away from the farm to do anything else.

“His vacation is a couple days at the State Fair;’ says Denny,
who described his father as “the hardest worker I know”

Don, however, has paused to reflect on his farm’s rich
heritage. Hed like to receive some sort of recognition for the
family’s devotion to that land.

“We are the type of family that just goes about our busi-
ness; we don't brag about what we've done or anything like
that, said Denny, “but we think it

Don Workman's farm includes a 240-acre tract where he built a home in 1991 to replace a 100-year-old

structure. The family has had the property since the mid-1800s.

Although Denny Workman has a Master’s Degree in
Agriculture from Murray State University, he intends to
continue to farm fulltime for a career.

“I never really wanted to do anything else,” he said.

“I never asked him to come back and farm,” said Don,
“but I'm sure glad he did”

Don says that despite the economic ups-and-downs involved
with farming, the family has never been in danger of losing the
farm. “We've always done things slow; been very conservative;’
he explained. “We don’t buy things just to have them.

In 1991 the Workmans built a modern home just a few
hundred feet from the structure that was the original farm-
house. The old house was removed a year later.

While the main farm has a sandstone base, theres a fault
line nearby which separates into a limestone base that usually
produces higher yields. The Workmans have had 200-bushel
corn and 60-bushel soybeans, according to Don.

Denny has helped his father implement technological
changes that have boosted efficiency and productivity.
Livingston County Extension Agent Darryl Jones, who's also
president of the County Farm Bureau, said the Workmans’
combination of Don’s experience and Denny’s education
works well.

“They do a really good job with their operation; theyre
extremely committed to what they do,” said Jones. “They
have a great heritage. It’s a good story to tell”

would be nice to have the farm recog-
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nized as a historic family farm. There’s
a lot of history here for our family”

Steel Mobile Home Roofing o neurancEki
xpert installation
Don plans to search for the original

Increase the value of your hol
deed, but is certain that his great-grand- PEjMA' ® Energy Star Certified
father, John M. Workman, purchased from Southern{Builders

Cut your electric b
the farm not long after he was married
in 1854. His grandfather, Alexander roofover.com 800.633.8969
Workman, and father, Denny Workman, '
subsequently inherited the farm.

Don’s brother, Harold Workman, is
well known within Kentucky agricul-
ture for his work as President of the
Kentucky State Fair Board.

Insurance cred

LIFETIME WARRAN
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THERE’'S A GROWING MOMENT TO “BUY LOCAL”

Article and Photos by Walt Reichert

ABOVE: Linda Johnson and Bruce Wornall
of Green Acres Farm in Bourbon County
offer samples to Lucinda and Madalyn
White at the Lexington Farmer's Market
off Southland Drive.

usan Miller breeds, feeds and
Smilks 36 dairy goats on her
Lexington farm. When the farm
chores are done, she heads to the kitchen
where she turns the milk into three kinds
of soft cheese she sells under the farm
label, Bleugrass Chevre. Then on week-
ends, she heads to the Lexington Farmers
Market to sell her products, offering sam-
ples to hundreds of passersby on any
given Saturday or Sunday.

“Yeah, 'm pretty much a one-man
show;” Miller said.

Miller’s Bleugrass Chevre goat cheese
represents just one of about 75 farmers
who choose to sell their products directly
to consumers through the Lexington
Farmers Market.

As consumer demand for local and
fresh food has grown along with a desire
to support local farmers, the Lexington
market has burgeoned from a few farmers
who set up pickup trucks on downtown
streets in 1975 to a self-financed and

regulated cooperative of farmers from
about 20 central Kentucky counties who
sell everything from beef, pork, chicken
and lamb to cheese to vegetables, eggs,
honey, and dozens of value-added prod-
ucts four days a week from three loca-
tions. On a good Saturday during the
April through December season the
Saturday market will attract up to 10,000
customers, said the Lexington Farmers
Market Executive Director Jeff Dabbelt.

“We ask consumers to shop us first,
Dabbelt said. “Then they can go to the
box stores if they can't find what they
need here”

Lucinda White and her daughter,
Madalyn, said they just recently started
coming to the Southland Drive location..

“We're vegetarians and the food here is
better, fresher;” Madalyn said.

In Louisville, several farmers markets
have sprung up in the last decade. The
granddaddy of them all, and still the most
popular, is the Bardstown Road Farmers



BELOW: The location on Southland Drive has 500
to 1,000 visitors on a typical Sunday, according to

Jeff Dabbelt, executive director of the market.

Market. This year the market celebrates its
20th anniversary. In the parking lot of the
Bardstown Road Presbyterian Church, 25
farmers sell locally grown fruits, vegetables,
beef, pork, chicken, plants and flowers.
“When we got married we bought most
of our flowers from the (Bardstown Road)
farmers market,” said Matt Thompson,

who is the market’s manager.

The market, which is open year-round,
will attract as many as 1,000 visitors on a
Saturday morning (from 8 a.m. until noon
April through December with reduced
hours in the winter), Thompson said.

“They come here because they are con-
cerned about the way the food is grown,
many want to support local farmers, and
some make it a social event,” Thompson
said. “But the fact is, they wouldn't keep
coming back if the food didn't taste good”

While the farmers markets appear to be
thriving — and increasing in number both
in large cities and small towns across the
state — efforts are also underway to open up
the traditional food marketing chain - from
farmer to distributor to institution and con-
sumer - to Kentucky farmers and farm
products. The goal is threefold: to offer city
dwellers access to better, fresher, locally-
grown food; to support Kentucky farmers;
and to increase jobs in the food sector.

KFB contributes to the movement with
its Certified Roadside Farm Markets pro-
gram, which this year includes nearly a
hundred markets throughout the state.

Local food initiatives
To identify and propose solutions and
policies toward creating a healthy food

system that will spur economic growth,
Louisville Mayor Greg Fischer recently
announced the forming of a Food Policy
Advisory Council. He appointed 20 peo-
ple to the council, who represent the food
industry, government, consumers and
farmers.

Fischer also announced plans to create

ELLEN MCGEENEY

one or more special enterprise zones in
Louisville to help bring in more locally-
grown food from farm to table. Businesses
would receive financial incentives to
locate in the “Life Zone,” which would be
tailored to attract food-related businesses
and organizations. In addition to busi-
nesses, the zones may include backyard
gardens, community gardens and
farmettes.

Ellen McGeeney, executive director of
Grasshoppers Distribution, is one of
Fisher’s appointees to the Food Policy
Advisory Council. Grasshoppers, founded
in 2005, is a sort of hybrid of the
Community Supported Agriculture (CSA)
model crossed with a food distribution
business with a little bit of local grocery
store thrown in for good measure.

Grasshoppers contracts with about 60
farmers and producers from 22 counties
in Kentucky and southern Indiana who
supply everything from meats, produce,
eggs, fish and value-added products,
including coffee, wine and breads.
Grasshoppers has hired a farmer who
visits its producers to ensure they are
meeting the company’s standards of grow-
ing food in sustainable, healthy ways,
McGeeney said. The company’s rules also
allow for including producers whose

products, such as coffee, may not be
grown nearby, but have significant value
added locally.

Producers bring the products to
Grasshoppers’ warehouse on Portland
Ave. where it is distributed to 11 drop-off
points in Jefferson County to clients who
have signed on for the locally-grown
products. Grasshoppers’
clients are asked to spend
at least $18 a week buying
from Grasshoppers,
McGeeney said. Customers
can also buy extra food
beyond what they contract
for weekly, in effect, using
Grasshoppers for their gro-
cery shopping.

“In my own family we've
reached 70 percent of con-
sumption of local prod-
ucts,” McGeeney said. “I
say my goal is to reach con-
sumer consumption of 25
percent locally-grown.”

McGeeney said her role on the Food
Policy Advisory Council will be to “speak
for the farmers and the consumers”

“I can also talk about distribution and the
gaps were going to need to work on,
McGeeney said. “The council needs to dis-
cuss how to address food access in a way
that is sustainable for farmers and folks who
don’t have access to fresh, local food”

Farm to table

Another Louisville-based effort to
bring farmers and city consumers togeth-
er is Louisville Farm to Table.

The organization grew out of a Local
Food Economy workshop involving polit-
ical leaders from counties in the Louisville
region, extension agents and people in
the private sector who were looking for
ways to bolster the local food economy
and help the regions farmers at the same
time. Following a study of the food econ-
omy, the workshop set up the Louisville
Farm to Table organization and charged it
with the task of increasing the access of
the state’s farmers to food distribution
networks and local food-consuming insti-
tutions and, at the same time, increasing
local jobs in the food industry. Funds for

CONTINUED ON PAGE 15
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he local foods movement has
T given rise to a unique meat
processing business in a rural

setting in Garrard County.

Marksbury Farm Market is processing
and selling locally-raised beef, pork, poul-
try and other meat products under rigid
production guidelines for both the plant
and the farmers raising the animals. The
business opened last August with a $3.5
million, 12,000-square-foot, USDA-
inspected processing plant plus a nearby
retail store, just a stone’s throw from Lake
Herrington off KY. 34.

Among the four partners in this ven-
ture is John-Mark Hack, who as Executive
Director of the Governor’s Office of
Agricultural Policy played a key role in
establishing the state’s agricultural devel-
opment initiative some 10 years ago. He’s
promoting this concept with same enthu-
siasm as the agricultural development
fund he helped to administer, describing
it as a vital infrastructure for a potential
boom in local meat processing.

“I can’t think of anything else for agri-
culture that could accrue greater benefits,”

12

products under its label.

™

he said. “When we started the (ag devel-
opment) fund there was a call for a mega
processing facility; that seemed logical in
light of our high number of cattle. But
that didn’t prove to be feasible. I believe
this is. Maybe what we need is three or
four more of these around the state.

“It’s a market for producers, it’s a prod-
uct that more and more people are want-
ing. We are not positioning ourselves to
compete with the commodity market.
This is a niche market. And it’s viable

Marksbury Farm (named after the local
voting precinct) currently is dealing with
around 25 area producers of cattle, hogs
or chickens. Those producers have signed
an agreement to feed a natural diet, have
no added hormones, provide a sanitary
environment and always handle the ani-
mals in a humane fashion. The suppliers
also are asked to be accessible to company
representatives and customers.

Preston Correll is the Marksbury Farm
partner responsible for producer rela-
tions.

“Im excited about the option we pro-
vide for local farmers,” said Correll, who

Marksbury Farm connecting with consumers

Marksbury Farm Market currently is off KY 34 near Lake Herrington, but even-
tually will move to the site of the processing plant about a mile east off the

new U.S. 27. Marksbury Farm has a variety of high-quality meat and poultry

formerly sold chickens off his farm in
Lincoln County. “What were selling to
our customers is a connection to the
product; we’re not necessarily claiming to
be better, but were providing that con-
nection between the consumers and the
farmers. We take traceability very seri-
ously. Every package has an ID number”

The company offers a variety of meats
under the Marksbury Farm brand, plus
sausages, cold cuts and cured meats.
They’ve not only developed a brisk retail
business, but are also selling direct to
several popular Louisville restaurants and
are pursuing institutional sales.

But for now, they are seeking more
product to process.

“We want producers to know we are
here and offer this outlet for direct sale;”
Correll explained.

Hack said the Kentucky Cattlemen’s
Association has indicated that a number
of their members are interested in direct
marketing opportunities.

For information call (859) 548-2853 or
go to Marksburyfarm.com.



Stop and Buy Local

KENTUCKY FARM BUREAU’S 2011 CERTIFIED ROADSIDE FARM MARKETS

WEST
Broadbent B & B Foods
Kuttawa - (800) 841-2202

Brumfield Farm Market
Madisonville - (270) 821-2721

Cates Farm
Henderson - (270) 823-6150

Country Fresh Meats
Sturgis - (270) 333-0280

Dogwood Valley Trading Post
Clay - (270) 664-9892

J Potts Nursery & Greenhouse
Kirksey - (270) 489-2756

Lovell’s Orchard & Farm Market
Hopkinsville - (270) 269-2242

Metcalfe Landscaping
Madisonville - (270) 821-0350

Poore’s Nursery & Farm
Russellville - (270) 542-4828

Scott Hams
Greenville - (800) 318-1353

The Country Barn
Elkton - (270) 885-4843

Trunnell's Farm Market
Utica - (270) 733-2222

Zook’s Produce
Herndon

SOUTH CENTRAL

1851 Historic Maple Hill Manor
Springfield - (859) 336-3075

Acres of Land Winery
Richmond - (859) 328-3000

Baldwin Farms
Richmond - (859) 582-5785

Bishop Jersey Farm Market
Greensburg - (270) 932-4908

Burton’s Nursery & Garden Center
Campbellsville - (270) 789-1239

Campbell Farm Wool Art
Springfield - (859) 481-4873
Chaney’s Dairy Barn
Bowling Green - (270) 843-5567

Chateau du Vieux Corbeau Winery
Danville - (859) 236-1775

Country Corner Greenhouse
Shepherdsville - (502) 955-8635

Cravens Greenhouse
Albany - (606) 387-8583

D&F Farms
Somerset - (606) 382-5214

Davis Family Farm
Greensburg - (270) 565-1336

Dennison’s Roadside Market
Horse Cave - (270) 786-1663

Devine’s Farm & Corn Maze
Harrodsburg - (859) 613-3489

Double Hart Farm
Corbin - (606) 523-0465

Fairview Farm
Harrodsburg - (859) 734-2701

Flaggy Meadow Fiber Works
Springfield - (859) 336-7272

Granddaddy’s Garden
Lebanon - (270) 692-7521

Habegger's Amish Market
Scottsville - (270) 618-5676

Haney’s Appledale Farm
Nancy - (606) 636-6148

Heavenly Haven Farm
Columbia - (270) 465-9597

Hettmansperger’'s Greenhouse
Science Hill - (606) 423-4668

Hidden Meadows Ranch
Liberty - (606) 787-4235

Hinton’s Orchard & Farm Market
Hodgenville - (270) 325-3854

Jackson’s Orchard & Nursery
Bowling Green - (270) 781-5303

Just Piddlin Farm
Woodburn - (270) 542-6769

Kenny’s Farmhouse Cheese
Austin - (270) 434-4124

Lee’s Garden Center
Hodgenville - (270) 358-9897

Mammoth Cave Transplants
Brownsville - (270) 597-2533

McQuerry’s Herbs-N-Heirlooms
Paint Lick - (859) 792-8268

Owens Garden Center
Somerset - (606) 379-6456

Pelly’s Farm Fresh Market
Smiths Grove - (270) 563-3276

Roberts Family Farm
Guston - (270) 422-2361

Serenity Farm Alpacas
Raywick - (270) 692-8743

Serenity Hill Fiber
Nicholasville - (859) 913-1615

Sinking Valley Vineyard & Winery
Somerset - (606) 274-0223

St. Catharine Farm
Springfield - (859) 336-0444

Three Springs Farm
Elizabethtown - (270) 360-0644

Wonder of Life Farm
Lancaster - (859) 792-8923

Wooden Farm
Elizabethtown - (270) 737-9460

NORTH CENTRAL
Amerson Farm
Georgetown - (502) 863-3799

Antioch Daylily Garden
Lexington - (859) 293-0350

Alpine Hills Dairy
Dry Ridge - (859) 428-2445

Ayres Family Orchard
Owenton - (502) 484-5236

Beech Springs Farm Market
Winchester - (859) 744-2868

Benton Farms
Walton - (859) 485-7000

Berea College Farm & Garden
Berea - (859) 985-3590

Bi-Water Farm & Greenhouse
Georgetown - (502) 863-3676

Blue Ribbon Market
Union - (859) 393-4357

Boyd Orchards
Versailles - (859) 873-3097

Bray Fruit
Bedford - (502) 255-7296

Bray Orchard & Roadside Market
Bedford - (502) 255-3607

Callis Orchard
Bedford - (502) 255-3316

Croppers Greenhouse & Nursery
May’s Lick - (606) 763-6589

Evans Orchard & Cider Mill
Georgetown - (502) 863-2255

Foxhollow Farm Store
Crestwood - (502) 243-4323

Gallrein Farms
Shelbyville - (502) 633-4849

George Gagel Farm Market, LLC
Louisville - (502) 447-6809

Gregory Farms
Turners Station - (502) 947-5469

Hillside Country Store
Foster - (606) 747-5635

Julie’s Pumpkins
Paris - (859) 987-4498

Kelley Farms
Lexington - (859) 948-8700

Michels Family Farm
Sparta - (859) 643-2511

Morrison’s Greenhouses
Louisville - (502) 969-0675

Redman’s Farm
Morning View - (859) 356-2837

Reed Valley Orchard
Paris - (859) 987-6480

Ridgeview Greenhouse & Nursery
Shepherdsville - (502) 955-5939

Sherwood Acres Beef
LaGrange - (502) 222-4326

Sunny Acres Farm
Jeffersontown - (502) 643-6584

Sweet Home Spun
Pleasureville - (502) 878-4814

The Greenhouse in Gertrude
Brooksville - (606) 782-0033

Thieneman’s Herbs & Perennials
Louisville - (502) 491-6305

Tingle Farms Roadside Market
Campbellsburg: (502) 532-9975

Tower View Farm & Nursery
Jeffersontown - (502) 267-2066

Triple J Farm
Georgetown - (502) 316-4474

Valley Orchards Farm
Hebron- (859) 689-9511

Williams Country Market
Gravel Switch - (270) 692-2493

Yuletide Tree Farm & Nursery
Winchester - (859) 771-4729

EAST
Black Barn Produce, LLC

River - (606) 297-2600

Bramble Ridge Orchard
Mt. Sterling: (859) 498-9123

C2H2 Farm Market
Irvine - (606) 723-7895

Fannin’s Vegetables
West Liberty - (606) 743-3343

Holliday Farm & Garden
Hazard - (606) 436-2635

Imel’s Greenhouse
Greenup - (606) 473-1708

McLean’s Aerofresh Fruit
Ewing - (606) 782-1112

Townsend’s Sorghum Mill
Jeffersonville - (859) 498-4142

ROADSIDE

CALL or EMAILTODAY FOR YOUR FREE CERTIFIED ROADSIDE MARKET DIRECTORY: roadside@kyfb.com | 502-495-5106 | kyfb.com/roadside



Hardin County FB helps animal shelter

Posing with part of the load of cat and dog food bound for the local animal shelter were (from left) Har-

din County FB Director Chuck Crutcher, County Extension Agent Doug Shepherd, Penny Edwards of the
Animal Refuge Center, Ken Adams of the Hardin County Cattlemen’s Association, Mike Buckman of Farm

Credit Services, Hardin County FB President Ray Allan Mackey and James Nichols, manager of the Southern

States store in Elizabethtown.

NEW from FarmLogic

The Best Tool
For Your SOIL

Test Anytime - Results in a Weel

¢ Any Grid e Any Lab

® Precision Maps e Prescriptions
e Controller Instructions
o Test For Less, Thousands Le$$!

o &
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In the Field Results on the Web

$3.00/acre
5 acre grid
standard lab

LoGIC

Your Farm. Your Information.
Anytime. Anywhere.

Information Management Systems

1-866-761-8001 - www.farmlogic.com
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" AUCTION & REALTY COMPANY
Agri-Auctioneers since 1945

Calendar of Auctions

291.5 Acres Cropland - Flat to gently rolling
cropland with some woods. Selling in one
tract. Located on Hwy. 254 between Towers
Chapel and Sacramento, Kentucky.

Call Joe Mills, Auctioneer.

Selling Thurs. May 19th, 10 AM

27 Acres - Kentucky Lake - 13 tracts w/
home, barn, cabin and hobby house. Plus

horsetrailer w/ sleeping quarters, ‘99 Ford
F-350, ‘95 Harley, signs and collectibles.
Located just north of Jonathon Creek. Call
Mike Melloan or Amy Whistle, Auctioneers.
Selling May 26th 10 AM

Newer Home on 5 Acres - 4 bedroom, 3-1/2
bath home on 5 acres of land with pole barn/
shop located just west of Owensboro, KY.
Call Joe Mills, Auctioneer. Date to be set.
25 Acres in Tracts - Pastureland with home,
stock and tobacco barns and lake located

between Knottsville & Owensboro, KY.
Call Joe Mill, Auctioneer. Date to be set.

Call for details or to sell your farm land,

800 - 264 -1204

www.kurtzauction.com

arm Bureau organizations

throughout the nation are tak-

ing action to affirm a commit-

ment to the proper care of ani-

mals. Last year, Hardin County
FB was among the first to take the initia-
tive by forging an alliance with a local
animal shelter. That relationship has con-
tinued as a coalition of Hardin County
FB, the Hardin County Cattlemen’s
Association, the local Farm Credit
Services office and the Southern States
store recently donated 500 pounds of dog
and cat food to the county’s Animal
Refuge Center.

County President Ray Allan Mackey,
Director Chuck Crutcher and County
Extension Agent Doug Shepherd were
among a small group that loaded bags of
the feed onto a trailer at the Southern
States store. Penny Edwards, director of
the refuge center in Vine Grove, was there
to accept the gift.

“This is one way that farmers in our
area can show that we care about animal
welfare,” Mackey explained. “It’s a good-
will gesture and a good public relations
tool to show our concern”

Crutcher said publicity about last year’s
donation sparked action in other circles.

“Other counties have stepped forward
to do things for their shelters,” he said,
“and a family from the Kentucky
Cattlemen’s Association set up a grants
program for shelters.”

The local Farm Bureau leaders also
noted that Bill Gossett, a cattle producer
near Rineyville, donated 500 pounds of
feed after hearing about the program.

Such efforts are in response to mount-
ing public concern about animal welfare.
Much of this concern has sprouted from
the misinformation campaigns by radical
“animal rights” groups.

Ms. Edwards thanked the group, saying
the feed was much needed.



CONTINUED FROM PAGE 11
the organization come from a U. S.
Department of Labor grant, Kentucky
Agriculture Development funds and
Louisville Metro funds.

Former Courier-Journal food editor
Sarah Fritschner, who heads Louisville
Farm to Table, said the group has already
had some successes. The organization has
a verbal commitment from a food dis-
tributor who wants locally-grown food to
distribute to hospitals and other institu-
tions, Fritschner said. She said another
food company that maylocate in Louisville
is interested in acquiring organic pro-
duce.

“Another monumentally wonderful
piece of news is that the Jefferson County
schools have committed to buying local
and have committed to buying seven food
items locally;” Fritschner said. “Farmers
who have the contracts will now know
how much they will get paid, similar to
the contracts they may have had with
tobacco”

While she is working to attract food
businesses to the city, Fritschner said she
is also working with farmers.

“We’re working to help those farmers

understand that we want their food,
Fritschner said. “And they have to get into
the wholesale system. Farmers markets,
as worthy as they are, represent only a
fraction of food farmers will sell to con-
sumers; 99 percent of food in this country
is sold wholesale”

KDAid

The Kentucky Department of
Agriculture, through its Kentucky Proud
program, is also actively promoting the
movement of Kentucky-grown farm
products into the food distribution net-
works, said Mac Stone, executive director
of the Office of Agriculture Marketing
and Product Promotion.

He cited as an example the Restaurant
Rewards program that offers restaurants a
20 percent rebate on foods they buy from
local farmers.

“It helps the restaurants because the
local food may be more expensive or
more of a hassle to deal with,” Stone said.

The KDA also has an official who
works with commercial growers in the
state find ways to tap into the distributor-
ship network, Stone said.

Stone acknowledges there are still bar-

riers to Kentucky farmers getting locally-
grown food into the commercial channels
that supply grocery stores, hospitals,
schools and other institutions.

“Certainly, Kentucky doesn’t have the
infrastructure - the coolers, for example,
and the boxes have to come from some-
where else,” Stone said. “And Kentucky
farmers have to deal with weather that
can be unpredictable and increase disease
pressure”

But he said the department has had
success overcoming those barriers and
bringing producers, consumers, whole-
salers and distributors to the table.

“So much of what happens goes on
behind the scenes,” Stone said. “We spend
most of our time bringing people together”

Fritschner, whose job it is to also get
growers and institutions to talk, said it is
often just a matter of getting people to
listen to each other.

“The restaurant people may say ‘Oh, it’s
going to be more expensive; or ‘Oh, its
going to be too much trouble; but we just
say ‘Lets start at the beginning and just
talk)” Fritschner said. “They want to use
Kentucky produce. We just have to change
perceptions and get the discussion started.”

ocy FOR 60 MONTHS
o OR CHOOSE CASH BACK!*

READY
©ROLL!

SALES EVENT

Get Ready To Roll this season with a new

WORKMASTER™ Series tractor (45-75 hp) from

New Holland. Buy now and get 0% financing for five

years or choose cash back. But hurry! The New

Holland Ready to Roll Sales Event ends June 30, 2011,

so stop by today or visit www.newholland.com/na

for complete details.

+ Available 8X8
Synchronized Shuttle
Transmission

+ Available 4WD

« Biodiesel approved

* Flip-up hood for fast
servicing

+ Excellent visibility to
front & back of tractor

Y% NEW HOLLAND
MAYFIELD
H & R AGRI-POWER
800-455-4747
www.hragripower.com

HOPKINSVILLE
H & R AGRI-POWER
800-844-3918
www.hragripower.com

RICHMOND
NORTHSIDE EQUIPMENT CO.
859-623-5167

*For agricultural use. Offer subject to CNH Capital America LLC

S capiTaL credit approval. See your New Holland dealer for details and

eligibility requirements. Depending on model, a down payment

may be required. Offer good through June 30, 2011, at participating New Holland dealers in

the United States. Offer subject to change. Taxes, freight, set-up, delivery, additional options

or attachments not included in price. © 2011 CNH America LLC. Al rights reserved. New
Holland and CNH Capital are registered trademarks of CNH America LLC.
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It's our
main line.

Supported with dedicated service
and a straight-talk approach.

Vermeer

Vermeerag.com » 800-370-3659 » Pella, IA

©2009 Vermeer Corporation. All ights reserved. VERMEER is a regstered trademark of the.
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BLADE RETENTON SETEN,

BIG CLIFTY
BIG CLIFTY SERVICE &
SUPPLY INC.
270-242-4591

OWENSBORO
H & R AGRI-POWER
800-264-1504
www.hragripower.com

RICHMOND
NORTHSIDE EQUIPMENT CO.
859-623-5167

RUSSELLVILLE
H & R AGRI-POWER
800-264-2474
www.hragripower.com

TOMPKINSVILLE
GRANDVIEW WELDING &
EQUIPMENT SALES
866-487-8813
270-487-8813
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Crop loan rates are adjusted

USDA announced the 2011 county loan
rates for wheat, feed grains and oilseeds.
While U.S. loan rates for 2011 corn, wheat
and soybeans are unchanged from 2010, all
Kentucky counties had one or more loan
rates adjusted. However, current crop pric-
es are far above the loan rate.

For 2011, Kentucky corn loan rates are
up one cent in the eastern half of the state,
but unchanged in the western half. This
reverses the changes made in 2010. Loan
rates range from $1.99 to $2.12. USDA also
reversed the 2010 changes made to soy-
bean loan rates by dropping rates one cent
in western Kentucky. Loan rates range from
$5.14 to $5.23 per bushel.

Although the US. wheat loan rate of
$2.94 is unchanged from 2011, USDA raised
Kentucky’s county loan rates by 39 cents.
This increase recovers the 39-cent decrease
received in 2009, which was followed by a
12-centdropin 2010. Kentucky's 2011 wheat
loan rates, ranging from $2.18 to $2.37, are
43 cents lower than the 2006 rates.

Milk production increases

Milk production in the 23 major States
during March totaled 15.8 billion pounds,
up 2.4 percent from March 2010.
Production per cow averaged 1,872
pounds, 24 pounds above March 2010. The
number of milk cows on farms in the 23
states was 8.42 million head, 93,000 head
more than March 2010, and 17,000 head
more than February 2011. Through March,
U.S. milk production totaled 48.4 billion
pounds, up 2.2 percent from a year ago.

16
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USDA forecast first-quarter 2011 broiler meat production at 9.2 billion

Broilers: Steady output, rising prices

pounds, up 5.3 percent from a year earlier. A majority of the increase resulted
from higher average slaughter weights. The year-over-year increase in production
has been declining each month. USDA expects during the remaining three quar-
ters of 2011, broiler meat production will average about even with a year earlier
as production adjusts to sharp feed cost increases.

In first-quarter 2011, the 12-City price for whole broilers averaged 77.9
cents per pound, down 5.3 percent from the previous year. But whole bird prices
have started moving higher; the March price averaged 82 cents -- due in part to
higher prices for leg meat products. Broiler prices are expected to strengthen
due to slower placement of chicks for growout and to strong prices for both beef
and pork products. USDA prices forecasts are 82-86 cents for the second quar-
ter, 84-90 cents for the third quarter, and 84-92 cents for the fourth quarter.
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Let the Pros Lease
Hunting Rights to
Your Property

Liability Insurance
Included

Top Rates Paid
High Demand

Call toll free for a
free information
packet

1-866-309-1507

www.BaseCampLeasing.com

Basement Repair for Do it yourselfers!

Do it yourself with our
Drainage Kit & Wall
Repair Carbon Fiber Kit

Your hours of
operation have just
been extended-.

Less time filling-
More time planting-
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3660 ASD TWIN-LINE® PLANTER

o Field tested with more standard technology features than any
other planter in its class.

o Features the Kinze® Air Seed Delivery system with twin 55
bushel hoppers to plant up to 260 acres with just one fill.

® Available in 12 and 16 row sizes.

BEECH GROVE
WARD IMPLEMENT COMPANY INC.
270-273-3206
1-800-264-0206

HOPKINSVILLE
H & R AGRI-POWER
800-844-3918
www.hragripower.com

RUSSELLVILLE
H & R AGRI-POWER
800-264-2474

www.hragripower.com

NEW! 2011 RANGER® 500

« NEW! 500 Electric Fuel Injection (EFI) single cylinder — 32 HP

* Powerful enough to tow up to 1,250 Ibs. and haul up to 500 Ibs. in the box
8« NEW! Speedometer and an instrument cluster with electronic fuel gauge

« Dump box with Lock & Ride® cargo system

BARDSTOWN
JOE HILL'S AUTO CENTER
877-348-2532
www.joehills.com

FIND THEM AT:

COLUMBIA
REX’S CYCLE SHOP
270-384-6018
www.rexscycleshop.com

HOPKINSVILLE
JPM PERFORMANCE POWERSPORTS
800-401-8130
jpmpp.com
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STAINLESS STEEL
Outside Woodburning Heater

caly Features.

25-year warranty Low Maintenance

No smoke, ash or wood trash in your home

Connects to existing systems UL Listed ®

Standard with bronze pump, combustion
Blower and grAates

We Have the* |
Seolutifon! _ =

1-800-542-7395
WWW. h a rth eate r.com mew;!f:bota:mmﬂ sAew:u)
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KUBOTA BUYER DAYS +

$0 Down& (0. Financing for 4 Years

Time flies when you work with top-quali i like Kubota RTV Series utility vehicles.
And right now, time is on your side with long-term, low-rate financing through June 30, 2011.

ASHLAND
DAVIS EQUIPMENT CO. INC.
606-324-5533

BARDSTOWN
JOE HILL'S AUTO CENTER
877-348-2532
www.joehills.com

MOUNT STERLING
AMBURGEY’S FARM MACHINERY INC.
859-498-1113
amburgeysinc@earthlink.net

RICHMOND
NORTHSIDE EQUIPMENT CO.
859-623-5167
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EVERYTHING YOU VALUE

SMIN NYIENG WHYH AXINLNTY



farm

FILE

18

Website will honor
“Century Farms”

The American Farm Bureau Foundation
for Agriculture has launched a new interac-
tive website, “Agriculture’s LastingHeritage,”
that will recognize the value of Century
Farms while aiming to increase the publics’
understanding of American agriculture. The
new website is sponsored by Bayer
CropScience.

“We recognize and appreciate the con-
tribution that Century Farmers, those with
agriculture operations in business for over
100 years, make to our American heritage,
and we are excited to showcase these agri-
culturists through a comprehensive nation-
wide resource. This site will feature video
profiles, as well as written profiles of
Century Farmers across the nation,”
explained Curtis Miller, director of educa-
tion for the foundation.

In addition, the website includes a link
to individual states’ Century/Centennial

Farm websites.

May is National Beef Month

May is National Beef Month and the
Kentucky Beef Council and the Holland Grill
Company will celebrate with a “Get Your Girill
On"” media tour May 16-27. Representatives of
the Beef Council will put on promotional and
media events throughout the state to promote
lean beef. Consumers can register to win an
Epic Holland Grill valued at more than $799
and other prizes. Check www.kybeef.com for a
“Get Your Grill On” event in your area, and try
one of the delicious, easy-to-make beef recipes

on the Beef Council website.

®
GOAP holding eight forums

The Governor’s Office of Agricultural Policy will hold a series of forums to
gain input in the future use of the Kentucky Agricultural Development Fund
(KADF). The series will kick off at 7 p.m. on Thursday, May 19 at the Kentucky
History Center in Frankfort. These regional venues will provide a way to offer
new and innovative ideas and share KADF successes in each region. Broad
topics for each of the forums include: regional challenges and solutions, lever-
aging resources, county collaboration, area trends and continued KADF sup-
port. Audience participation is what will make these events successful, with all
concepts and comments being compiled into a report.

“l am excited about receiving input from our agriculture leaders, local and
state officials, educators, economic development professionals and others
with a vested interest in the goals and objectives of the Kentucky Agricultural
Development Fund,” stated GOAP Executive Director Roger Thomas. “No two
forums will be alike, because no two regions in the state are identical. However,
our commonality is the opportunity to take our KADF investments to the next
level.”

The following is a listing of dates and locations. All meetings will be held

from 7 - 8:30 p.m. local time.

May 19, Kentucky History Center, Brown Forman Room, Frankfort

May 24, Maysville Community & Technical College, Auditorium, Maysville
June 1, The Center for Rural Development, Somerset

June 7, MSU Regional Enterprise Center, West Liberty

June 14, Sloan Convention Center, Room 1 & 2, Bowling Green

June 15, Pritchard Community Center, The Oak Room, Elizabethtown
June 21, Kentucky Dam Village State Resort Park, Conference Center,
Gilbertsville

June 22, Daviess County Extension Office, Owensboro

For more information contact Angela Blank, director of public affairs, at

(502) 564-4627 or angelag.blank@ky.gov.

UK receives USDA bioenergy research grant

The University of Kentucky received one of 42 research grants from the U.S.
Department of Agriculture to spur production of bioenergy and biobased prod-
ucts for the purpose of developing sustainable regional systems and creating
jobs. The grant of $985,147 will fund research to engineer optimized production
of long, branched-chain hydrocarbon biosynthesis, which can be distilled into
combustible fuels or used to synthesize plastics, nylons, paints, and other oil-
derived products.

The research projects, which were selected through a highly competitive
process, are intended to implement sustainable regional systems that materially
deliver liquid transportation biofuels to help meet the Energy Independence and
Security Act goal of 36 billion gallons of biofuels per year by 2022, USDA said in

a news release.




Kirk Swigert, Louisville, Kentucky
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YOU CAN TAKE THE BOY OUT OF THE COUNTRY, BUT YOU CAN'T

TAKE THE COUNTRY OUT OF THE BOY

So FaArmM CREDIT SERVICES PROVIDES FINANCING TO MAKE IT HAPPEN.

Kirk Swigert grew up on a Shelby County dairy. He went to UK, then Auburn, and became a veterinarian. He
came back to Kentucky and built a very successful business in Louisville. But in his heart, he never left the farm.
So, he’s now farming on the side. And when it came time to explain his dreams and get financing, Kirk found
Farm Credit Services of Mid-America. “They understood, so we immediately got down to the financial aspect of

the relationship. I like that. My goal is to move back to the farm environment and farm full time

after I retire. I'm hoping that Farm Credit will be there by my side.” And we will be, as we
have been for Kentucky farmers of all backgrounds and sizes, for nearly 100 years.

Loans for Land, Construction,
Operating Expenses, Equipment, & Homes
Leases ¢ Crop Insurance

Farm Credit Services
OF MID-AMERICA

Farm Credit Services of Mid-America is an equal opportunity provider.
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1-800-444-FARM * www.e-farmcredit.com tises




SAY GOODBYE
G\ TO YOUR RAIN

P GAUGE AND
N SAY HELLO TO

Field|B ‘

MyRainScout.com is a
revolutionary service
providing rainfall data
for as many fields as
you choose, delivered
directly to your email.

It's easy. Just go to
MyRainScout.com and
enter in your location(s),
your email address and
billing information.

SIGN UP TODAY
MYRAINSCOUT.COM
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800-937-2325 | Beck’s Hybrids is the exclusive provider of MyRainScout.com.




