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A free catalog
you should

about EarMate®-4000 Enlarged

FREE Shop from Home 
Hearing Aid Catalog!

Choose from many high-quality hearing aids at
remarkably low prices.

Order by mail from a family business with over
600,000 satisfied customers and 31 years selling
hearing aids by mail.

HB-23

EarMate®-LT Enlarged

Great fit!

Actual quotes from our customers.  Printed with their permission.

YES! Please rush me a free shop-at-home
catalog.  I understand there is no obligation and 
I get FREE shipping.

Dr/Mr/Mrs/Ms

Address

City/State/Zip

Hearing Help Express
105 North First St, Dept 73-575
DeKalb, IL 60115-0586

Free Catalog!

Call toll-free for your FREE Catalog!

1-800-782-6316 ext. 73-575
www.HearingHelpExpress.com/73575

�

Don’t pay another dime until you clip 
and mail this coupon for your free catalog!

“I can hear the TV and
understand the words which
I could not do with my
$5,000 aid.”

M.L. – California

“People have stopped 
mumbling.  I hear every-
thing so clearly.  It fits so
comfortably in my ear.”

M.V. – Eagleville, TN

“My hearing aids are won-
derful, now my friends and
family say I’m back to my
old self.”

J.C. – Andrews, TX

“The TV sounds better 
and the volume is turned
down.  They’re easy to put
in and take out.  This is the
best thing I’ve done 
for my hearing problem.”

B.F. – Grantsville, MD

“Hearing aid is working
fine!  You would not know
I am wearing it (it is so
small).” G.G. – Oil City, PA

“I hear – No – I understand
what I hear much better.”

R.H. – Ft Recovery, OH
© Hearing Help Express®, Inc

� Order from home & SAVE 80% ...
you avoid big mark-ups, long  
office waits and salesmen.

� Risk-FREE offer
� Order with no money down
� Arrives ready to use
� Compare to hearing aids costing

$1,000 or more

Reported by The Wall Street Journal
� “Sound was crisp and clear.”  
� “With different tip sizes to choose

from, this fit our ears the best,
resulting in minimal feedback.”

www.HearingHelpExpress.com/WSJ

World’s Best Hearing Value!

SAVE 80%
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there have been many significant 
changes in farming over the years 
enabling farmers to be more produc-

tive, more efficient and more environmentally 
sound. Despite this progress, farmers often 
feel a need to reassure consumers that they 
are doing a good job.

Until now, farmers never gave public rela-
tions a second thought. Americans historically 
have had a high regard for farmers, describing 
them with terms like “trustworthy,” “hard-working,” “honest.” And that 
still holds largely true.

However, special interest groups with varying agendas have con-
vinced some people that 21st Century agriculture is something dark and 
evil, where animals are mistreated, the soil and water are damaged and 
the food is unhealthy. These groups want you to believe that the only 
good agriculture is local and organic. And that those who are farming on 
a large scale are guided by greed, with no regard to stewardship or animal 
husbandry.

Frustrated by these misinformation campaigns, many farmers have 
responded by becoming “agrocates,” using social media on the internet 
to tell the story about what they do. They’re also welcoming visitors to 
their farms, speaking to civic groups and students plus forging a relation-
ship with groups like the Chamber of Commerce and Rotary .

With this issue of our magazine going to all KFB members through-
out the state, we’re taking the opportunity to have some farmers explain 
why they use some of the farming practices that have been questioned. 
In a special section these farmers talk about confined animal feeding 
operations, genetically-modified crops, use of antibiotics in livestock, 
animal waste management and conservation tillage practices. We also 
explain why some farmers have to plant or harvest crops at night.

We hope this information will be useful to those unfamiliar with agri-
culture. We’ve titled the section “Farming 101” to reflect the basic expla-
nations.

Our farmers continue to provide safe, affordable food produced in a 
manner that preserves precious natural resources and embraces animal 
husbandry. It’s unfortunate that farmers have been put on the defensive, 
but they’re up to the task of telling the true story about how they raise 
crops and animals.

table
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Kentucky Farm Bureau News is published 

ten times per year. Combined issues for  

December-January and June-July are sent to all  

members. The remaining eight issues go to 

regular members. Bulk postage rate paid at 

Lebanon Junction, Ky. Changes in address 

should be mailed to KFB Communications  

Division, PO Box 20700, Louisville, Ky. 40250.

Cover Photo by Jim Lane  

www.thephotolane.com

All advertising accepted subject to publisher’s 

approval. Advertisers must assume liability of 

content of their advertising.

For rates and information call 1.800.798.2691

Member Benefits 
Guide

County Farm Bureaus               
help disaster victims

Farming 101:
“Why farmers do what they do” 

Agritourism Features
And County Fairs 

6
10

23



You’ve got to-do lists and can’t-wait-to-do lists. Case IH can help you Be ready for both 
with Case IH Scout UTVs and Farmall tractors. Move, mow, blade, clear and more with the 
simple operation, rugged reliability, maneuverability and power of legendary Farmall tractors. 
Haul feed, track deer, discover new trails and take your crew along for the ride with a Case IH 
Scout 4WD utility vehicle. To learn more, see your Case IH dealer today or go to caseih.com

EXCLUSIVE FARM BUREAU MEMBER REBATES
$300 Rebate
Case IH Scout™,
Farmall® A & Compacts
31 – 60HP

$500 Rebate
Farmall® Utility Tractors
55 – 105HP

$500 Rebate
Maxxum® Series
110 – 139HP

©2011 CNH America LLC. All rights reserved. Case IH is a registered trademark of CNH America LLC. www.caseih.com

ELIZABETHTOWN
JACOBI SALES INC. 
ELIZABETHTOWN

800-730-2655
jacobisales.com

GLASGOW
J & J SALES INC.

800-669-5480
jandjsalesinc.com

270-651-5480

HOPKINSVILLE
H & R AGRI-POWER

800-844-3918
www.hragripower.com

MAYFIELD
H & R AGRI-POWER

800-455-4747
www.hragripower.com

MORGANFIELD
H & R AGRI-POWER

800-869-1421
www.hragripower.com

MURRAY
MCKEEL EQUIPMENT CO.

800-852-9736
www.mckeelequipment.com

OWENSBORO
H & R AGRI-POWER

800-264-1504
www.hragripower.com

RUSSELLVILLE
H & R AGRI-POWER

800-264-2474
www.hragripower.com

SHELBYVILLE
JACOBI SALES INC.

800-730-2684
jacobisales.com
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comment
C O L U M N

”

We at Kentucky Farm 
Bureau strive to maxi-
mize the value of your 

membership. First and foremost, of 
course, is to offer quality insurance prod-
ucts. We are proud that this service has 
made us the leading property and casu-
alty insurer in Kentucky.

But there’s much more for our mem-
bers, with over 20 programs that provide discounts on products 
and services. Some will save you a few bucks on purchases for 
things like paint and household supplies. Others offer eye-catch-
ing savings, like a $500 discount on Ford vehicles or low-interest 
vehicle loans from Farm Bureau Bank.

We encourage our more than 500,000 members throughout 
the state to utilize this service. It’s a win-win situation for everyone 
involved.

We have been especially attentive to assembling a wide vari-
ety of options for you. Besides what I’ve already mentioned, the 
list of discounts includes hotels, rental vehicles, prescription 
drugs, cell phones, home security systems, computers, State Park 
Lodges, eyeglasses, hearing aids, telephone service, health screen-
ing, wood stoves plus maintenance, repair and supply items from 
Grainger. And Case IH tractors, too!

This issue of KFB News features a guide to these member 
benefits on pages 6-9. For more details, go to our web site at kyfb.
com.

We appreciate your membership and urge you to utilize these 
cost-saving member benefits.

 
kfb Officers

 Mark Haney President
 Eddie Melton 1st Vice President
 J. Fritz Giesecke  2nd Vice President

 David S. Beck Executive Vice President

kfb directOrs

 Randall Heath Hickory
 Tripp Furches Murray
 Kelly Thurman Livermore
 Eddie Melton Sebree
 Steve Bolinger Pembroke
 J. Fritz Giesecke Horse Cave
 Larry Thomas Elizabethtown
 Patrick Henderson Irvington
 Russell Poore Russellville
 Jay Coleman Cave City
 Scott Travis Cox’s Creek
 Randy Chrisman Lawrenceburg
 Joe Paul Mattingly Raywick
 David Chappell Owenton
 Terry Rowlett Campbellsburg
 Mark Haney Nancy
 Danny Wilkinson Columbia
 Kim McCoy Burkesville
 Terry Gilbert Danville
 David L. Campbell Stanford
 Alex Barnett Cynthiana
 Shane Wiseman Winchester  
 David McGlone Grayson
 Carroll Amyx Campton
 Charlie Benge London
 Bige Hensley Manchester
 Marshall Coyle Owingsville
 Phyllis Amyx Campton
 Stephen DeBord Eubank
 Mickey Sirls Benton
 Scott Smith Lexington
 Curt Lucas Frankfort
 Kevin Lyons Tompkinsville

kentucky farm bureau neWs

 Editor Roger Nesbitt
 Advertising Asst. Brittany Ogaldez
 Graphic Designer Donia Simmons
  Pioneer Publishing
  Lexington, KY
 Printer Publishers Press

Kentucky Farm Bureau is a voluntary 

organization of farm families and their 

allies dedicated to serving as the voice 

of agriculture by identifying problems, 

developing solutions and taking actions 

which will improve net farm income, 

achieve better economic opportunities 

and enhance the quality of life for all.

“The Voice of Kentucky Agriculture”

kyfb.com

d w i g h t  g r e e n w e l l
 

d i r e c t O r ,  m e m b e r  s e r v i c e s 
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Deals for people
who like saving money.

(that would be everybody)

MEMBER BENEFITS GUIDE
2011

Membership in the Kentucky Farm Bureau Federation has its benefits and 

we’re not just talking about supporting Kentucky agriculture or getting a 

great deal on an insurance policy. Members enjoy discounts, deals, 

rewards and perks from the Federation’s participating retailers and part-

ners. The following pages provide information on how you can enjoy big 

savings from our various member services programs. Thanks for your 

membership!  For a complete list of benefits go to kyfb.com.
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Deals for people
who like saving money.

(that would be everybody)
EXCLUSIVE $500 SAVINGS  
FOR FARM BUREAU MEMBERS

Ford Motor Company is pleased to offer Kentucky Farm Bureau members: 
$500 Bonus Cash* savings off vehicle MSRP toward the purchase or 
lease of any eligible 2010/2011/2012 Ford or Lincoln vehicle. 

With this valuable offer, you can enjoy savings on the vehicle of your 
choice from our exciting new lineup of hard-working and technologically-
advanced cars and trucks — including the Ford F-150 with its impressive 
power, fuel efficiency** and best-in-class trailer towing capacity.***

 * Program #33466: $500 Bonus Cash offer exclusively for active Michigan, Missouri, Kentucky and Tennessee Farm Bureau members who are residents of the United States. Offer is valid from  
  1/4/2011 through 1/3/2012 for the purchase or lease of a new eligible 2010/2011/2012 model year Ford or Lincoln vehicle excluding Mustang Shelby GT/GT500, Edge SE AWD, F-150 Raptor  
  and Taurus SE. This offer may not be used in conjunction with other Ford Motor Company private incentives or AXZD-Plans. Some customer and purchase eligibility restrictions apply. You must  
  be an eligible Farm Bureau member for at least 60 consecutive days and must show proof of membership. Limit one $500 Bonus Cash offer per vehicle purchase or lease. Limit of five new  
  eligible vehicle purchases or leases per Association member during program period. See your Ford or Lincoln Dealer for complete details and qualifications.
 ** EPA estimated 16 city/23 highway/19 combined MPG 3.7L V6 4x2.
 *** Class is full size pickups under 8,500 lbs. GVWR, non-hybrid.

Take advantage of this special $500 offer today by visiting 
www.fordspecialoffer.com/farmbureau/ky

2011 Ford Fiesta

2011 Ford F-150 2011 Lincoln MKX

17146_FDspo_FarmBureau_AdKY.indd   1 1/3/11   4:51 PM



KENTUCKY FARM BUREAU

S U P P O R T I N G  A G R I C U L T U R E       I N S U R A N C E  S E R V I C E S       M E M B E R  B E N E F I T S       K Y F B . C O M

ENTERPRISE RENT-A-CAR   |   AVIS CAR RENTAL   |   BUDGET CAR/TRUCK RENTAL   |   CASE IH   |   FLORIDA CITRUS |   FARM BUREAU BANK   |   AGELITY

BELTONE HEARING AIDS   |   AMERICAN HEARING BENEFITS   |   COAST TO COAST VISION   |   QUALSIGHT LASER VISION CORRECTION   |  SHERWIN-WILLIAMS

GRAINGER INDUSTRIAL SUPPLY   |   FARM CHEMICALS   |   THE FARMER’S PRIDE   |   REWARD PROGRAM   |   PRO SECURITY AND FIRE   |   T-MOBILE   |   CHOICE HOTELS

WYNDHAM HOTEL GROUP   |   WOOD DOCTOR FURNACES   |   KENTUCKY STATE PARK LODGES   |   DELL COMPUTERS   |   POWERNET GLOBAL  |  FORD VEHICLES

Take this new member 
benefit for a spin.

As a Kentucky Farm Bureau member, get a $500 Cash Offer toward the purchase or lease of a 

new eligible Ford or Lincoln Mercury vehicle. Take advantage of this special $500 offer today. 

Just visit fordspecialoffer.com/farmbureau and start saving.

$500 Bonus Cash toward the purchase of a new Ford or Lincoln Mercury.

Program #33246: $500 Bonus Cash offer exclusively for active Michigan, Missouri, Kentucky and Tennessee Farm Bureau members who are residents of the United States. Of-

fer is valid through January 3, 2010 for the purchase or lease of a new eligible Ford or Lincoln Mercury vehicle (excludes Mustang Shelby GT500 and Shelby GT). You must show 

proof of membership. Limit one $500 Bonus Cash offer per Farm Bureau member. See your Ford or Lincoln Mercury dealer for complete details and qualifications.

A few of the Kentucky Farm Bureau benefits…
T-MOBILE CELLULAR
T-MOBILE is now offering our members 12% discounts off of their monthly service. Members also receive 
waived activation fees and heavily discounted handset prices. New customers call 866-464-8662 and give 
them the KYFB promotional code 10517TMOFAV. Existing customers call 877-453-8824 and provide the KYFB 
promotional code 10517TMOFAV. 

PRO SECURITY AND FIRE SYSTEMS L.L.C.
Members receive a free home security system, including monitored smoke and fire detectors, installed free of charge 
with a three year monitoring agreement. Offer subject to credit approval. Call 866-792-7233 for more information.

CHOICE HOTELS
Members receive a 20% discount at Comfort Inn, Comfort Suites, Quality Inn, Sleep Inn, Clarion Inn, 
Cambria Suites, Mainstay Suites, Suburban ESH, Econo Lodge and Rodeway Inns when they make advance 
reservations. Call 800-258-2847 and use the Farm Bureau discount # 00800589. Discount subject to 
availability at participating hotels and is not for use in conjunction with any other discount, offer or promotional 
rate. Advance reservations are required through the 800# or choicehotels.com.

FARM BUREAU BANK
Call 1-800-492-3276 or visit farmbureaubank.com.

SHERWIN-WILLIAMS
Members receive a 25% discount on paint, wallcoverings and accessories at any Sherwin-Williams store.  
Pick up your Preferred Customer discount card at your local Farm Bureau office. Discount code #9061-5498-4.  
Call 1-800-4SHERWIN (1-888-474-3794), or visit Sherwin-williams.com for a store near you.

CASE IH
Farm Bureau members can get great discounts on Case IH tractors. $300 off best offer on DX/DXE Series 
Farmall tractors, $500 on the JX Series, and $500 on the Maxuum JX Series. Just visit your Case IH dealer and 
show your Farm Bureau membership card. Visit caseih.com to find a dealer near you.

GRAINGER
10% discount on over 200,000 maintenance, repair and supply items. Plus all Farm Bureau accounts are coded to 

receive FREE FREIGHT on Grainger.com orders!! Your account number is 85-392-306-8. Visit grainger.com for a store 

near you or to place an online order.

UNA PRESCRIPTION DISCOUNTS
You have access to a prescription drug card program to save up to 75% at more than 50,000 pharmacies. 

This is NOT an insurance program, but a product discount service. For details visit kyfb.com.
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Refinance your vehicle loan and save.
> Special Farm Bureau member rates*

> Up to 100% refinancing 
> Flexible payment terms
> Vehicle protection plans

Contact your local Farm Bureau agent or:

Keep your car – 
lower the payment
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I t’s fair to say that many of us occasionally long for 
a simpler life.  When things are most hectic, we 
might wonder what it would be like to make a liv-

ing off the land, working in the soil and rising with the 
sun.

Is this a romantic notion?  Of course it is.  But when it 
comes to matters of the heart—what isn’t? 

As it turns out, agritourism in Kentucky often is a mat-
ter of the heart.  Agritourism is created when farmers and 
growers follow their dreams to create places where families 
can go to escape the pressures of everyday life.

They may own a third generation dairy farm in Smith’s 
Grove, a corn and pumpkin farm in western Kentucky, or 
a scenic fruit orchard atop a bluff overlooking the Kentucky 
River in Owen County.  What they share is an entrepre-
neurial spirit that finds its roots in farming itself.  Like all 
farmers, they grow things and sell them—but these farmers 
have also discovered that people want to visit them, get to 
know them, buy directly from them and bring their kids 
along for the fun.

Here’s a look at just a few of nearly 100 Kentucky Farm 
Bureau Certified Roadside Farm Markets across the state 
that are becoming some of the state’s newest catalysts for 
tourism growth.

A
Agritourism
g r o w s  i n  k e n t u c k y

Article by Mac Lacy

a dairy barn and a dream at Pelly’s
 “We’re a third-generation dairy farm,” said Esli Pelly of Pelly’s 

Farm Fresh Market in Smith’s Grove, as we sat at a picnic table in a 
sprawling barn with concrete floors.  Outside, dozens of guests milled 
about in the nearby nursery area, buying flowers and browsing 
through old buildings filled with antiques and collectibles.

“My husband, David, milked cows his whole life,” said Pelly.  “I 
started the nursery in 1998 and we raise all the flowers anyone could 
want.  But after 40 years in the milk barn, it was time for him to stop 
milking cows so we re-purposed it.”

She laughed.  “We have two wonderful daughters ages 19 and 11 
who were never going to come back and milk cows.  So we created 
something they can come back for.  We had our grand opening on 
October 1 of 2009.  We announced that we were giving away hot dogs 
and ice cream.  We gave away 500 hot dogs and dishes of ice cream 
that day and we’ve been growing ever since.”

Today, Pelly’s hosts school groups and tour groups in the barn, 
many of which bring picnic lunches with them.  They’ve even hosted 
a couple of weddings.  Visitors ramble through the huge barn and buy 
some of the Kentucky Proud items on the shelves and they wander 
over to view the goats and chickens that entertain guests nearby.  
Their adjoining Garden Patch Nursery is a local horticultural hotspot, 
offering dozens of varieties of plants, herbs and flowers.

(270) 563-3276
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PeLLy
’s

cAtes
FArM

frOm summer sWeet cOrn 
tO fall fun at cates farm

When I spoke to Sharon Cates of Cates 
Farm near Henderson in western 
Kentucky, the May flooding was at its 
worst and she was checking her corn-
fields daily to monitor the impact.  But, 
like the lifelong farmer she is, she said 
things always seem to work out.

“Farmers are very optimistic or we 
wouldn’t be in this business,” said Cates.

 “We’ve been selling sweet corn here to 
the public for 30 years,” she said.   “That’s 
what we’re known for.  We also sell other 
fresh produce like tomatoes, squash, and 
peppers.  July is our biggest month for 
sweet corn.  We usually plant three plant-
ings and we grow yellow, white and bi-
colored corn.  Our roadside stand is right 
in the middle of the farm.

“Our busiest time of the year for visi-
tors is in the fall when we do our pump-
kin patch and corn maze,” said Cates.   
“We start the third week of September 
and run through Halloween. We have a 
10-12 acre corn maze and a straw maze as 
well.  We grow 10-12 acres of pumpkins.  
And we do games for guests like corn-
hole, hillbilly golf and duck races.  We 
also do hayrides.

“We host group parties and a lot school 
groups,” she said.  “Sometimes we have 
150-200 kids here at one time. 

“Our corn maze is five years old and 
our attendance is growing every year,” 
said Cates.  “We advertise in the paper 
and last year we bought a billboard out on 
the highway for the first time.”

(270) 823-6150

it’s all abOut the fall at bOyd’s Orchards  
A couple of hours north in Woodford County, Terry and Susie Boyd have built a 

thriving agritourism complex at Boyd Orchards.  When telling their story, Susie starts 
at the beginning.

“We met years ago on an airplane and one thing led to another,” she said.  “At the time, 
I was living in downtown Chicago and he was in the orchard business in southern 
Illinois.  When I told my friends that I was leaving Chicago to get into the orchard busi-
ness, they threw a party for me and gave me lots of gag gifts like overalls and a corn cob 
pipe.”

“We bought this farm in 2004 from two brothers in their 80s,” she said as we toured 
Terry’s meticulously kept apple orchards.  “We added the playground, the retail building 
and the picnic area you see back here.”

At Boyd’s, spring and summer are simply a prelude to a bustling fall.
 “September through November—that’s when we make 75 percent of our income,” 

said Susie.   “On weekends, it’s families.  On weekdays, it’s school kids.  We do around 
10,000 kids in six weeks.  

“We have tour guides for our school groups.  We’re a little more instructional than 
some other operations.  We talk about bees, pollination, how things grow.  We’ll do 
10-12 buses a day in the fall from as far as two hours drive away.  

“For groups who want meals, we do our own.  We don’t use caterers. We did one for 
a Kentucky Farm Bureau outing just last year with ribs, shrimp and all the sides.  We 
have groups of 150 to 200 or more come in for an entire day including planned activi-
ties, a meal and bonfires in our back area.”

Before I left the store, Terry joined us and pointed across the expanse of the large 
retail section at Boyd’s.  “In the fall, for seven straight weeks you cannot move in here,” 
he said, smiling.  “We do seven weekend festivals in a row—nobody else does that.”

www.boydorchards.com
(859) 873-3097

BoyD’s
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The Kentucky Farm Bureau Roadside Farm Market program is promoting the concept of 
agritourism in Kentucky.   Bright blue and gold signs heralding Farm Bureau-certified mar-
kets sit prominently at the entrance of almost 100 enterprises across the state today.

“We’re at 99 certified markets and counting,” said Kara Keeton, who manages the pro-
gram.  “There are basic criteria a market has to meet in order to be certified.  They have 
to be a Farm Bureau member, they must have a permanent structure in place to operate 
from or be building one, and they have to be involved in an agritourism venture.”

“The best of them are well-versed in agritourism and consumer education about farm-
ing and fresh produce because educating the consumer is helpful.  Picked fresh makes a 
difference and that’s an important part of our message.

“Many people today have never spent time on a farm, have never picked strawberries 
or been around livestock,” said Keeton.  “Lots of families, school groups and tour groups 
really enjoy these sites for that reason.

“Our message is easy to understand.  We want Kentuckians to support their local farm-
ers and entrepreneurs who are running these businesses.  And we want them to know that 
locally-grown produce tastes better and is better for your family.”

www.roadside@kyfb.com
(502) 495-5000

friendshiPs blOOm near 
lincOln’s birthPlace

Flower baskets and lasting friendships 
draw visitors by the hundreds to Lee’s 
Garden Center, Florist and Gift Shop near 
Hodgenville, Kentucky. It’s hard to say 
which you notice first—the incredible 
array of homegrown flowers or the hospi-
tality of owners Scotty and Robin Lee.

“We were looking for something to set 
us apart when we started this business and 
we just decided we’d be the friendliest gar-
den center anywhere around,” said Robin.  
“We have lots of couples come in and 
when the husband gets tired and cranky, 
we offer him a seat in this chair right here 
and bring him something to drink.  They 
start smiling again right away.”

“Spring is a huge season for us,” said 
Scotty.  “On Mother’s Day weekend, hun-
dreds of people come in to look at flower 
baskets for their mothers.  People buy 
plants and flowers for their entire yard in 
one trip. We’ll have 500-700 visitors come 
through here on Mother’s Day alone.”

The Lees grow all their flowers and 
vegetables onsite at the garden center or 
on their nearby farm.  “We also sell fresh 
produce like corn, tomatoes, beans and 
peppers,” said Scotty.  “We have fresh 
tomatoes in May from our greenhouse 
and we offer U-pick green beans and 
other seasonal vegetables.   This year 
we’re going to try U-pick tomatoes.”

They’re introducing a Friday evening 
event this summer called “Corn Feeder 
Friday”.  They’ll offer barbecue, roasted ears 
of sweet corn, baked beans and drinks for 
“around $6-7” so people can have a meal 
while they shop in the garden center.

“In the fall, school groups come into 
the greenhouses for educational programs 
on gardening and landscaping,” said 
Scotty.  “We entertain a lot of 4H groups, 
garden clubs, and other organizations 
here.  During the holiday season—we 
offer evergreen wreath-making classes.”

www.kentuckyfreshstore.com
(270) 358-9897

Lee’s

Ayres

a kentucky river icOn grOWs in OWen cOunty
Larry Ayres retired from the Kentucky State Police forensics lab years ago to start 

Ayres Family Orchard in Owen County. “My wife likes to say that I’ve gone from work-
ing with bad apples to raising good ones,” he said with a laugh.

“When we married, we bought a section of her family’s farm on a hillside overlooking 
the Kentucky River.  It wasn’t ideal for row crops like corn or soybeans, but it was a 
beautiful setting.  I researched horticulture for 10 years before we decided to go com-
mercial with it in 1983.  I grafted all my own trees to create the apples I wanted.  We put 
1,400 trees out in two years time.

“Eventually, we got into farmers’ markets in several counties around here.  We’re just 
off U.S. 127, so our location is very good.  We’re a Kentucky Farm Bureau Certified 
Roadside Market and we have a big billboard down the road from here.  

“We’re not an entertainment farm like some are,” said Ayres.  “We don’t do corn 
mazes or hayrides.  But people do come here for an authentic farm experience.  We’re 
one of the three highest points in Owen County.  The elevation here lends itself to 
orchards—we don’t have the same trouble with spring freezes or crop diseases.

“We start about the middle of August with our apples,” said Ayres.   “Around the first 
of September we have apple cider.  We run through late September or early October.  
We also grow peaches, blackberries, apples and plums in the summer.  We grow more 
plums than anyone else in Kentucky.”

He concluded our conversation with a comment that goes to the heart of why so 
many people seek out a Kentucky farm or orchard as a touchstone for their family.

“This is a beautiful place,” said Ayres.  “It’s special when you can pick your own fruit 
and enjoy the scenery overlooking the Kentucky River.”

www.ayresapples.com
(502) 484-5236

F A r M  B u r e A u ’ s  r o A D s i D e  M A r k e t s 
F e e D  k e n t u c k y  t o u r i s M
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WEST

Broadbent B & B Foods
 Kuttawa · (800) 841-2202

Brumfield Farm Market
 Madisonville · (270) 821-2721

Cates Farm
 Henderson · (270) 823-6150

Country Fresh Meats
 Sturgis · (270) 333-0280

Dogwood Valley Trading Post
 Clay · (270) 664-9892

J Potts Nursery & Greenhouse
 Kirksey · (270) 489-2756

Lovell’s Orchard & Farm Market
 Hopkinsville · (270) 269-2242

Metcalfe Landscaping
 Madisonville · (270) 821-0350

Poore’s Nursery & Farm
 Russellville · (270) 542-4828

Scott Hams
 Greenville · (800) 318-1353

The Country Barn
 Elkton · (270) 885-4843

Trunnell's Farm Market
      Utica · (270) 733-2222

Zook’s Produce
 Herndon

SOUTH CENTRAL

1851 Historic Maple Hill Manor
 Springfield · (859) 336-3075

Acres of Land Winery
 Richmond · (859) 328-3000

Baldwin Farms
 Richmond · (859) 582-5785

Bishop Jersey Farm Market
 Greensburg · (270) 932-4908

Burton’s Nursery & Garden Center
 Campbellsville · (270) 789-1239

Campbell Farm Wool Art
 Springfield · (859) 481-4873

Chaney’s Dairy Barn
 Bowling Green · (270) 843-5567

Chateau du Vieux Corbeau Winery
 Danville · (859) 236-1775

Country Corner Greenhouse 
 Shepherdsville · (502) 955-8635

Cravens Greenhouse
 Albany · (606) 387-8583

D&F Farms
 Somerset · (606) 382-5214

Davis Family Farm
 Greensburg · (270) 565-1336

Stop and Buy Local
KENTUCKY FARM BUREAU’S 2011 CERTIFIED ROADSIDE FARM MARKETS

Dennison’s Roadside Market
 Horse Cave · (270) 786-1663

Devine’s Farm & Corn Maze
 Harrodsburg · (859) 613-3489

Double Hart Farm
 Corbin · (606) 523-0465

Fairview Farm
 Harrodsburg · (859) 734-2701

Flaggy Meadow Fiber Works 
 Springfield · (859) 336-7272 

Granddaddy’s Garden
 Lebanon · (270) 692-7521

Habegger’s Amish Market
 Scottsville · (270) 618-5676

Haney’s Appledale Farm
 Nancy · (606) 636-6148

Heavenly Haven Farm
 Columbia · (270) 465-9597

Hettmansperger’s Greenhouse
 Science Hill · (606) 423-4668

Hidden Meadows Ranch
 Liberty · (606) 787-4235

Hinton’s Orchard & Farm Market
 Hodgenville · (270) 325-3854

Jackson’s Orchard & Nursery
 Bowling Green · (270) 781-5303

Just Piddlin Farm
 Woodburn · (270) 542-6769

Kenny’s Farmhouse Cheese
 Austin · (270) 434-4124

Lee’s Garden Center
 Hodgenville · (270) 358-9897

Mammoth Cave Transplants
 Brownsville · (270) 597-2533

McQuerry’s Herbs-N-Heirlooms
 Paint Lick · (859) 792-8268

Owens Garden Center
 Somerset · (606) 379-6456

Pelly’s Farm Fresh Market
 Smiths Grove · (270) 563-3276

Roberts Family Farm
 Guston · (270) 422-2361

Serenity Farm Alpacas
 Raywick · (270) 692-8743

Serenity Hill Fiber 
 Nicholasville · (859) 913-1615

Sinking Valley Vineyard & Winery
 Somerset · (606) 274-0223

St. Catharine Farm
 Springfield · (859) 336-0444

Three Springs Farm
 Elizabethtown · (270) 360-0644

Wonder of Life Farm 
 Lancaster · (859) 792-8923

Wooden Farm
 Elizabethtown · (270) 737-9460

NORTH CENTRAL

Amerson Farm
 Georgetown · (502) 863-3799

Antioch Daylily Garden
 Lexington · (859) 293-0350

Alpine Hills Dairy
 Dry Ridge · (859) 428-2445

Ayres Family Orchard
 Owenton · (502) 484-5236

Beech Springs Farm Market
 Winchester · (859) 744-2868

Benton Farms
 Walton · (859) 485-7000

Berea College Farm & Garden
 Berea · (859) 985-3590

Bi-Water Farm & Greenhouse
 Georgetown · (502) 863-3676

Blue Ribbon Market
 Union · (859) 393-4357

Boyd Orchards
 Versailles · (859) 873-3097

Bray Fruit
 Bedford · (502) 255-7296

Bray Orchard & Roadside Market
 Bedford · (502) 255-3607

Callis Orchard
 Bedford · (502) 255-3316

Croppers Greenhouse & Nursery
 May’s Lick · (606) 763-6589

Evans Orchard & Cider Mill
 Georgetown · (502) 863-2255

Foxhollow Farm Store
 Crestwood · (502) 243-4323

Gallrein Farms
 Shelbyville · (502) 633-4849

George Gagel Farm Market, LLC
 Louisville · (502) 447-6809

Gregory Farms
 Turners Station · (502) 947-5469

Hillside Country Store
 Foster · (606) 747-5635

Julie’s Pumpkins
 Paris · (859)  987-4498

Kelley Farms
 Lexington · (859) 948-8700

Michels Family Farm
 Sparta · (859) 643-2511

Morrison’s Greenhouses
 Louisville · (502) 969-0675

Redman’s Farm
 Morning View · (859) 356-2837

Reed Valley Orchard
 Paris · (859) 987-6480

Ridgeview Greenhouse & Nursery
 Shepherdsville · (502) 955-5939

Sherwood Acres Beef
 LaGrange · (502) 222-4326

Sunny Acres Farm
 Jeffersontown · (502) 643-6584

Sweet Home Spun 
 Pleasureville · (502) 878-4814

The Greenhouse in Gertrude
 Brooksville · (606) 782-0033

Thieneman’s Herbs & Perennials
 Louisville · (502) 491-6305

Tingle Farms Roadside Market
 Campbellsburg· (502) 532-9975

Tower View Farm & Nursery
 Jeffersontown · (502) 267-2066

Triple J Farm
 Georgetown · (502) 316-4474

Valley Orchards Farm 
 Hebron· (859) 689-9511

Williams Country Market
 Gravel Switch · (270) 692-2493

Yuletide Tree Farm & Nursery
 Winchester · (859) 771-4729

EAST

Black Barn Produce, LLC
 River · (606) 297-2600

Bramble Ridge Orchard
 Mt. Sterling· (859) 498-9123

C2H2 Farm Market
 Irvine · (606) 723-7895

Fannin’s Vegetables
 West Liberty · (606) 743-3343

Holliday Farm & Garden
 Hazard · (606) 436-2635

Imel’s Greenhouse
 Greenup · (606) 473-1708

McLean’s Aerofresh Fruit
 Ewing · (606) 782-1112

Townsend’s Sorghum Mill 
 Jeffersonville · (859) 498-4142
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A griculture has played a pivotal 
role in Kentucky’s history 
since the state’s beginnings, 

and Kentuckians have long gathered in 
festivals and fairs to celebrate their farm-
ing heritage and to proudly compete for 
blue ribbons and bragging rights for the 
best vegetables, flowers, baked pies and 
livestock.

As far back as the late 1700s, Mercer 
County farmers formed an association 
for the improvement of agriculture, and 
in 1828 they started the Mercer County 
Fair and Horse Show in Harrodsburg. 
Having survived depressions, fire, the 
Civil War and two world wars, the fair, 
which will be held for the 184th time July 
25-30, lays claim to the title as the oldest 
county fair in the country.

Nearly every Kentucky county has fol-
lowed suit, and the calendar is dotted 
spring to fall with county fairs that show-
case and promote local agriculture in 
addition to offering a wide range of fun 
activities for young and old.

Advocates for individual sectors of the 
agricultural economy have also gotten 

Thousands of pieces of chicken are 

fried in huge skillet at the festival 

in London.

into the act, and today Kentuckians can 
enjoy a bevy of activities at festivals that 
promote everything from strawberries, 
apples, corn, tobacco and pumpkins to 
hogs, horses, sheep and cattle. 

One of the newer festivals is on the site 
of the oldest. Although the Mercer County 
Fair and Horse Show is a premiere show-
case for the American Standardbred, 
some local residents recognized that 
many farmers are getting away from rais-
ing tobacco and supplementing their 
income instead with beef cattle.

“Kentucky has the largest inventory of 
beef cattle this side of the Mississippi and 
continues to grow. We are in the process 
of promoting and educating the public 
about the production, distribution and 
selling of beef from the farm to the mar-
ketplace,” notes the website of Kentucky’s 
six-year-old Fort Harrod Beef Festival, 
held the first weekend in June at the 
Mercer County Fairgrounds in 
Harrodsburg and on the grounds of Old 
Fort Harrod State Park.

A packed schedule includes a steak and 
egg breakfast; a beef grill-off featuring 

briskets, steaks and burgers; a corn-hole 
tournament; a car show; a motorcycle 
poker run; wine and cheese tasting fea-
turing Kentucky wineries and cheese; a 
5K run; and one-hour concerts on 
Saturday afternoon by three different 
bands.

The festival’s innovative Carnival 
Corral features 11 different interactive 
games for children, who earn chances to 
play by interacting with volunteers to 
learn about agriculture. Participants who 
play every game get a free ice-cream 
sandwich at the Mercer County 
Cattlemen’s concession stand.

The corral received a County Activities 
of Excellence Award in 2009 from the 
Kentucky Farm Bureau.

The people in Trigg and Marion coun-
ties are deservingly proud of their coun-
try hams, so it is no surprise their festivals 
to honor and preserve the craft of curing 
hams are major events that draw tens of 
thousands of visitors.

Marion County Ham Days started 
nearly 40 years ago with six hams. Today, 
more than 6,000 pounds of country hams 

F
Festivals

F i n D  t h e i r  r o o t s  i n  F A r M i n g
Article by Herb Sparrow
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are served to more than 50,000 visitors 
who attend the festival in downtown 
Lebanon the last full weekend in 
September (Sept. 24-25),

As you might expect, the pig theme is 
carried out in many creative ways, such as 
the “piggin’ & grinnin’” by the Kentucky 
Fellowship of Musician, a Pigasus Parade, 
a Slop-the-Hog Ham and Biscuit eating 
contest, Pig Pen relay race and the Farmers 
National Bank Pokey Pig 5K Fun/Walk.

The weekend is filled with other musi-
cal acts; arts and crafts booths; an antique 
car, truck and motorcycle show; a hay-
bale toss competition; and a pedal pull.

More than 35,000 people descend on 
Cadiz in western Kentucky each October 
for Trigg County Ham Days, which will 
be held for the 35th time Oct. 14-16. 

In addition to the world’s largest coun-
try ham and biscuit (see Page 16), the 
festival, which has steadily expanded 
since the first festival in 1977, has a ham 
show with judging of country hams, free 
concerts on Friday and Saturday nights 
with name entertainers, fireworks on 
Friday night and an open-air worship 
service on the courthouse square on 
Sunday morning.

More than 170 vendors line the streets 
with food and arts and crafts booths; 
handcrafted quilts are a favorite. New this 
year will be an Artisan’s Alley with high-
er-end wares.

In addition to its giant pie (see Page 
16), the 37th Casey County Apple Festival, 
which will be held in downtown Liberty 
Sept. 20-27, has more than 200 vendors 
with arts and crafts, food and flea market 
booths; free live music; children and 
youth contests; a parade; and a carnival.

In addition to the carnival, children’s 
activities include a pedal tractor pull, Big 
Wheel race, frog jumping, apple eating 
and ice cream eating contests.

Between 30,000 and 
40,000 visitors attend 
the annual festival.

Johnson County in 
eastern Kentucky cele-
brates the local apple 
industry each fall with a 
week of activities leading 
up to the first Saturday in 
October. The 49th annual 
Kentucky Apple Festival 
will be held in Paintsville 
Sept. 26-Oct. 1.

Several pageants, football 
games, costume contests and 

free concerts lead up to t h e 
finale on Saturday, which 
includes a 5K Apple Run, auto 
shows, gospel music, a parade, 
another free concert at the 
courthouse square and square 
dancing at Paint Creek Farm.

Kentucky has become one of 
the leading poultry producing 
states, and London pulls out all 
the stops in late September to 
honor its place as home to two 
pioneering fast-food entrepre-
neurs at the World Chicken 
Festival.

Colonel Harland Sanders, 
founder of Kentucky Fried 
Chicken, had his first restaurant, 
where he developed his famous 
“secret recipe of herbs and spe-
cies,” in the area, and his nephew, 
Lee Cummings, who co-founded 
Lee’s Famous Recipe Chicken, 
began his career there with his 
uncle.

The 22-year-old festival, one of 
the state’s largest, draws more 
than a quarter-million people to 
downtown London. This year’s 
dates are Sept. 22-25.

Thousands of pieces of chicken 
are fried during the festival in 
what is billed as the “World’s 
Largest Stainless Steel Skillet” (see 
Page 16).

But there’s a lot more than just 
chicken at the festival: a Colonel 
Sanders look-a-like contest, a 
parade, a carnival midway, more 
than 200 exhibitor booths and a 
wide variety of musical entertain-
ment on four stages from bluegrass 
and country to gospel.

Wayne County, July 1-9

Henry County, July 4-9
Ewing-Fleming County, July 4-9

Hart County, July 4-9
Lincoln County, July 4-9

Marion County, July 4-9

Laurel County, July 5-9
Harrison County, July 7-16

Adair County, July 9-16

Breckinridge County, July 11-16

Henderson County, July 11-16

Jessamine County, July 11-16

Kenton County, July 11-16

Hardin County Community Fair & Horse Show,  

July 11-16
Daviess County, July 11-16

Hardin County, July 11-26

Owen County 4-H Fair & Horse Show, July 11-16

McCreary County, July 12-16

Whitley County, July 14-16

Spencer County, July 15-30

Ballard County, July 16-23

Pulaski County, July 16-23

Barren County, July 17-23

Nelson County, July 18-23

Franklin County Fair and Horse Show, July 18-23

Logan County, July 18-22

Lyon County, July 18-22

McLean County, July 20-23

Madison County, July 22-30

LaRue County, July 22-30

Mercer County Fair & Horse Show, July 25-30

Pulaski County, July 25-30

Mt. Sterling/Montgomery County, July 25-30

Crittenden County, July 25-30

Cumberland County, July 25-30

Boyd County, July 26-30

Hopkins County, July 26-30

Meade County, July 23-30

Montgomery County, Aug. 1-6

Hickman County, Aug. 1-6

Livingston County, Aug. 2-6

Grayson County, Aug. 30-Sept. 5

Grant County, July 29-Aug. 6

Clark County, July 30-Aug. 6

Carter County, Aug. 7-13

McCreary County, Aug. 9-13

Hancock County, Aug. 10-13

Jackson County, Aug. 29-Sept. 3

Edmonson County, Sept. 8-17

Powell County, Sept. 10-17

Robertson County, Sept. 15-18

Ohio County, Sept. 22-24

Washington County, Sept. 30-Oct. 2

Source: Kentucky Association of Fairs and Horse Shows

county fairs
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A 10-foot giant apple pie is a highlight of the Casey County Apple Festival in 
Liberty. Volunteers peel 45 bushels of apples, which are placed in a 10-foot 
stainless-steel pan along with 300 pounds of pastry, 150 pounds of sugar, 15 

pounds of butter, two-and-a-half pounds of cinnamon, one-and-a-half pounds of salt and 
75 pounds of corn starch. 

The Paul Bunyon-size ingredients are then baked for 12 hours at 350 degrees. The pie 
is large enough to serve several thousand hungry festival goers, who begin lining up at 
noon on Saturday for the free helpings.

In addition, IGA of Liberty teams up with Duncan Hines to bake a 10-foot giant 
chocolate chip cookie on Wednesday night, and Pizza Hut of Liberty bakes a 10-foot 
giant pizza on Thursday night. Both also are served free to the public.

The world’s largest known frying skillet — 10 and a half feet in diameter, eight 
inches deep with an eight-foot handle and weighing 700 pounds — is used to cook more 
than 7,000 pieces of chicken during the annual World Chicken Festival in London.

 The stainless-steel skillet, which can cook 600 quarters of chicken at one time, requires 
300 gallons of cooking oil to fill and about 60 gallons of natural gas to operate.

The volunteer cooks use 375 pounds of floor, 75 pounds of salt, 30 pounds of pepper 
and 30 pounds of paprika during the festival.

Down in Trigg County, the local Ham Festival in Cadiz cracked the “Guinness Book of 
Records” in 1985 with the world’s largest country ham and biscuit, a 10-and-a-half-foot 
diameter biscuit that weighed in at 4,000 pounds.

Every year since them, the folks in Trigg County bake a “smaller’ 2,000-pound biscuit 
in a special home-made oven that takes up most of a bank’s parking lot. The biscuit is 
cut into pieces, stuffed with locally produced country ham and sold to benefit the FFA 
and other groups.y
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July 23
Backroads Farm Tour, Alexandria
home.fuse.net/campbellcd

aug. 3-6
Shelbyville Horse Show
www.shelbyvillehorseshow.com

sept. 20-27
Casey County Apple Festival, Liberty
www.caseycountyapplefestival.org

sept. 22-25
World Chicken Festival, London
www.chickenfestival.com

sept. 24-25
Marion County Ham Days, Lebanon, 
www.marioncountykychamber.com/ham-
days.html

sept. 30-Oct. 1
Kentucky Apple Festival, Paintsville, 
www.kyapplefest.org

kentucky festivals
Oct. 1
30th annual Metcalfe County Pumpkin 
Festival, Edmonton
www.metcalfechamber.com

Oct. 1-8
Logan County Tobacco Festival, 
Russellville, 
www.loganchamber.com

Oct. 7-9
Kentucky Wool Festival, 
Falmouth, 
www.kywoolfest.org

Oct. 14-16
Trigg County Ham Days, Cadiz, 
www.hamfestival.com
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Incredible New Warm Season Grass!

Call for a dealer near you!

1-877-995-2490
  
Experts in Forage Management
Rockville, Indiana    Dealer inquiries welcome!

First time offer on AS9301 BMR6 Sudan x Sudan

Brown Mid-rib with Gene 6 quality
The highest quality Sudan grass available

Save $20/Acre in seed cost over corn

1/2 the water, 1/2 the nitrogen requirement as corn silage

Exclusive distributor of 
premium line Alta Seeds

In a 2010 field trial 
by Virginia Tech, 
AS9301 out yielded 
the other 31 
summer annuals 
average by 8%!

And there’s more...
Yields as much as corn silage 
with 2x the protein

Incredible regrowth, faster than sorghum sudan

Very fine stemmed with wide leaves

Versatile dry stalk - excellent to graze, dry hay,
haylage, baleage

Does well on marginal soils, extremely drought
and heat tolerant

f
leming County FB has part-
nered with a local farm sup-
ply company to offer a mem-
ber services program involv-
ing product discounts. 
Hinton Mills, a 93-year-

old company with three stores in 
Fleming County plus one in neigh-
boring Mason County, will be pro-
viding 10 percent discounts to KFB 
members on a variety of products.

“We welcome a partnership with 
Farm Bureau,” said company Vice 
President Adam Hinton, who also 
serves on the young farmer commit-
tee for Fleming County FB. “We share 
the same value system and a commit-
ment to agricultural excellence.”

Adam’s great grandfather, Frank 
L. Hinton, founded the company in 
1918. His father, Bud Hinton, is the 
current president and his brother, Nathan, 

Hinton Mills has discounts for KFB members at its 

three stores, including this one in Flemingsburg.

FLEmiNg CoUNtY FB oFFErs
mEmBEr sErviCEs program

Freedom from Contacts and Glasses

Save 40 to 50% off the overall
National Average Price For

Traditional LASIK

1- 888-733- 6693

www.QualSight.com/-KYFB

Mon-Friday: 7AM - 7 PM CST
Saturday: 8 AM - 4 PM CST

Call QualSight 1-888- 733- 6693

is a Vice President.
Hinton Mills is a major supplier of ani-

mal feed throughout the region, with 
customers in 25 counties. It has farm sup-
ply stores in Flemingsburg (Fleming 

County Farm Supply), Ewing (Jabetown 
Mill), Plummers Landing (Frank Hinton 
& Son) and May’s Lick (May’s Lick Mill).

Through July the discount applies to 
Gray Seal and Lexington Paint. From 

August through October the program 
applies to all Diamond, Coon Hunter’s 
Pride and Taste of the Wild dog and cat 
food and select Evolved Habitat and 
Trophy Rock deer hunting products.

From November through January 
KFB members get 10 percent off of all 
Dickies, Wolverine, Wrangler and Key 
work clothes and boots plus Hinton 
Mills Grandpa’s Choice Coffee.

Adam Hinton, who handles market-
ing and promotions for the company, 
worked with Fleming County FB 
President Randall Wood and KFB 
Member Services Director Dwight 
Greenwell to develop the program. It 

will be widely advertised, Adam said.
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Farming 101
Why farmers do what they do...

C
onsumers are more curious about 
their food than ever before. Where 
does it come from? How was it pro-
duced?  When was it harvested and 
processed? Are there health risks?

And they have questions about 
farming practices like raising animals in buildings, growing 
crops from genetically-altered seed, spraying animal wastes 
on fields and so on.

With this issue of KFB News going to our more than 
500,000 members throughout Kentucky, we asked farmers 
to address some of the common questions raised by those 
who are unfamiliar with agriculture. Farming practices have 
indeed changed dramatically over the years. Today’s agricul-
ture is far more complex. But what hasn’t changed is the 
farmers’ commitment to produce quality products under 
high standards of stewardship. 

(Special thanks to KFB National Affairs Director L. Joe Cain for assisting with 

this project.)
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Why do Farmers  . .  . 
raisE aNimaLs iN BUiLdiNgs?

From economic and environmental standpoints, rais-
ing livestock and poultry in a controlled indoor 
environment is far preferable to the days when the 

animals roamed outdoors. Many of the chores that used to be 
done by hand are now automated, allowing farmers to produce 
more animals in a much safer environment, and more effi-
ciently.

“Manure management,’ explained Hancock, “has become a 
science. We calculate the process and spread at accepted agro-
nomic levels. It’s both an economic and environmental benefit.”

Another myth about the so-called “factory farming” is that 
the animals are routinely dosed with antibiotics or growth hor-
mones.

“We only spot-treat antibiotics to those that our sick,” said 
Hancock. “There’s no mass treatment; some never get antibiotics.”

From an economic standpoint, the hogs grow faster, so it 
takes less feed to get them to market weight. The manure also 
greatly reduces the need to buy fertilizer for his 5,000 acres of 
row crops, he said.

“The fertilizer situation was a big reason why I got into the hog 
business. With my size  (crop) operation,  this makes good sense.”

Why do Farmers . .  .
UsE gENEtiCaLLY ENhaNCEd Crops?

When genetically engineered crops (also known as 
GMO) were introduced in the mid-1990s, critics 
from the health and environmental communities 

raised concerns by claiming that these new seeds would produce 
dangerous “Frankenfoods.” It turned out to be unfounded.

“As far as we can determine no one has gotten as much as a 
headache from using GMO crops,” said Shelby County corn 
and soybean producer Jack Trumbo. “There’s never really been 
any science-based evidence that it causes problems with food 
or fiber.”

American farmers like Trumbo have adopted GMO crops 
widely since their introduction in 1996. Today, the large major-

“It’s a no brainer,” says Sam Hancock, an eighth-generation 
farmer who raises about 10,000 hogs annually from two barns 
on his Fulton County farm. “It is so much more environmen-
tally-friendly to raise indoors. You can manage the manure 
evenly; the hogs aren’t out there eroding the land.”

A long list of advantages also includes better management, 
controlling costs and maintaining a healthy production envi-
ronment.

“We don’t have free-range children; we care about them, we 
want to care for them. It’s that way with our pigs. If you put 
5,000 pigs out in a pasture you’d be out there all day checking 
on them. If one got sick it could take days to discover it,” said 
Hancock.

“There are some who say those pigs should be outside where 
they are happy, can roll in the mud and all that. Well, they’re 
not happy to be rolling in the mud; they’re happy to not be 
dying from the heat. These barns are climate controlled. 
Weather is not an issue.”

The housing system also protects the animals from predators 
and other weather extremes.

Food animals produce lots of manure, which is better managed 
through the waste containment systems in modern facilities.  
Disposal is a sustainable system in that manure is applied to the 
fields, the nutrients feed the crops and the crops feed the pigs.

F u LTO N  C O u N T Y  FA R M E R  SA M  H A N C O C K

S H E L BY  C O u N T Y  FA R M E R  JAC K  T R u M B O

ity of soybeans, cotton and corn are genetically enhanced crops 
that make it easier to control weeds and insects.

Trumbo, a long-time leader for Farm Bureau and the 
Kentucky Soybean Association, has been growing GMO crops 
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from the start. He is an avid proponent. 
“Of course you have the economic advantage because it 

improves yields by controlling potential damage,” he said. “But 
to me the number one thing is the environment. One of the 
greatest advantages is that we use less chemicals and therefore 
there’s less residue left on the land. And it’s a much better way 
to control weeds and pests.”

The first genetically-enhanced crop to gain widespread 
acceptance was Roundup-ready soybeans, which have a toler-
ance to the herbicide Roundup. GMO crops later were devel-
oped to enable farmers to do a better job controlling some of 
the most predominate weeds and insects that afflict corn and 
cotton, including Canadian thistle, rootworms, the European 
corn borer and boll weevils.

Usage doesn’t mean that farmers use more herbicide; it 
means they have greater flexibility in deciding where and when 
to apply. Plus they don’t have to use their tillage equipment as 
often, thereby saving fuel.

“The environmental effects are tremendous - - I can’t stress 
that enough,” said Trumbo, who is raising 3,000 acres of corn, 
soybeans and straw in Shelby, Spencer, Jefferson and Henry 
counties. He also is quick to note the heavy regulation.

“The Agriculture Department, EPA, universities - - they’ve 
all looked at this closely,” he said. “This didn’t just pop onto the 
market. A tremendous amount of research and regulation is 
behind this.”

Trumbo estimates a yield boost of from three to five bushels 
per acre with GMO. That’s vital, he says, in an age where farm-
ers must feed a rapidly-expanding world.

“We’re being expected to produce more and more; the only 
way we can continue to feed the world is with GMO to better 
protect our crops.”

Why do Farmers . . .  
iNJECt maNUrE iNto thE groUNd?

manure application has come a long way since the 
farmer stepped into some ragged bib overalls, 
pulled on some thick boots and grabbed a pitch-

fork. The process actually begins long before the manure hits 
the ground, with soil samples taken to determine exactly what 
nutrients are needed and at what rate of application. Some 

farmers use a high-tech global satellite system to map their 
fields so that the correct amounts can be applied. Those maps 
are loaded onto computers inside the tractor cab and are linked 
to a metering device to assure correct application levels.

Spreading manure is usually done during the winter season, 
before the planting of new crops. Manure is an excellent fertil-
izer as it contains nitrogen, phosphorus, potassium and other 
nutrients. Nutrient values of manure vary greatly, depending 

HENRY COuNTY CATTLE PRODuCER CORINNE KEPHART

on many factors such as type of animal, age, feed and storage 
system. That’s why farmers test it.

“There are so many benefits,” explained Henry County cattle 
producer Corinne Kephart, “that it’s well worth the time to 
properly prepare for an effective application. Manure returns 
organic manner to the soil and reduces compaction because it 
does so. It helps prevent erosion. It reduces the splash effect 
from raindrops in that soil particles can’t be carried away by 
water. It provides a slow release of nitrogen. And it doesn’t 
require the same energy to produce that a commercial fertilizer 
does.”

Mrs. Kephart and her husband, Jacob, are the fourth genera-
tion to live on their farm near 
Pleasureville.  They have a small herd of 
purebred cattle plus Jacob’s father has 
about 100 head of commercial cattle 
there.

There are two ways to spread manure. 
Producers like Mrs. Kephart who do not 
have a high volume apply solid manure 
to the surface and then use either regular 
tillage or a conservation tillage practice 
to work it into the soil.  Those with the 
so-called confined animal feeding oper-
ations (CAFO) have a waste collection 
system in their barns. Solids and liquids 
become a “slurry” that is injected into 
the ground in a system similar to plant-
ing seeds. This reduces odors and 
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enhances the nitrogen use efficiency.
Most states, including Kentucky, require large-scale livestock 

and poultry producers to file detailed manure management 
plans with state regulators. Those farms are subject to inspec-
tion and can face heavy fines for violations of state guidelines.

Mrs. Kephart is past president of the Kentucky Cattlemen’s 
Association and is an extension animal science/horticulture 
specialist for neighboring Shelby County. She laments the fact 
that critics use the rare instances of poor animal waste manage-
ment to paint a picture of a widespread problem.

“Proper (manure) management can be complicated, but 
farmers realize and appreciate the benefits from doing it right,” 
she said. “It’s a sustainable practice. It makes sense economi-
cally and environmentally. It’s certainly cheaper than commer-
cial fertilizer.”

Why do Farmers . . . 
trEat aNimaLs With aNtiBiotiCs?

John Kuegel Jr. is a mild-mannered dairy farmer who 
gets stirred up about allegations that farmers mistreat 
their animals for the sake of a dollar. And because he 

produces the most wholesome farm product, he’s particularly 
sensitive about claims that antibiotics and other medications 
can impact milk safety.

Dairy farmers have to be on guard against mastitis, a poten-
tially fatal mammary gland disease that is the most common and 
costly disease in dairy cows. Other maladies include pink eye and 
pneumonia.

Like most dairy farmers, Kuegel is trained in how to “doctor” 
his cows.

“We attend extension classes and seminars to keep up-to-date, 
but the key thing is that we follow the label directions, which is 
crucial. We know the right amount and the right time.”

What the public probably doesn’t know, he says, is that dairy 
farmers are diligent in segregating sick cows from the rest of the 
herd in order to prevent a spread, as well as following the recom-
mended withdrawal period to return them to the milking parlor. 
Milk from cows on an antibiotic does not leave the farm.

Dairy farmers also test their milk tank every day before the 
milk is trucked off to the manufacturing plant.  And then it’s 
checked at the plant, as well.

“There are numerous safety checks in place prior to reaching 
the consumer,” he said. “And that’s because one slip up, one 
mistake, and the whole industry is damaged. That keeps us on 
our toes.”

Kuegel has 400 head of cattle on his farm just west of 
Owensboro and maintains a milking herd of about 150. He’s 
the third generation to operate the farm. He and his wife, Leigh 
Ann, have received KFB’s prestigious Outstanding Young Farm 
Family award. 

The use of antibiotics in livestock is highly regulated by the 
Food and Drug Administration. Guidelines include withdraw-
al times for any antibiotic that could affect humans. Research 
has shown that livestock on antibiotics carry lower levels of 
bacteria that could cause potential diseases.

“It’s a critical thing to make sure our food is safe; we realize 
that,” said Kuegel. “This is our livelihood. These animals are 
like family. It doesn’t make sense to throw medicine at animals 
randomly. We make educated decisions about this.”

Why do Farmers . . .
somEtimEs pLoW thEir FiELds 

aNd othEr timEs pLaNt iNto thE 
stUBBLE From a prEvioUs Crop?

a s you drive through the countryside no scene is 
more bucolic than a freshly plowed field of brown, 
fluffy soil making a patchwork amidst green pas-

tures. Conventional tillage, however, is becoming rare as farm-
ers have reaped the advantages of “no-till” planting - - where 
they plant crops directly into the stubble from the previous 
crop with virtually no soil preparation or tillage. 

No-till is not pretty, but there are huge economic and envi-
ronmental advantages. So much so that it’s become a common 
practice for row crops like corn, soybeans and wheat.

Washington County farmer Michael McCain uses no-till on 
about 90 percent of his crop acreage.

“The number one advantage is soil conservation, and that’s 
more important than ever for us to continue to produce well,” 
said McCain, who along with wife Nora was a finalist in KFB’s 
Outstanding Young Farm Family program last year. “I’m a firm 
believer that with a limited amount of land available to grow 

“The public has been misled about a number of things we 
(farmers) do,” said Kuegel, a third-generation dairyman in 
Daviess County. “We’re in business to take care of our animals 
so they can produce a quality product to bring to the market-
place. The better job we do, the less antibiotics we will 
require.

“We only use antibiotics when it’s absolutely necessary for 
keeping the herd healthy. If they don’t need it, we don’t give it. 
But just like with your kids, there are times when these cows 
get sick and we have to make it better.”

DAV I E S S  C O u N T Y  DA I R Y  FA R M E R  J O H N  K u E G E L  J R .
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food, we need to do all we can to preserve resources. Farmers 
count on the soil. It’s crucial to our business.”

Many parts of Kentucky are hilly, which is an even greater 
reason to leave residue on the fields.

“Any upland field with more than a six percent slope - - you 
need to stay off of there (with tillage),” McCain explained. “In 
this part of the world we have to take care of that sloping land.”

Most of the corn and soybeans in Kentucky are planted by June 
1.  But certainly not this year, when the wet spring meant farm-
ers had to put in some very long days.

Clark County farmer Shane Wiseman was so far behind in 
early June that he was planting soybeans as late as midnight. 
And because he couldn’t get a corn crop into the ground by his 
normal optimal deadline of May 15, Wiseman went to soy-
beans instead because that crop has varieties that can do well 
when planted later.

“There are varieties of beans we can go up to July 4 with,” 
Wiseman said. As for corn, he said:  “There’s an old wise saying 
that after May 15, every day you lose is a bushel (of yield) lost,” 

Farmers also face economic losses if they can’t get the crops 
out of the fields as close to possible to their maturity dates. 
Corn stalks that are left standing too long become brittle and 
are susceptible to wind damage. Soybeans can lose their opti-
mal moisture level, thereby lessening their market value. 
October is a peak time for harvesting both corn and soybeans, 
but depending on the variety, area and planting date, harvest 

WA S H I N GTO N  C O u N T Y  FA R M E R  M IC H A E L  M C C A I N

There are other advantages such as building valuable organic 
matter, labor savings and fuel savings. McCain estimates he 
saves from $25 to $40 per acre on fuel because he doesn’t have 
to make multiple cultivation passes with his equipment through 
his fields. No-till does require additional herbicide use, but that 
is more than offset by the other savings on fuel and labor.

Studies have shown higher yields for corn and soybeans 
planted behind a no-till crop of wheat. McCain says that’s been 
the case with his crops.

No-till planting actually originated in Kentucky when 
Christian County farmer Harry Young planted the first com-
mercial field of no-till corn in 1962. There’s a plaque at the site 
noting that historical achievement for agriculture.

Conventional tillage is still used, but mainly for vegetable 
crops or on flat bottomlands with compaction problems.

“You still need to till poorly-drained soils,” McCain explained. 
“A lot of (stream) bottoms don’t do well with no-till.”

Why do Farmers . . .  .
pLaNt or harvEst aFtEr dark?

W ith Mother Nature as boss, farmers rarely work a 
9-to-5 routine. Especially during planting and 
harvesting seasons.

Because crops need a certain number of warm days to 
mature, the timing of planting is critical, with the timeframe 
short on getting those seeds into the ground. Days lost is 
money lost in terms of expected yields on late-planted crops. 

could come as late as early December.  Winter wheat is planted 
in October and harvested in June or July.

Tractors and combines have the lighting technology enabling 
them to easily navigate farm fields in the dark. Farmers also 
have access to Global Positioning Satellite systems that make 
the job easier to plan and execute by setting exact coordinates 
that can be accurate within inches. GPS also allows for less 
overlapping, Wiseman explained.

“GPS makes sure your rows are straight,’ he said. “All I have to 
do is sit in the cab and make sure the equipment is working.”

Twenty years ago you rarely would have seen a farm machine 
lighting up the rural landscape. But today, with technological 
advances and so many larger farms that require more time to 
manage, more and more farmers have a “night life” as well.

That was the case this spring for Wiseman, who is President 
of Clark County FB and a Director for KFB.

“Right now, I’m trying to get six weeks work done in two 
weeks,” he said on June 9.

C L A R K  C O u N T Y  FA R M E R  S H A N E  W IS E M A N
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County Farm Bureaus help disaster victims

county Farm Bureau organizations have 
been contributing in various ways to disas-
ter relief efforts in response to the wave of 
calamities this spring, including severe 
flooding in West Kentucky. Donations also 

have been targeted for victims of tornadoes in Alabama and 
Missouri.

A group of five young farmers from Bullitt County pro-
vided direct assistance, taking a fleet of equipment to 
Fulton, Alabama, where they worked four days with cleanup 
efforts. Bullitt County FB paid for their expenses and trea-
surer Gary McGruder provided his motor home for their 
travel and lodging. The group of Jeff Robards, Doug 
Hatfield, Terry Northcutt, Jesse Scott and Kyle Skidmore 
took to Alabama a tractor trailer truck, two Bobcats, a dump 
truck, a mini-excavator and a service vehicle with supplies. 

Fulton was the destination because of a tie with a Baptist 
minister there who formerly had a church in Bullitt 
County.

Harrison County FB Federation and Insurance Agency 
were part of a community-wide effort that sent more than 
$12,000 worth of farm supplies to farmers in Russellville, 
Alabama impacted by the tornado outbreak in that state.

Harrison County FB leaders loaded the goods onto a 
53-foot truck bound for Alabama. Harrison County FFA 
Alumni, Beef Cattle Association and fiscal court also were 
among those involved. (KFB Director Alex Barnett is 
Harrison County’s Judge-Executive.)

The project involved accepting new and used supplies, as 
well as monetary donations.  Donors had the option of writ-
ing checks to the Harrison County Salvation Army.  
Monetary donations were around $12,000, plus $5,000 
worth of supplies were donated.  

Harrison County FB leaders Ben Clifford and Pat Darnell 
spent the monetary donations locally to purchase supplies.  
They also gathered goods from local farm supply stores 
where farmers had purchased supplies. In some cases, the 
farmers had their donations added to their store account.  
The store set those items aside until committee members 
came to retrieve them.  The majority of money was spent on 
metal t-posts and barbed wire.  Other supplies included 
gloves, fence post drivers, pliers, hammers, towels, cleaning 
supplies, gates and fence stretchers.

McCracken County FB worked with the local Red Cross 
chapter to distribute household cleaning items and bottled 
water to flood victims at FB offices in Paducah, Smithland 
and LaCenter.

Top: Bullitt County FB members (from left) Doug Hatfield,  Terry North-

cutt, Jesse Scott, Jeff Robards and Kyle Skidmore helped with the 

cleanup in Fulton, Alabama.

Center: Jeff Robards, the young farmer committee chairman for Bullitt County FB,  removes debris.

Bottom: Harrison County FB President Pat Darnell loads gates into a truck of donated farm supplies bound for Alabama farmers.
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Farm Bureau’s primary focus is the economic 
well-being of farmers and ranchers. But in 
recent years, the organization has broadened 
its scope to address an erosion of the quality of 
life in the rural communities inexorably linked 

to farm families. 
Rural development has taken a place alongside farm policy 

in the Farm Bureau agenda because of an alarming decline in 
economic opportunities in rural communities. The lack of jobs 
is forcing more and more rural residents to move to urban 
areas. And the recession has compounded the problems for 
many small towns struggling to provide services.

“Rural development is an issue that goes beyond creating 
jobs and renewing communities - - it’s also relevant to preserv-
ing our valued agrarian culture,” said KFB President Mark 
Haney.

American Farm 
Bureau brought its 2011 
Rural Development 
Conference to 
Louisville, with KFB 
and Indiana FB playing 
hosts to the three-day 
meeting. The purpose 
was to share informa-
tion and ideas that 
could help Farm 
Bureaus with rural 
development initiatives 
in their respective 
states. Twenty states 
were represented, 
stretching from Oregon 
to New Hampshire to 
Florida.

In his opening address to the group, Haney noted how rural 
development was particularly crucial in a state like Kentucky, 
where a large number of farm families depend on off-farm 
income. He said KFB also was greatly concerned about a lack 
of health care services and decaying infrastructure.

“It’s really a quality-of-life issue,” he explained.

Indiana FB President Don Villwock struck a chord with the 
farm interests when he spoke about the decline of his home 
county and how that led his two children to seek careers else-
where. He said he felt somewhat to blame for not becoming 
involved years ago.

“Don’t wait until it’s too late to act,” he said.
The Indiana FB leader went on to explain that his frustra-

tions have led him to develop a “passion” for rural develop-
ment.

Throughout the nation Farm Bureau is urging its local lead-
ers to get involved in community development. The organiza-
tion is “a natural” to lead initiatives in rural communities 
because it has good membership numbers and leadership, is 
organized and well connected, said Harry Watts, a rural devel-
opment specialist for Kansas FB.

The decline of many rural Kansas counties sparked Watts to 
become a rural develop-
ment advocate within FB 
circles. He told the con-
ference attendees: “We 
have a responsibility, I 
think, as an organization 
to do what we can to turn 
this around. We have a 
real chore ahead of us.”

One of the featured 
speakers was Don Macke 
of the acclaimed Rural 
Policy Research Institute 
(RUPRI) based in 
Nebraska and North 
Carolina. The director of 
RUPRI’s Center for 
Entrepreneurship, Macke 
said rural development 

strategies have changed dramatically, from focusing on big 
manufacturing plants with large numbers of employees to 
seeking small business expansion. Today, RUPRI advises rural 
communities to emphasize expanding existing small businesses 
and recruiting and/or assisting entrepreneurs, Macke said.

He noted that the percentage of Americans working for com-
panies with more than 100 employees 
plunged from 26 percent in 1992 to 7 per-
cent in 2008, while the self-employed 
went from 2.4 to 7 percent.

“The self-employed are wealth creators,” 
he said. “Entrepreneurs represent power-
ful changes in rural communities. Of the 
world’s richest rural residents, 47 percent 
are entrepreneurs.”

Macke said state Farm Bureau organi-
zations should formulate recommenda-
tions for what their respective state should 
be doing to address rural development 
and then determine how they can support 
initiatives.

RuRal Development takes centeR stage

President Mark Haney 

welcomed the group and 

touched on some rural 

development issues for 

Kentucky.

Kentucky Farm Bureau 
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YES. Please reserve the “Farmall Pride Men’s 

Watch” for me as described in this announcement. 

LIMITED-TIME OFFER
Reservations will be accepted on a 
fi rst-come-fi rst-served basis.
Respond  as soon as possible to 

reserve your watch.

*Plus $9.98 shipping and service per item.  
Please allow 4-6 weeks after initial payment for 
shipment of your jewelry item. Sales subject to 
product availability and order acceptance.
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01-09003-001-E55469

9345 Milwaukee Ave., Niles, Il 60714-1393
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www.bradfordexchange.com/farm

Hard-working farmers for over 50 years 

have relied on a tough tractor—Farmall—

Red Power.  As the advertising proclaimed, they 

were “Time Proved for Improving Farming.”  

Now, in tribute to these famous tractors, we’ve 

created a jewelry exclusive that’s not only 

attractive but tough enough to stand the test of 

time.   It’s the “Farmall Pride Men’s Watch”—

a collectible watch you’ll be proud to wear!

Exclusive Design … 

Extraordinary Craftsmanship ... 
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Precision hand-crafted , the “Farmall Pride 
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dramatic styling.  The bracelet style watch has 

a highly polished silver-tone fi nish that features 

a bold black bezel with markers at every 

5 minutes.   Standing out against the watch 

dial is the famous Farmall Model M tractor.  

Etched on the reverse side is a United States 

map with the American Flag, and the motto 

that says it all ... “Farmall Pride.”
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Livestock Directory

KDDC
Kentucky Dairy
Development Council

176 Pasadena Drive • Lexington, KY 40503

Maury Cox, Executive Director
Phone: (859)516-1129 • Fax: (859)260-2060
Email: kddc@kydairy.org • http://www.kydairy.org

BONNIE  JOLLY
Executive Director

"Promoting Kentucky's Swine Industry"

Office: 270/737-5665
Fax: 270/769-9079
Residence: 270/369-8849
kypork@bbtel.com

1110 Hawkins Dr.
Elizabethtown, Ky. 42701

KENTUCKY PORK
PRODUCERS 

ASSOCIATION, INC.

For free brochure contact:
Swihart Sales Co.
7240 County Road AA, Quinter, KS 67752

785-754-3513 or 

800-864-4595
www.swihart-sales.com

Excellent for spraying CATTLE, feedlots, 
dairies, vegetables, vineyards, orchards, 

nurseries, Christmas trees, livestock, fl ies, 
mosquitoes, etc. Complete Herd For Sale

23 Alpacas - $40,000
606-768-3568 or

Chris 859-509-5478

OAKLEY FARMS

©2009 Vermeer Corporation.  All rights reserved. VERMEER is a registered trademark of the 
Vermeer Manufacturing Company in the U.S. and/or other countries.

Vermeerag.com  �  800-370-3659  �  Pella, IA

At Vermeer,
hay equipment 

is not just a      
sideline.  

TeddersTedders

Mower ConditionersMower Conditioners

Trailed MowersTrailed Mowers

Twin RakesTwin Rakes

Wheel RakesWheel Rakes

Super M BalersSuper M Balers

Bale ProcessorsBale Processors

BLADE RETENTION SYSTEM

BLADE RETENTION SYSTEM

Supported with dedicated service
and a straight-talk approach.

It’s our 
main line.

BRODHEAD
BRODHEAD FARM 

EQUIPMENT
606-758-9532

“Downtown Brodhead”

CYNTHIANA
HAYDON EQUIPMENT INC.

859-234-4621
800-649-7683

OWENSBORO
H & R AGRI-POWER

800-264-1504
www.hragripower.com

RICHMOND
NORTHSIDE EQUIPMENT 

CO.
859-623-5167

RUSSELLVILLE
H & R AGRI-POWER

800-264-2474
www.hragripower.com

TOMPKINSVILLE
GRANDVIEW WELDING & 

EQUIPMENT SALES
866-487-8813
270-487-8813

With an eye on promoting com-
posting as a solution, KFB has 
formed a group to address the 

problem of deadstock removal from 
Kentucky farms.

Farmers, county governments and other 
entities have been looking for options after 
the two leading hauling companies quit 
picking up deadstock because of a 2009 
change in federal guidelines for rendering 
dead cattle. A University of Kentucky sur-
vey revealed that 65 of Kentucky’s 120 
counties do not have a disposal service. Of 
the 55 counties that do, 22 use a hauler, 21 
use a landfill and seven use incineration.

Composting, however, has proved to be 
the most convenient and cost-efficient 
method. KFB, UK, the Kentucky 
Department of Agriculture, the Kentucky 
Division of Conservation and other entities 
are interested in developing on-farm, coun-
ty or multi-county composting facilities.

KFB held a “working group” meeting 
last month that included representatives 
from the aforementioned parties along 
with the Division of Water, Kentucky 
Magistrates and Commissioners 
Association, Kentucky County Judge/ 
Executive Association, Kentucky 
Association of Counties, Governor’s 
Office of Agricultural Policy plus dairy, 
beef cattle, swine, equine, sheep and goat 
producers. KFB President Mark Haney 
chaired the meeting.

The meeting concluded with an agreement 
to form a smaller group to work on recom-
mendations for a long-term strategy. Two 
principal issues will guide the discussions: (1) 
Developing county and multi-county com-
posting facilities; (2) Developing a threshold 
for the permitting requirement for farmers.

The working group wants to recommend 
a threshold for small farmers (those who 
likely would have low deadstock numbers) 
to be exempted from permits. The panel 
also will be looking at how counties and 
groups of counties could establish public 
composting facilities and utilize available 
cost-share programs to defray costs.

The group will work with the State 
Veterinarian’s Office and other appropri-
ate entities to develop proposals.

KFB forms group
to address issue
with deadstock
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$0 Down & O%
A.P.R. Financing for 5 Years*

Time fl ies when you work with top-quality equipment like Kubota M Series utility and mid-size tractors. 
And right now, time is on your side with long-term, low-rate fi nancing through June 30, 2011.

M6040

Monte Motor Parts
207 S. Front St.

www.kubota.com
©Kubota Tractor Corporation, 2011
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ASHLAND
DAVIS EQUIPMENT 

CO. INC.
606-324-5533

CYNTHIANA
HAYDON 

EQUIPMENT INC.
859-234-4621
800-649-7683

LOUISVILLE
JACOBI SALES INC.

502-231-5500
www.jacobisales.

com

MAYFIELD
SANDERS KUBOTA

877-236-6870
sanderskubota.com

MOUNT STERLING
AMBURGEY’S FARM 

MACHINERY INC.
859-498-1113

amburgeysinc@
earthlink.net

RICHMOND
NORTHSIDE 

EQUIPMENT CO.
859-623-5167

    

    

    

3660 ASD TWIN-LINE® PLANTER
•  Field tested with more standard technology features than any 

other planter in its class.
•  Features the Kinze® Air Seed Delivery system with twin 55 

bushel hoppers to plant up to 260 acres with just one fi ll.
•  Available in 12 and 16 row sizes.

Your hours of 
operation have just 
been extended.
Less time filling.
More time planting.

BEECH GROVE
WARD IMPLEMENT 

COMPANY INC.
270-273-3206

1-800-264-0206

CHARLESTON, MO
DELTA NEW HOLLAND

800-852-0661
www.deltanewholland.com

CLINTON
TRI-COUNTY EQUIP. CO., INC.

270-653-2381
www.tri-countyequipmentinc.

com

MORGANFIELD
H & S FARM SUPPLY, LLC...

BILLING
270-389-3593

www.hsfarmsupply.com

Let the Pros Lease 
Hunting Rights to 

Your Property
Liability Insurance 

Included
Top Rates Paid
High Demand

www.BaseCampLeasing.com

Call toll free for a 
free information 

packet
1-866-309-1507
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Warning: The Polaris RANGER is not intended for on-road use. Driver must be at least 16 years old with a valid driver’s license to operate. Passengers must be at least 12 years old and tall enough to grasp the hand holds and plant feet firmly on the floor. Drivers and passengers should always wear helmets, eye protection, 
protective clothing, and seat belts. Always use cab nets. Be particularly careful on difficult terrain. Never drive on public roads or paved surfaces. Never engage in stunt driving, and avoid excessive speeds and sharp turns. Riding and alcohol/drugs don’t mix. Check local laws before riding on trails. ©2010 Polaris Industries Inc.

COLUMBIA
REX’S CYCLE SHOP

270-384-6018
www.rexscycleshop.com

HOPKINSVILLE
JPM PERFORMANCE 

POWERSPORTS
800-401-8130

jpmpp.com

JACKSON, KY
POLARIS OF JACKSON

606-666-5333
www.ypkmotorsports.

com

MIDDLESBORO
TOMMY’S

MOTORSPORTS
606-248-5406

tommysmotorsports.
com

NICHOLASVILLE
HAYDEN OUTDOOR 

SPORTS
859-887-5679

www.haydensoutdoors-
ports.com

Shown with optional accessories.

MIDSIZE VALUE.
BIG-TIME WORK. NEW! 2011 RANGER® 500

• NEW! 500 Electric Fuel Injection (EFI) single cylinder – 32 HP

• Powerful enough to tow up to 1,250 lbs.  
and haul up to 500 lbs. in the box

• NEW! Speedometer and an instrument cluster 
with electronic fuel gauge

• Dump box with Lock & Ride® cargo system

FIND THEM AT:

• NEW! 500 Electric Fuel Injection (EFI) single cylinder – 32 HP
• Powerful enough to tow up to 1,250 lbs.  and haul up to 500 lbs. in the box
• NEW! Speedometer and an instrument cluster with electronic fuel gauge
• Dump box with Lock & Ride® cargo system

Find them at:

NEW! 2011 RANGER® 500

O% FINANCING*

OR CHOOSE CASH BACK!

S A L E S  E V E N T

FOR 60 MONTHS
OR CHOOSE CASH BACK!*O%

0% financing 
for five years or choose cash back

*For agricultural use. Offer subject to CNH Capital America LLC credit approval. See your New Holland dealer for details 
and eligibility requirements. Depending on model, a down payment may be required. Offer good through June 30, 2011, at 
participating New Holland dealers in the United States. Offer subject to change. Taxes, freight, set-up, delivery, additional options 

or attachments not included in price. © 2011 CNH America LLC. All rights reserved. New Holland and CNH Capital are registered trademarks of CNH America LLC.

ASHLAND
DAVIS EQUIPMENT CO. INC.

606-324-5533

HOPKINSVILLE
H & R AGRI-POWER

800-844-3918
www.hragripower.com

MAYFIELD
H & R AGRI-POWER

800-455-4747
www.hragripower.com

RICHMOND
NORTHSIDE EQUIPMENT CO.

859-623-5167

ROCKPORT, IN
KEN SHOURDS EQUIPMENT

812-649-2821
800-301-3044

STANFORD
LAWSON TRACTOR & 

IMPLEMENT II
859-854-3500

www.lawsonstractor.com

25-year warranty

www.alldrydiy.com
800-814-7445

Products used by professionals
We  will show you HOW!

An ALL DRY basement
Is a Happy basement!

An ALL DRY wall repair
Is a Happy wall



SUPER 

COUPON!

EASY WAYS 
TO SHOP!3 3. CALL!

1-800-423-2567
2. GO TO!

www.HarborFreight.com
1. VISIT!

350 Stores Nationwide

SUPER 

COUPON!

SUPER 

COUPON!

SUPER 

COUPON!

SUPER 

COUPON!

SUPER 

COUPON!

SUPER 

COUPON!

SUPER 

COUPON!

HARBOR FREIGHT TOOLS - LIMIT 7
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 

HARBOR FREIGHT TOOLS - LIMIT 7
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 

HARBOR FREIGHT TOOLS - LIMIT 6
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 

HARBOR FREIGHT TOOLS - LIMIT 5
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 

HARBOR FREIGHT TOOLS - LIMIT 5
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 
number).  Cannot be used with any other discount or coupon. Coupon not valid on prior purchases 
after 30 days from original purchase date with receipt. Offer good while supplies last. Coupon cannot 
be bought, sold, or transferred. Original coupon must be presented in-store, or with your order form, 

HARBOR FREIGHT TOOLS - LIMIT 4
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 

HARBOR FREIGHT TOOLS - LIMIT 5
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 

HARBOR FREIGHT TOOLS - LIMIT 4
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 

transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

or entered online in order to 
receive the coupon discount. 
Valid through 10/21/11.  Limit 
one coupon per customer 
and one coupon per day.

transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

HARBOR FREIGHT TOOLS
Quality Tools at Ridiculously Low Prices

 $1799 
REG. PRICE $29 .99 

LOT NO. 
 40462 /97711

 3/8" x 14 FT. GRADE 43
TRUCKER'S CHAIN 

 Not for
overhead lifting. 

Item 40462 
shown

SAVE 
57%

10/2/55 AMP, 6/12 VOLT
 BATTERY CHARGER/

ENGINE STARTER 

 $2999 
LOT NO. 66783

REG. PRICE $69 .99 

FACTORY DIRECT 
TO YOU!

OFF
20%

ANY 
SINGLE 
ITEM!

HARBOR FREIGHT TOOLS - LIMIT 1 Use this coupon to save 20% on any one single item 
purchased when you shop at a Harbor Freight Tools store. *Cannot be used with any other discount 
or coupon. Coupon not valid on any of the following: gift cards, Inside Track Club membership, 
extended service plans, Compressors, Generators, Tool Cabinets, Welders, Floor Jacks, Campbell 
Hausfeld products, open box items, Parking Lot Sale items, Blowout Sale items, Day After 
Thanksgiving Sale items, Tent Sale items, 800 number orders or online orders. Coupon not valid 
on prior purchases after 30 days from original purchase date with original receipt. Coupon cannot 
be bought, sold, or transferred. Original coupon must be presented in-store in order to receive 
the offer.  Valid through 10/21/11. Limit one coupon per customer and one coupon per day.

SUPER
 

COUPON!FREE!

HARBOR FREIGHT TOOLS - LIMIT 1  Free item only available with qualifying 
minimum purchase (excluding price of free gift item).  Cannot be used with any 
other discount or coupon.  Coupon not valid on prior purchase. Offer good while 
supplies last.  Shipping & Handling charges may apply if free item not picked up 
in-store.  Coupon cannot be bought, sold or transferred.  Original coupon must be 
presented in-store, or with your order form, or entered online in order to receive the 
offer.  Valid through 10/21/11. Limit one coupon per customer and one coupon per day.

WITH ANY PURCHASE

SUPER
 

COUPON!

How does Harbor Freight Tools sell high 
quality tools at such ridiculously low 
prices? We buy direct from the factories 
who also supply the major brands and 
sell direct to you. It’s just that simple!  
Come see for yourself at one of our 
350 STORES NATIONWIDE and use this 
20% OFF Coupon on one of our 7,000 
products*, plus pick up a FREE 7 Function 
Digital Multimeter, a $9.99 VALUE, with 
any purchase. We stock Automotive 
products, Shop Equipment, Hand Tools, 
Tarps, Compressors, Air & Power Tools, 
Material Handling, Woodworking Tools, 
Welders, Tool Boxes, Outdoor Equipment, 

Generators, and much more.
NOBODY BEATS OUR QUALITY, 

SERVICE AND PRICE!

SUSUSSSSS
CCCCCCCCC
SSSS

SALE STARTS TODAY!

√ Over 5 MILLION NEW CUSTOMERS 
 in the Last 2 Years!
√ NO HASSLE RETURN POLICY
√ Family Owned & Operated
√ We Will Beat Any Competitor's Price Within 1 Year of Purchase!

LIFETIME WARRANTY
ON ALL HAND TOOLS!

Get More Coupons at HarborFreight.com

 7 FUNCTION 
DIGITAL 

MULTIMETER 
REG. PRICE $9 .99 

ITEM 
90899/98025

Item 90899 
shown

SUPER 

COUPON!

HARBOR FREIGHT TOOLS - LIMIT 9
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 
transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

SAVE 
66%  

 $999 REG. 
PRICE 

$29 .99 

 12 VOLT
MAGNETIC 

TOWING
LIGHT KIT 

LOT NO. 
67455/96933

Item 67455 
shown

 $1799 

 $1099 

REG. 
PRICE 

$39 .99 

REG. 
PRICE 

$19 .99 

 TRIPLE BALL 
TRAILER 

HITCH 
LOT NO. 

 94141 
SAVE 
55%

SAVE 
45%

SAVE 
40%

SUPER 

COUPON!

HARBOR FREIGHT TOOLS - LIMIT 8
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 
transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

 $999 
REG. PRICE  $24 .99 

LOT NO. 30329

 4000 LB. CAPACITY 
CABLE WINCH 

PULLER 
 For dead 

loads only; 
not for 
lifting.  SAVE 

60%

LOT NO.  6530 

 48" 3-1/2 TON 
FARM JACK 

 $2999 REG. 
PRICE 

$59 .99 

SAVE 
50%

SUPER 

COUPON!

HARBOR FREIGHT TOOLS - LIMIT 8
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 
number).  Cannot be used with any other discount or coupon. Coupon not valid on prior purchases 
after 30 days from original purchase date with receipt. Offer good while supplies last. Coupon cannot 
be bought, sold, or transferred. Original coupon must be presented in-store, or with your order form, 
or entered online in order to 
receive the coupon discount. 
Valid through 10/21/11.  Limit 
one coupon per customer 
and one coupon per day.

SAVE 
65%

LOT NO. 
 47077 /67425

 $699 REG. 
PRICE 

$19 .99 

 3" HIGH SPEED 
CUT-OFF TOOL 

Item 47077 
shown

SUPER 

COUPON!

HARBOR FREIGHT TOOLS - LIMIT 4
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 
transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

SAVE 
$40  $5999 

 50 FT. RETRACTABLE 
AIR/WATER 
HOSE REEL 

WITH 3/8" HOSE 

REG. PRICE $99 .99 

LOT NO. 
 93897 

REG. PRICE $69.99
 $4799 

 14" ELECTRIC CHAIN SAW 

LOT NO. 
 67255 

SAVE 
31%

SAVE 
$800

HARBOR FREIGHT TOOLS - LIMIT 5
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 number).  
Cannot be used with any other discount or coupon. Coupon not valid on prior purchases after 30 days from 
original purchase date with receipt. Offer good while supplies last. Coupon cannot be bought, sold, or 
transferred. Original coupon must be 
presented in-store, or with your order 
form, or entered online in order to 
receive the coupon discount. Valid 
through 10/21/11.  Limit one coupon 
per customer and one coupon per day.

SAVE 
$900

 TOWABLE RIDE-ON 
TRENCHER 

LOT NO. 
65162

SUPER 

COUPON!

 $259999 REG. PRICE $3499.99  

REG. PRICE $1799 .99  $99999 

 14 HORSEPOWER, 30 GALLON 
180 PSI GAS POWERED 

TWO-STAGE AIR COMPRESSOR 
LOT NO.  67853 

 $14999 
REG. PRICE $219 .99 

SAVE 
$70

 11 FT. 4" x 15 FT. 6" 
FARM QUALITY TARP 

LOT NO.  2131 

 2" CLEAR WATER PUMP 
WITH 6 HP GAS ENGINE 

 LOT NO. 
68375 

SUPER 

COUPON!

SUPER 

COUPON!

SUPER 

COUPON!

HARBOR FREIGHT TOOLS - LIMIT 4
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 
number).  Cannot be used with any other discount or coupon. Coupon not valid on prior purchases 
after 30 days from original purchase date with receipt. Offer good while supplies last. Coupon cannot 
be bought, sold, or transferred. Original coupon must be presented in-store, or with your order form, 

HARBOR FREIGHT TOOLS - LIMIT 5
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 
number).  Cannot be used with any other discount or coupon. Coupon not valid on prior purchases 
after 30 days from original purchase date with receipt. Offer good while supplies last. Coupon cannot 
be bought, sold, or transferred. Original coupon must be presented in-store, or with your order form, 

HARBOR FREIGHT TOOLS - LIMIT 5
This valuable coupon is good anywhere you shop Harbor Freight Tools (retail stores, online, or 800 
number).  Cannot be used with any other discount or coupon. Coupon not valid on prior purchases 
after 30 days from original purchase date with receipt. Offer good while supplies last. Coupon cannot 
be bought, sold, or transferred. Original coupon must be presented in-store, or with your order form, 

or entered online in order to 
receive the coupon discount. 
Valid through 10/21/11.  Limit 
one coupon per customer 
and one coupon per day.

or entered online in order to 
receive the coupon discount. 
Valid through 10/21/11.  Limit 
one coupon per customer 
and one coupon per day.

or entered online in order to 
receive the coupon discount. 
Valid through 10/21/11.  Limit 
one coupon per customer 
and one coupon per day.

 $8999 
REG. PRICE 

$149 .99 

 90 AMP FLUX 
WIRE WELDER 

LOT NO.  98871 

 NO GAS REQUIRED! SAVE 
$60

LOT NO.   98838  

LOT NO.   68120  

LOT NO. 98839, 
CALIFORNIA ONLY

LOT NO. 68121, 
CALIFORNIA 

ONLY

 13 HP, 5500 RATED WATTS/
6500 MAX WATTS 

GENERATORS WITH 
ELECTRIC START 

 $44999 

 $9999 

REG. PRICE $599 .99 

REG. PRICE $179 .99 

SAVE 
$150

6.5 HP  OHV HORIZONTAL 
SHAFT GAS ENGINES (212 CC)  

SAVE 
$80

NEW!

NEW!

hft_kentuckyfarmbureaunews_0611_M-REG8633.indd   1 5/25/11   5:04:49 PM



* Program #33466: $500 Bonus Cash offer exclusively for active Michigan, Missouri, Kentucky and Tennessee Farm Bureau members who are residents of the United States. Offer is valid from 
  1/4/2011 through 1/3/2012 for the purchase or lease of a new eligible 2010/2011/2012 model year Ford or Lincoln vehicle excluding Mustang Shelby GT/GT500, Edge SE AWD, F-150 Raptor 
  and Taurus SE. This offer may not be used in conjunction with other Ford Motor Company private incentives or AXZD-Plans. Some customer and purchase eligibility restrictions apply. You must 
  be an eligible Farm Bureau member for at least 60 consecutive days and must show proof of membership. Limit one $500 Bonus Cash offer per vehicle purchase or lease. Limit of five new 
  eligible vehicle purchases or leases per Association member during program period. See your Ford or Lincoln Dealer for complete details and qualifications.
** EPA estimated 16 city/23 highway/19 combined MPG 3.7L V6 4x2.
***Class is full size pickups under 8,500 lbs. GVWR, non-hybrid.

EXCLUSIVE $500 SAVINGS 
FOR FARM BUREAU MEMBERS

2011 Ford Fiesta

2011 Ford F-150 2011 Lincoln MKX

Ford Motor Company is pleased to offer Kentucky Farm Bureau members: 
$500 Bonus Cash* savings off vehicle MSRP toward the purchase or 
lease of any eligible 2010/2011/2012 Ford or Lincoln vehicle. 

With this valuable offer, you can enjoy savings on the vehicle of your 
choice from our exciting new lineup of hard-working and technologically-
advanced cars and trucks — including the Ford F-150 with its impressive 
power, fuel efficiency** and best-in-class trailer towing capacity.***

Take advantage of this special $500 offer today by visiting
www.fordspecialoffer.com/farmbureau/ky

BARDSTOWN
CONWAY HEATON, INC.

502-348-3929
www.conway-heaton.com

BRANDENBURG
RAY’S FORD-MERCURY, INC.

270-422-4901
www.raysford.com

CARROLLTON
EARL FLOYD FORD-MERCURY

502-732-6674
www.earlfl oydford.com

COLUMBIA
DON FRANKLIN FORD-

MERCURY, INC
877-490-7641

www.donfranklinford.com

DANVILLE
STUART POWELL FORD, INC.

800-334-0005
www.stuartpowell.com

ELIZABETHTOWN
BOB SWOPE FORD, INC.

270-737-1000
www.bobswopeford.com

HENDERSON
DEMPEWOLF FORD LINCOLN-

MERCURY
270-827-3566

www.dempewolf.com

LEXINGTON
PAUL MILLER FORD, INC.

800-300-3673
www.paulmilleronline.com

LIVERMORE
B. F. EVANS FORD

270-684-6268
www.bfevansford.com

MADISONVILLE
HUDSON FORD
270-821-4100

www.hudsonauto.com

MAYFIELD
PURCHASE FORD-LINCOLN-

MERCURY, INC.
800-874-0256

www.purchaseford.com

MURRAY
PARKER FORD LINCOLN, INC.

800-453-0273
www.parkerford.com

NICHOLASVILLE
WILDCAT FORD LINCOLN

859-271-1800
www.wildcatford.com

OWENSBORO
CHAMPION FORD LINCOLN-

MERCURY
270-684-1441

www.ChampionOwensboro.com

RICHMOND
MADISON COUNTY FORD 

LINCOLN MERCURY
859-623-3252

www.madisoncountyfordky.com

SHELBYVILLE
O’BRIEN FORD MERCURY

502-633-4535
www.OBrienFord.com

SOMERSET
ALTON BLAKLEY FORD

606-678-5181
www.altonblakley.com

STURGIS
C & C FORD

800-332-6696
www.ccfordsturgis.com



Not a house. A dream. Th at’s what Jim and Betsy Payne are building back along a 
country lane on the banks of the Kentucky River. Th eir dream started with a desire 
to move to the country after Jim’s long military career (three stints in Afghanistan). 
Gradually, they pieced together 200 acres, added some cattle, a few goats and some 
barns. Finally, it came to building their log home. But fi nding the right lender 
who understood all these components was diffi  cult. Th at’s when Jim found Mickey 
Staton and Farm Credit Services of Mid-America. With Mickey’s help all the 
things that caused other lenders problems – like added acres, a log home, farm 
income and a desire to self-contract their home – simply melted away. “We couldn’t 
have asked for a better lender to work with,” Jim said. So if your 
dream is country living and farming, give us a call. 

Loans for Land, Construction, 
Operating Expenses, Equipment, & Homes 

Leases  •  Crop Insurance

1-800-444-FARM • www.e-farmcredit.com

W��� ���’�� ��� ��� “���” ��� C������ L�����…
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Jim and Betsy Payne, Estill County, Kentucky

have asked for a better lender to work with,” Jim said. So if your 



MyRainScout.com is a 
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