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Operating loans to help you grow
your business, season after season.

'There are big questions looming out there. Will the price volatility that marked 2009 continue? Can you
count on a market price that will cover the increasing costs of inputs? Will you have access to steady, reliable
credit during uncertain times? We can't answer all the questions, but if youre looking for a dependable lender,
look to Farm Credit Services of Mid-America. Operators like Randel Arnett of Mt. Sterling, Kentucky have
turned to FCS for years for operating and equipment needs to grow their farm. Our doors are open for your
needs, be it a seasonal operating loan or multi-year line of credit. Interest rates continue to remain low. While

others may be shying away from agriculture, we aren't. Give us a call.

Loans, Leases, Crop and Life Insurance

Farm Credit Services

OF MID-AMERICA

Farm Credit Services of Mid-America is an equal opportunity provider.
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1-800-444-FARM * www.e-farmcredit.com
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ttacks on agriculture are coming
fast and furious. According to
various special interest groups,
we are mistreating livestock, poisoning the
environment and producing unsafe food.

Unfortunately, this nonsense requires our
attention.

In Frankfort, KFB's public affairs team is

working hard for legislation needed because a
radical organization that wants everyone to
be a vegetarian is waging a national campaign to convince people that
farmers abuse their animals.

In Washington, American Farm Bureau Federation is busy defending
livestock producers after a CBS News report indicated that the use of
antibiotics in livestock is a threat to human health.

Many see this stuff for what it really is - rubbish from organizations
with an agenda; a TV program seeking better ratings, etc. But others buy
into these misinformation campaigns and sometimes that leads to prob-
lems in the public policy arena. Just ask any of the egg producers who
were forced out of business in California last year.

Anyone with even a casual knowledge of agriculture is aware that
farmers are just as interested as city folks in animal husbandry, a clean
environment and safe food. But in this age when technology enables the
world to watch what we do on our farms with just the touch of a cell
phone or digital camera, it might be a good time to rededicate ourselves
to “doing it right.”

Do not lose sight of the fact that we're facing these challenges
because of a few bad actors. A 30-second video posted on the internet
can expose the one-in-a-million producer who's not doing it right and
tarnish an entire industry. The bad actor that these groups occasionally
dig up are bad news for all of us. We pay the price of their mistakes. We
need to do a better job of identifying the bad actors and demand that
they do it right or find another line of work.

We also should examine our operations to ensure we're doing every-
thing the right way. Make sure that anyone working on your farm handles
livestock, chemicals and equipment in a manner that reflects well on our
industry. Operate your farm as if the whole world is watching because

now, as never before, there's a possibility it is!!

MARK HANEY
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LIVESTOCK CARE
BILL PROGRESSING

Top left: Farm interests packed the hearing room in

support of Senate Bill 105.

Bottom right: Senate Agriculture Committee Chair-
man David Givens spoke about his legislation along
with (left) State Veterinarian Dr. Robert Stout and

Agriculture Commissioner Richie Farmer.

ore than a hundred farmers from

throughout the state came to a

Senate Agriculture Committee
meeting in Frankfort last month to show
support for legislation creating a system
for establishing livestock care standards
in the state.

Senate Bill 105 sailed through the com-
mittee chaired by the bill's sponsor,
Senator David Givens of Greensburg.
Agriculture Commissioner Richie Farmer
and State Veterinarian Dr. Robert Stout
joined Senator Givens in explaining the
measure to the committee.

Dozens of KFB state and county leaders
were among those who packed the meet-
ing room and adjacent hallway. Every
region of the state was represented.

“We have the biggest show in town
today,” remarked Givens, “and that’s great
because it’s agriculture”

Farmer began his remarks to the com-
mittee by quipping: “We brought rein-
forcements”

A top priority of KFB for this legislative

session, Senate Bill 105 creates a 14-mem-
ber Livestock Care Commission which
includes a KFB representative as Vice
Chairman (the Ag Commissioner would
be chairman). The measure gives the
committee authority to establish stan-
dards for proper livestock care and also
would prohibit local governments from
enacting ordinances more stringent than
the adopted state standards.

The proposal is in response to the con-
tinual attacks on animal agriculture from
radical “animal rights” groups. Ohio
established a commission via a referen-
dum that was mandated by legislation
enacted last year. Farm groups in Ohio
pursued a commission to preempt the
radical groups from influencing the pub-
lic policy process.

The Kentucky legislation was recom-
mended by a KFB task force chaired by
KFB Director Danny Wilkinson of Adair
County. In his testimony on the bill
Senator Givens praised Wilkinson (who
was present) for “helping us to define this
issue”

Senate Bill 105 went on to pass the
Senate by a 38-0 vote. It was scheduled for
a hearing in the House Agriculture
Committee in early March. The bill has
bipartisan support but has attracted active
opposition from several groups, includ-
ing HSUS and the Sierra Club.

The state budget is another area of spe-
cial emphasis. KFB’s public affairs team
continues to monitor the process in hope
of gaining approval for building a
new Breathitt Veterinary Center in
Hopkinsville. KFB also wants to maintain
the Phase One monies for agricultural
development projects plus the 22.2 per-
cent allocation of state gasoline tax reve-
nue for rural roads.
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espite the current economic

downturn, gross Kentucky

agricultural receipts have
either held steady or even set records, indic-
ative of the stable and vital position agricul-
ture holds in Kentucky's overall economy. As |
write this during “Food Check-out Week,”
February 21-27, | want to recognize our
Kentucky farmers that enable us to have the
most economical food supply in the world.

Because of the importance of agriculture in Kentucky, we in the
Senate decided last year to create a separate Agriculture
Committee. This allows more effective debate and governance on top-
ics ranging from crops, livestock, poultry, and their marketing, to tobacco,
agricultural cooperatives, the State Fair and more. The committee is ably
led by Senator David Givens who is both a farmer and a businessman.

This year, we have emphasized food supply safety and protecting
quality livestock producer’s investments with Senate Bill 105 which cre-
ates the Kentucky Livestock Care Standards Commission. The commis-
sion is charged with developing guidelines to address animal well-being,
agriculture best management practices, and herd health. This legislation
protects livestock producers in Kentucky from two extremes - the few
bad actors in the industry and the animal-rights extremist groups that
wish to dismantle livestock production entirely. This commission will pro-
vide common-sense, scientific standards and prevent decisions being
driven by emotion.

With dairy farmers spending approximately $4,500 per cow annually,
Kentucky’s 86,000 cows represent a direct investment of $387 million in
rural communities. Senate Bill 85 added the Kentucky Farm Bureau as a
non-voting member of the Kentucky Milk Commission and reflects the
importance of our dairy farm families to Kentucky. Both these bills are
now in the House for consideration.

| commend Farm Bureau for its great work among youth and
success in highlighting Kentucky products both at local Roadside
Markets and outside our borders. The organization is truly the Voice of
Kentucky Agriculture.

DAVID L. WILLIAMS

e

Kentucky Farm Bureau is a voluntary

organization of farm families and their

allies dedicated to serving as the voice

of agriculture by identifying problems,

developing solutions and taking actions

which will improve net farm income,

achieve better economic opportunities

and enhance the quality of life for all.
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SUPPORTING AGRICULTURE i INSURANCE SERVICES i MEMBER BENEFITS { KYFB.COM

Save 20% on
Choice Hotels, and put
your mind to rest too.
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Members receive a 20% discount at Comfort Inn, Comfort Suites, Quality Inn, Sleep Inn, Clarion Inn,
Cambria Suites, Mainstay Suites, Suburban ESH, Econo Lodge and Rodeway Inns when they make
advance reservations. Call 800-258-2847 and use the Farm Bureau discount # 00800589. Discount
subject to availability at participating hotels and not for use in conjunction with any other discount, offer

or promotional rate. Advance reservations are required through the 800# or choicehotels.com.

KENTUCKY FARM BUREAU

ENTERPRISE RENT-A-CAR | AVIS CAR RENTAL | BUDGET CAR/TRUCK RENTAL | CASEIH | FLORIDA CITRUS | FARM BUREAU BANK | AGELITY
BELTONE HEARING AIDS | AMERICAN HEARING BENEFITS | COAST TO COAST VISION | QUALSIGHT LASER VISION CORRECTION | SHERWIN-WILLIAMS
GRAINGER INDUSTRIAL SUPPLY | FARM CHEMICALS | THE FARMER'S PRIDE | REWARD PROGRAM | PRO SECURITY AND FIRE | T-MOBILE | CHOICE HOTELS

WYNDHAM HOTEL GROUP | WOOD DOCTOR FURNACES | KENTUCKY STATE PARK LODGES | DELL COMPUTERS | POWERNET GLOBAL




A few of the Kentucky Farm Bureau benefits...

T-MOBILE CELLULAR

T-MOBILE is now offering our members 12% discounts off of their monthly service. Members also receive waived activation
fees and heavily discounted handset prices. New customers call 866-464-8662 and give them the KYFB promotional code
10517TMOFAV. Existing customers call 877-453-8824 and provide the KYFB promotional code 10517TMOFAV.

PRO SECURITY AND FIRE SYSTEMS L.L.C.
Members receive a free home security system, including monitored smoke and fire detectors, installed free of charge with a three
year monitoring agreement. Offer subject to credit approval. Call 866-792-7233 for more information.

SHERWIN-WILLIAMS

Members receive a 25% discount on paint, wallcoverings and accessories at any Sherwin-Williams store.

Pick up your Preferred Customer discount card at your local Farm Bureau office. Discount code #9061-5498-4. Call
1-800-4SHERWIN (1-888-474-3794), or visit Sherwin-williams.com for a store near you.

FARM BUREAU BANK

Call 1-800-492-3276 or visit farmbureaubank.com.

* Mortgage & Vehicle Loans ¢ Business Line of Credit * Certificates of Deposit * MasterCard Credit Cards
* Money Market Savings e Interest Bearing Checking e Health Savings Account

DELL COMPUTERS

Dell and Kentucky Farm Bureau have teamed up to bring you a discount program for your consumer/personal purchases. To make
a purchase, simply go online at dell.com/kentuckyfarm or call 800-695-8133 and enter your Member ID # PS32578220. Visit
kyfb.com for more info.

CASEIH

Farm Bureau members can get great discounts on Case IH tractors. $300 off best offer on DX/DXE Series Farmall tractors,
$500 on the JX Series, and $500 on the Maxuum JX Series. Just visit your Case IH dealer and show your Farm Bureau
membership card. Visit caseih.com to find a dealer near you.




Dollars and “change” register
at Presidents-VPs Conference

ivility may be in short supply in today’s

society, but politeness and respect for oth-

ers fortunately are still integral to the Farm

Bureau culture. And so is common sense,

which often is left out of the mix when
public policies are crafted.

KFB President Mark Haney made those points in his key-
note address at last month’s Presidents and Vice Presidents
Conference to underscore why the organization should
move full bore to tackle our nation’s long list of problems.

“If we’re going to be the Voice of Agriculture, we're going
to have to be the voice of reason,” he said.

Haney’s remarks concluded the annual conference which
attracted some 200 county leaders. Before expressing enthu-
siasm about how changing preferences for food, fuel and
energy present great opportunities for Kentucky farmers,
Haney devoted most of his remarks to lamenting how the
federal deficit threatens future prosperity.

“This nation cannot continue this spending spree,” said
the Pulaski County farmer. “It is a clear threat to this nation’s
future; our children and grandchildren will pay a dear price

if we don't correct this”

He urged the county leaders to voice their concerns to
lawmakers and demand “common sense” solutions con-
tained in a report from an AFBF Task Force. Foremost is
reducing government spending, he said.

“You can either raise taxes or reduce services - - and no
one wants to talk about raising taxes,” Haney said.

Among many things, the task force report recommends
steps to harness “pork barrel” spending and suggests that
the government reduce the deficit incrementally. KFB First
Vice President John C. Hendricks was on the task force. He
shares Haney’s grave concern about the nation’s staggering
$13 trillion deficit.

Ending on a bright note, Haney cited the “buy local”
craze, development of biomass and renewable fuels as posi-
tive developments for Kentucky agriculture.

“I'm excited about our future,” he said.

The future was the theme of another featured speaker,
AFBF Leadership Development Director Bob Wilson. He
spoke about how the current generation of Farm Bureau
leaders needed to adopt some new approaches to attracting




future leaders.

To make his point, Wilson outlined the significant differ-
ences between four generations of Americans:
Traditionalists, Baby Boomers, Generation X and
Generation Y. Baby Boomers, those between 45 and 64
years of age, comprise the bulk of Farm Bureau leadership,
he noted.

Because of this demographic, “we have a challenge in our
organization; there will be a vast change in our leadership in
the not-too-distant future,” Wilson said. “We have some
bridging to do”

One key, he said, is to engage the younger members in
projects involving the internet or other technologies of their
interest.

“There are ways the younger generations can help other
than just attending meetings,” said Wilson. “Judge your
county Farm Bureau by how many people are doing some-
thing — not simply by how many are at your meetings and
events. If we don’t challenge these young people, they will
go someplace else — to other organizations and groups”

The relevancy of Wilson’s presentation was quite evident
when only one person was standing after he asked for mem-
bers of Generation Y (under 30) to stand up.

In other conference highlights

« Five KFB Directors were involved in an update on the
animal welfare issue, with task force chairman Danny
Wilkinson presiding. Wilkinson, who also is chairman of
KFB’s Swine Advisory Committee, gave an update on pro-
posed state legislation (Senate Bill 105) to create a Livestock
Care Commission, as well as national developments.
Presenting reports from their respective commodities were
KFB Directors Fritz Giesecke (beef cattle), Alex Barnett
(equine), Terry Rowlett
(dairy) and Jay Coleman
(poultry).

+ A session on rural
development programs
featured Tom Fern, State
Director of USDA’
Rural Development
Department; and Sabrina
Matteson, AFBF’s Director
of Rural Affairs.

» A discussion of national
issues included Larry Cox,
the state director for Senator
Mitch McConnell; Tod
Griffin, Executive Director
of the  Agribusiness
Association of Kentucky;
and L. Joe Cain, KFB’s
Director of National Affairs.

+ KFB legislative agents
Jeft Harper, Bryan Alvey
and Paula Pabon gave
updates on the organization’s agenda at this legislative ses-
sion.

Care Issues Task Force, presided.

“This nation cannot continue
this spending spree. It is a
clear threat to this nation’s
future; our children and

grandchildren will pay a dear

price if we don’t correct this.”

The panel discussion on animal welfare issues involved (from left) Public Affairs Director Jeff Harper and KFB Direc-

tors Terry Rowlett, Danny Wilkinson, Fritz Giesecke and Jay Coleman. Wilkinson, who is chairman of KFB's Animal
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FB brought a
group of about
190 members to
the nation’s capi-
tal for this year’s
Congressional
Tour. The annual event afforded the
opportunity to meet with the states
Congressional delegation to discuss such
pressing issues as health care reform, the
federal deficit, immigration reform, ener-
gy policy and environmental regulations.

Besides the legislative meetings a full
agenda included a series of issues brief-
ings plus tours of national landmarks. As
always, the highlight was the annual
breakfast with the Kentucky delegation.
This year’s renewal provided a forum to
salute Senator Jim Bunning, who is retir-
ing at the end of the year following 24
years in Congress.

Bunning’s Republican colleagues made
tributes and he received two standing
ovations from the KFB members. His
comments were spirited as usual as he
criticized the Obama administration and
urged the audience to take a stand against
its policies on health care, energy and the
economy.

“The federal government is into every
aspect of your life,” Bunning said sternly.
“I don't think that’s a healthy United
States of America.”

Before closing with thanks for his long
friendship with the Farm Bureau family,
Bunning pleaded: “Don’t give America
away to Washington D.C. Please, don’t

10

CONGRESSIONAL TOUR
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Senator Jim Bunning received a standing ovation following his remarks at the breakfast. He was
flanked by Senator Mitch McConnell, KFB President Mark Haney and Executive VP David S. Beck.

Bunning will retire at the end of this year.

do it!”

Senator Mitch McConnell was equally
adamant about the battle involving con-
servative and liberal positions, saying:
“What’s going on now is a battle for the
heart and soul of this country”

House Democrats Ben Chandler and
John Yarmuth weren't present for the
Republican remarks to the group.
Yarmuth arrived early to greet and have
breakfast with his constituents but had to
depart prior to the program for a meet-
ing. Chandler had a previous commit-
ment. Both, however, met with KFB con-
stituents later in the day and were very
gracious with their time.

Hal Rogers, the senior member of
Kentucky’s House delegation, was the
opening speaker and set the stage for the

tribute to Bunning, whom he described
as “a Kentuckian through and through”

First District Congressman Ed
Whitfield singled out health care and
immigration reform. He said he would
file a bill to lower farmers’ cost for hiring
migrant labor under the H-2A guest
worker program.

Fourth District Congressman Geoff
Davis focused on the cap-and-trade issue.
Noting how it would be costly to farmers,
Davis described cap-and-trade as “an
economic colonization of the heartland”
Both he and Second District
Representative Brett Guthrie were
critical of the Environmental Protection
Agency’s attempt to expand its authority
to regulate farms under the Clean Water
Act.

m




ABOVE: Larry Butler of Jefferson County enjoyed a lighter moment during a group visit to the office of Third District Congressman John Yarmuth (right).

Also pictured, from the right of Butler, are George Deutsch of Jefferson County, Gary McGruder of Bullitt County and Jeanine and Guy Raymond of Jefferson

County.

LEFT: KFB Director J. Fritz Giesecke of Hart County pre-
sented a policy manual to Second District Congressman

Brett Guthrie.

BOTTOM LEFT: First District Congressman Ed Whitfield speaks
with a constituent following the breakfast.

BOTTOM CENTER: KFB Director Randy Chrisman of Anderson
County presented Sixth District Congressman Ben Chandler
with a policy book during a constituents’ meeting.

BOTTOM RIGHT: Congressman Hal Rogers noted that he has
participated in nearly 30 KFB Congressional tours. “Thanks
for the courtesies for all these years,” he said to nearly
200 KFB members at the breakfast. He also gave a stirring
tribute to retiring Senator Jim Bunning, plus continued his

annual tradition of taking a group on a capitol tour.
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E) AND TRADE

New produce market in Henry County has lofty goals

CAPSTONE ¢

E AUCTION SERVICE, LLE

Grolocal

The Capstone Produce Market opened
in November of last year on U. S. 421 in

Campbellsburg. The auction will serve

buyers and sellers in an 18-county re-

gion of north central Kentucky.
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Cparated By CAPSTON|

hane and Mary Courtney
of Bagdad are young
tobacco farmers looking
for other sources of
income from their farm.

“We want to be diversified and not rely
solely on tobacco,” said Mary. “We want
to remain full-time farmers but we don't
want our future to be in the hands of the
tobacco industry”

So the Courtneys are researching their
options and have chosen to put some of
their eggs into the produce basket. The
couple plan to start a small CSA
(Community Supported Agriculture), but
are also happy that this year they will
have another outlet for their vegetables —
Capstone  Produce  Market in
Campbellsburg.

Capstone Produce Market - the brain-
child of farmer and auctioneer David
Neville - opened in November of last year
with the sale of hay, straw and firewood.
This spring, the auction will go full force,
selling flowers in March, flowers and bed-
ding plants in April and a full line of
produce from May through October.

Neville expects to offer a market outlet
for producers in an 18-county area sur-
rounding Shelby and Henry counties and
lure wholesale and retail buyers from
Louisville, Lexington and northern
Kentucky. Neville said the auction will
offer a marketing alternative to those pro-

Article and Photos By Walt Reichert

ducers in the area looking to diversify
from tobacco.

“This area of roughly 18 counties rep-
resents only 15 percent of the counties in
the state, but the farmers account for
about 40 percent of tobacco production
in Kentucky,” Neville said.

Forces coming together

Neville’s Capstone Produce Market is
named for his Capstone Farms, a pure-
bred Angus operation in Shelby and
Henry counties. Neville also has a back-
ground in sales, from running a technol-
ogy business in Shelbyville in partnership
with his brother, Chuck. And a couple of
years ago, Neville got his auctioneers
license and started an auctioneering firm,
also with the Capstone name.

“I've been doing my homework and
have seen the enormous potential of the
trend to buying local produce and the
forces just came together to start the pro-
duce auction,” Neville said.

He opened the auction in the former
Southern States store on U. S. 421 in
Campbellsburg and late last fall started
selling hay, straw and firewood. Neville
also spent last fall talking to potential
producers and, using the Internet, mak-
ing buyers aware of the market and the
products that will be available. Neville has
also drawn heavily on the experiences of
the successful produce markets around
the state, including the Lincoln County
Produce Auction, which last year did $1.7
million in sales, according to produce
manager Lloyd Shrock. The auction cal-
endar at Capstone will roughly follow the
calendar of the auction in Lincoln County
(see box for more information).

Neville said Capstone will train poten-
tial producers. He has had several meet-
ings with producers, where extension
agents, experts from the University of
Kentucky and the Kentucky Department
of Agriculture, and experienced growers
have offered advice about everything
from what to grow, how to grow it, and



what to put it in

Neville said producers who grow local-
ly will also be able to brand their products
with the market’s GroLocal label.

“Buyers who use the stamp can tell
consumers, if they open a menu, that the
product they order was grown locally,
Neville said.

Neville said the market will also edu-
cate producers about growing food safely.
At a meeting in Shelbyville in December,
Adam Watson, with the Kentucky
Department of Agriculture, told produc-
ers cost-share money is available to help
them implement the department’s Good
Agricultural Practices program. The
program is intended to assess a partici-
pant’s efforts to minimize the risk of
contamination of fresh fruits, vegetables
and other commodities.

Neville expects many of the producers
for the Capstone Produce Market will
come from the nearby Amish commu-
nity that also supplies some of the labor
on the auction floor.

“I don’t believe they will be the biggest
producers but they will be the most
committed,” Neville said.

Ups and downs

Though the Courtneys see the pro-
duce market as an alternative to tobacco,
they know that growing vegetables will
have its ups and downs.

“We were told that safety comes from
having a variety of products and a variety
of markets,” Courtney said.

Mike Lewis of Carroll County said he
sees the Capstone auction both as an out-
let for his own eight acres of vegetables
but also as a place to buy locally-grown
products for the farmers market in Carroll
County, where he is the manager.

Jill Bishop of Harrodsburg said her two
sons, Wyatt, 17, and Landon, 15, hope to
expand on the successful 2009 season
they had growing and selling corn, canta-
loupes, watermelons, green beans and
tomatoes. They look to Capstone as
another option to selling at the local
farmers market and at a roadside stand.

“Having an outlet for our produce will

allow us to experiment and see which
direction our sons will pursue,” Bishop
said. “The produce auction gives us that
avenue like the tobacco auction floor had
in previous years. We can take our prod-
uct and know that the buyers will be there
and that we can take a check to the
bank”

Shelby County Extension Agent for
Agriculture Brett Reese warned produc-
ers that sometimes that check may be
smaller than they would like.

“Produce is one of the commodities
that sells on a truly open market,” Reese
said. “Prices can go up and down. And

the problem is when you have too many
tomatoes, everybody else has too many
tomatoes too. And, like any business, the
producers may have to take lower prices
for awhile before the market catches on”

But Reese also said that the potential is
there for good returns to produce grow-
ers in the state of Kentucky and that the
auction can be a good place to sell quality
produce.

“If theyre a good manager, a good
farmer, they will do well because there’s
not nearly enough produce grown to
meet the demand,” Reese said. “They
have to understand that it’s a lot of work.
But it's the only other crop with the
potential to meet or exceed the income
from tobacco””

Jim 0'Donoghue and his son, Clayton,
watched David Neville attach a forage
analysis to a load of hay before the
auction got underway at Capstone Pro-

duce Market.

13

SMIN NVIHNG WYY MXDNINTY } HOUVIA




14

Article and Photos by Walt Reichert

ABOVE: Shepherd Diana Anson watches
her Border Leicester ewes clean up alfalfa
hay. Anson shows sheep and sells the

wool to a processor in Missouri.

FAR RIGHT: Dr. Ken Andries and Ray Bow-
man (with hat) look over the flock of
goats on the Kentucky State University

research farm near Frankfort.

illd"ﬁg e floc

Ray Bowman’s offlce is promoting sheep and goats

farm in northern Shelby County.

Three Border Leicester lambs are
on the ground already and a dozen or
more are due within the next few days.

And if she has an orphan lamb, she has
a readily available food source - goat’s
milk from her herd of six does.

“They do so much better on goat’s milk
than they do the artificial stuff,” Anson
said. “And Tve taught myself to make
cheese; I love goat cheese”

Anson is one of about 1,000 sheep pro-
ducers in the state and one of about 4,000
goat producers. Though goat production
— for meat, not milk - has expanded dra-
matically in the last two decades to meet
the demand from the growing ethnic
population in the state, sheep numbers
are a fraction of what they were during
the peak production years just after World
War II. And even though the goat herd
has expanded steadily, the state produces
only about half of the goat meat needed to
meet demand.

In a state where farming has tradition-
ally meant tobacco, cattle and horses,

Its lambing time on Diana Anson’s

sheep and goat production remains some-
thing of a stepchild. Ray Bowman wants
to change that.

Bowman is executive director of the
Kentucky Sheep and Goat Development
Office, based in Frankfort. The mission of
the office is to educate farmers about the
advantages of sheep and goat production
and help current producers turn a profit.

“Traditionally, Kentucky agriculture
was never thought of except in terms of
tobacco, horses and maybe cattle,
Bowman said. “The potential of sheep
and goats has not been recognized. We
exist for the two industries that previ-
ously didn’t have a voice”

The Kentucky Sheep and Goat
Development Office opened in 2007 with
initial funding through the Governor's
Office of Agricultural Policy. The office is
overseen by the Kentucky Sheep and
Wool Producers and the Kentucky Goat
Producers organizations. = Bowman,
retired from state government, was hired
as executive director.

Bowman has walked the walk. He has
raised meat goats on his farm and held



offices in state and national goat producer
organizations.

“I was goaty when goaty wasn’t cool,”
Bowman said.

These day, Bowman’s family raises
Katahdin hair sheep.

Bowman and staff developed a website,
www.kysheepandgoat.org and is in the
process of creating a quarterly publica-
tion aimed at sheep and goat producers in
the southeast region. Tentatively called
“Hoofbeats,” the publication will offer
producers educational materials and a
chance to advertise their flocks and prod-
ucts. Regional associations can advertise
upcoming events.

Bowman is also on worldwide radio
promoting sheep and goats. Since
September of 2009, he has hosted a radio
show through a company in Atlanta that
broadcasts via Internet. Bowman inter-
views experts in the sheep and goat indus-
tries and occasionally broadcasts live
from national and regional sheep and
goat conferences. The show, which broad-
casts on Thursdays at noon and again on
Saturday mornings, can be accessed at
www.radiosandysprings.com/showpages/
sheepandgoatphp.

“It requires a little bit of organization
and time, but it’s an opportunity to pro-
mote Kentucky sheep and goats all over
the world,” Bowman said.

While most of the sheep and goat pro-
duction in the state is focused on meat,
Bowmanss office is also promoting fiber
and wool. This year, the office is sponsor-
ing the first Kentucky Sheep and Fiber
Festival in Lexington.

Bowman said the Kentucky Sheep and
Development Office will promote every
aspect of the sheep and goat industries in
the state.

“Were working to support everybody
involved, from the producers to the stock
yards to the slaughter houses and the
people in the fiber industry;, Bowman
said. “There are so many things these
industries touch, it’s incredibly important
to be at the table of Kentucky agricultural
policy”

Bowman and livestock experts at state
universities say the sheep and goat indus-
tries in the state are poised to become
major agricultural players with a little
boost from university research, some
readjusting of attitudes and some skillful
marketing.

Sheep and goats are a natural comple-

ment to the state’s large beef cattle indus-
try, Bowman said. Goats can and are
being used to clear unwanted species,
such as multiflora rose, kudzu and bush
honeysuckle from pastures. Sheep, in
combination with cattle, improve pas-
tures because the two species’ grazing
habits differ, and a flock can be added to
the beef herd without increasing pasture
acreage.

“It requires a little bit more manage-
ment, but the two create an incredible
symbiosis that hasn't been taken advan-
tage of,” Bowman said. He also said sheep
and goats are a natural to graze the hilly
lands and small farms of eastern Kentucky,
many of which used to depend upon
tobacco.

Farmers can also take advantage of the
good demand for goat meat and strong
prices, said University of Kentucky

Extension Goat Specialist Terry
Hutchens.

“Goat  prices y .
are high right

now and likely to
continue to be
high,” Hutchens
said. “What the
state could use is
more, larger pro-
ducers, those with
herds of 400 to
800 does.”

While the
state’s dairy goat
herd is limited to
four  certified
dairies, interest in
making goat
cheese is grow-
ing, Hutchens
said. UK offers a
cheesemaking school for up to 20 partici-
pants; the March program filled up in two
weeks.

At Kentucky State University’s research
farm near Frankfort, Dr. Ken Andries and
associates are researching ways to help
farmers cope with some of the challenges
of raising goats in Kentucky. He has stud-
ied pasture stocking rates, advantages of
fall vs. spring kidding (no difference
except for better conception rates in the
spring), and organic vs. nonorganic
sources of selenium.

One of the major challenges of raising
goats is predator control, and Andries has
found donkeys effective in keeping the

herd safe from dog and coyote packs.

Another challenge, to both goat and
sheep producers, is parasite control, espe-
cially control of the stomach worm, or
barber pole worm. As worms gain resis-
tance to anthelmics currently on the mar-
ket, producers are turning to breeding
efforts to produce goats resistant or toler-
ant to worms. At KSU, Andries has intro-
duced Spanish goat genetics into the
largely Boer goat herd to test parasite
resistant. The Spanish goats, while not as
meaty as Boers, have more natural resis-
tance, he said.

Hutchens said UK’s study of parasite
resistance in goats shows “that ultimately
producers are going to have to select ani-
mals with some resistance.”

Professor of Animal Sciences at the
University of Kentucky Dr. Debra Aaron
said sheep producers, too, battle parasite
loads in a state with a warm, wet climate

such as Kentucky’s. She said sheep pro-
ducers also need to learn to selectively
worm animals to keep down parasite
resistance to anthelmics.

But while parasites and predators are a
problem for sheep producers, the number
one challenge they face is a lack of shear-
ers in the state, Aaron said. That, coupled
with low prices for medium grade wool,
makes it difficult to profitably harvest
wool from the traditional meat breeds,
such as Suffolk and Hampshires.

Bowman said he hopes the answer to
the sheep shearing shortage lies with the
UK Sheep Shearing School.



Legislators check in for “Check-OutDay”

66 F ood Check-Out Week” is
still going strong as an
effective way to promote

how Americans benefit from the work of

farmers.

The event was initiated 14 years ago to
put a spotlight on the low cost of food in
the United States. While that remains the
primary message, Farm Bureau also is
stressing nutrition and value in the food
supply.

KFB goes a step further, marking the
occasion to also show appreciation to
state lawmakers for their continuing sup-
port of our agriculture industry. KFB staff
distributed gift baskets of Kentucky prod-
ucts to legislators and other state officials
to signify Food Check-Out Week, which
was February 21-27. KFB Women’s
Committee Chairwoman Frieda Heath
was on hand to greet the recipients and
explain the purpose of the event.

Meanwhile, County Farm Bureaus held
a variety of events such as distributing
materials at supermarkets or schools, dis-
seminating information through local
media or providing food to charitable
organizations.

“Check-Out Week is a good opportu-

nity to remind everyone of how they
benefit from our affordable food supply;”
said Mrs. Heath. “Without question we
have the best food system in the world.
Americans pay far less for food than
those in most nations. We take this oppor-
tunity to remind people of this”

On the national level AFBF is promot-
ing how consumers can learn to shop
effectively to put nutritious meals on the
table with lower costs. AFBF has devel-
oped and distributed materials dedicated
to helping consumers make healthier
food choices.

Still, the most powerful message is that
food remains a bargain, even during these
tough economic times. USDA estimates
that the average American spends about
11 percent of disposable income on food,
which is far below the share for housing,
health care and some other necessities.
And while Americans can work about
two months to earn enough money to pay
their annual food bill, it takes twice as
long to pay taxes for the year.

The combination of the incredible effi-
ciency of American farm production and
federal policies that protect the economic
viability of our agriculture industry make

To mark Food Check-Out Daf,
KFB Women’s Committee Chair-
person Frieda Heath presented
state officials with a gift
basket of Kentucky products.
Pictured are Governor Steve
Beshear, Senate Agriculture
Committee Chairman David
Givens and House Agriculture
Committee Chairman Tom

McKee.

food a bargain in the United States. As a
result, Americans have more money to
spend on other things, which boosts the
overall economy and quality of life.



Shane Wiseman of Clark County received 250 hours
free use of a Kubota tractor for being named a finalist
in the 2009 Outstanding Young Farm Family program.
He recently was presented with the tractor at Am-
burgey’s Farm Machinery in Mount Sterling. Pictured
from left are KFB Young Farmer Program Director Jay
McCants, Kubota Regional Sales Manager Don Barker,
Wiseman and Kenny Amburgey, owner of Amburgey's

Farm Machinery.

Capping off a meetin
pping off ting
KFB Directors (from left) David McGlone, David Chappell and Terry Rowlett presented
Fourth District Congressman Geoff Davis with a “Don’t Cap Our Future” cap as part of the
initiative to show opposition to the proposed energy bills that could be costly for farm
families. Representative Davis supports KFB's position, describing “cap-and-trade” as “an
economic colonization of the heartland.” The KFB Directors discussed a variety of issues

with the congressman, who describes himself as “kind of a populist at heart.”

Austin - (270) 434-4124
Broadbent B & B Foods Acres of Land Winery
Eddyville - (800) 841-2202 Richmond - (859) 328-3000

Thieneman’s Herbs & Perennials

Lee's Garden Center

Hodgenville - (270) 358-9897 Louisville -

(502) 491-6305
Brumfield Farm Market

Madisonville - (270) 821-2721 Bishop Jersey Farm Market

Tower View Farm & Nursery
Greensburg - (270) 932-4908

Mammoth Cave Transplants Jeffersontown - (502) 267-2066
. Brownsville - (270) 597-2533
Dogwood Valley Trading Post

Burton's Nursery & Garden Center Yuletide Tree Farm & Nursery

Clay - (270) 664-9892 Campbelisville - (270) 789-1239 Maple Hill Manor I.\Ipaca & Llama Winchester - (859) 771-4729
J Potts Nursery & Greenhouse Chanev's Dairv B Fiber Ff‘""! & Studio
Kirksey - (270) 489-2756 aney s Hairy barn Springfield - (859) 336-3075

Metcalfe Landscaping

Madisonville - (270) 821-0350
Scott Hams
Greenville - (270) 338-2402

Stone Hill Honey Country Store
Spottsville - (270) 826-2767

Trunnell's Farm Market
Utica - (270) 733-2222

Many markets have seasonal
hours, please call in advance
for hours of operation.

Call or email today for your free Certified Roadside Market directory ::

Bowling Green - (270) 843-5567

Chateau de Vieux Corbeau Winery
Danville - (859) 236-1775

Cravens Greenhouse
Albany - (606) 387-8583

Flaggy Meadow Fiber Works
Springfield - (859) 336-7272

Habegger's Amish Market
Scottsville - (270) 618-5676

Haney's Appledale Farm
Nancy - (606) 636-6148

Horseshoe Bend Vineyards
Willisburg - (859) 375-0296

Serenity Farm Alpacas
Raywick- (270) 692-8743

Sinking Valley Vineyard & Winery
Somerset - (606) 274-0223

Stephens’ Nursery & Fresh

Produce
Russell Springs (270) 343-2295

Stoneymeadow Farm Fresh
Danville - (859) 239-8664

Three Springs Farm
Elizabethtown - (270) 360-0644

Three Springs Farm
Leitchfield - (270) 360-0644

roadside@kyfb.com ::

ROADSIDE

1;}.3.111 FVIHRRE
kyfb.com/roadside
(502) 495-5106
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YOU'VE GOT
A LOT RIDING
ON YOUR

LIVESTO‘CK
OPERATION

Combining the latest innovations in feed technology, nutritional
supplements, animal health and pasture management techniques,
Southern States offers a complete product line tailored to meet all

your production needs from start to finish.

297>

Benchmark Plus
Orchardgrass

(021-42401)

LOWEST PRICE Evnlg]

*|DEAL FOR HORSES AND CATTLE
*SUPERIOR FORAGE YIELD
°|DEAL FOR PASTURES AND HAY
*EARLY MATURITY

*GREAT PALATABILITY

*SELECTED FOR PERSISTENCE
UNDER HEAVY GRAZING

SEED YOUR PASTURES NOW- ‘R\\\\

: BENCEmRK D
PLUS

ORCEiRDG

~ ///////

Bip . 29
*EXCELLENT PLANT VIGOR
*DROUGHT TOLERANT

*STEM RUST RESISTANCE
*MAXIMUM PERSISTENCE

HRN AR 5
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FOR HAYING OR GRAZING -I

a

ﬂ SOUTHERN STATES

Brands you trust. People who know.

www.southernstates.com

Three veterinarians
are first participants
in incentives program

r. Patricia Davis of Cynthiana, Dr.

D Angela Olt of Greensburg and Dr.

Ryan Wonderlich of Shelbyville
are the first to be enrolled in Kentucky’s
Large/Food Animal Veterinary Incentive
Program. The program provides assistance
in repaying student loans.

Kentucky Farm Bureaus Education
Foundation is administering the program
on behalf of the Kentucky Cattlemen’s
Foundation, which launched the initiative
after receiving a $100,000 donation for the
purpose of encouraging large animal prac-
tice in the state. The Kentucky Agricultural
Development Board later approved a $1
million investment for the program.

Recipients must be in the first or sec-
ond year of practice in Kentucky and
working in a practice that devotes at least
half of its time to large/food animals.
They must have a current outstanding
balance on a student loan through a lend-
ing institution.

Dr. Davis is a 2009 graduate of Tuskegee
University who is practicing at the
Harrison Veterinary Clinic in Cynthiana.
She graduated in the top three percent of
her class at Bourbon County High School
and studied Biology at Western Kentucky
University before enrolling at Tuskegee
University in Alabama. Tuskegee and
Auburn University have an arrangement
with the state of Kentucky to accept a
number of Kentucky students each year.
(Kentucky does not have a School of
Veterinary Medicine)

Dr. Olt has a Doctorate of Veterinary
Medicine from St. George’s University
plus a Masters in Animal Science from
UK and a B.S. in Agriculture from
Western. She practices at the Shuffett
Animal Clinic in Greensburg and lives on
a Green County farm with her husband.

Dr. Wonderlich has a practice in
Shelbyville. He has a Doctorate Degree
from Auburn University and received an
undergraduate degree from Western. He's
a native of Shelby County and was part of
a 4-H Club national champion dairy
judging team.



Accept nothing less!!
- - "

INTRODUCING THE NEW Z-TRAK PRO SERIES
@ JOHN DEERE

VISIT YOUR JOHN DEERE DEALER TODAY!

www.JohnDeere.com

BOWLING GREEN
HARTLAND EQUIPMENT
270-781-4747
www.hartlandequipment.
com

LEXINGTON
CENTRAL EQUIPMENT
859-253-2611
www.ecentralequipment.
com

GLASGOW
HARTLAND EQUIPMENT
270-651-8900
www.hartlandequipment.

LOUISVILLE
HARTLAND EQUIPMENT
502-239-8484
www.hartlandequipment.

com com
HOPKINSVILLE SOMERSET
ROEDER IMPLEMENT HARTLAND EQUIPMENT
CO., INC. 606-561-5326

800-844-3994
www.roederimpl.com

i by i vill e s,
ATiEUBD0R02 0311428 i

www.hartlandequipment.
com
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Middle Tennessee’s |l
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2010 CAN\ARO 2010 MALIBU LS 2010 SILVERADO

SUGGESTED MANUFACTURER'S PRICE - $31,325 SUGGESTED MANUFACTURER'S PRI SUGGESTED MANUFACTURER'S PRICE - $26,390

20,988 » 409 "!l@_,iJM&&BJ 520,888, 227
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HOP OUR INVENTORY ONLINE 24/7
PLUS EASY PAYMENT CALCULATOR

wwwiljamescoriewcom

[NOW/GETAYOUR\VEHICLEJAR P RATS ALTONLINE Jertfiiirertine it

500 DISCOUNT <t

MUST HAVE PROOF OF FARM BUREAU
MEMBERSHIP TO QUALIFY FoR DISCOUNT.

FOR FARM BUREAU MEMBERS

NEED YOUR SATURN SERVICED? ":ric:taum ﬂé‘n‘}ﬂi&'&'fa‘.’.ﬁ“s'!.‘.’.’.‘!ﬁ'ﬁé'r‘?sf“
722 COLLEGE STREET - CLARKSVILLE, TENNESSEE
“ckrew 931-552-2020 + 1-800-685-8728 g

e 24-HOUR CREDIT HELP LINE 1-800-829-8448
' CHEVROLET NQ TAK TO MILITARY WW W _.JAMESCORLEW.COM

LLPFICES AND PAYMENTS PLUS TAX. TTLE ANDLICENSE PAVMENTS BASED ON 59 AT FOR 72 HONTHS WITH 155 DOWN AT SGHIG, WITH APPROVED CREDIT THROUGH GHAC, 5 APf FNANCING ON AL REVANING 2009 HODELS N STOGK WUST VN 1988 Of
TONOTA QR LERUS T GUALITY FOR GONGUEST GASH MIDBLE TENNESSEE RATINGS BAGED ON MONTHLY SALES FOR THE ONTH OF DEGEMBER 2006 SEE DEALER FOR DETALS. DUE 0 AD DEADLINES SOME UNTTS MAY BE SOLD AND SALE MAY END WITHOUT NOTICE AND REBATES
AN NGENTVES MAY GHANGE. PRIGES INCLUDE 5375 00 PROCESSING FEE. PIGTURES ARE REPRESLNTATION, ACTUAL VEHCLES MAY VARY.NO TAX ON VEHICLE PURCHASE TO ACTIVE DUTY MILITARY ONLY NOT AVAILABLE WITH SOME OTHER OFFERS. OTHER AESTRICIIONS APPLY

LIVZSTOCK

DIRECTORY

Bardstown Mills
(502)348-3949

Cow & Calf Mix Special, 14%........
In Bulk 3 Tons Delivered Locally ...
Shell Corn.......
Distillery Dried
IVOMEC 5L (110 Cow
Sweet Grain Mix, 10% ..
Sweet Grain Mix 12% ...........
Ivercare Tube Wormer, 1200
Dog Food, 21%
Dog Food, 21%..
Hog Mix 13%......
Rabbit Pellets.....
Rooster Maintenance Mix, 12%
Scratch Grains ...
Layer Pellets ......
Pigeon Conditioning, 16%
Fescue Seed

T0 ADVERTISE
HERE CALL
800-798-2691

KUBOTA
ORANGE INVESTMENT DAYS

Quality that Lasts

BARDSTOWN
JOE HILL'S AUTO CENTER
877-348-2532
www.joehills.com

CYNTHIANA
HAYDON EQUIPMENT INC.
859-234-4621
800-649-7683

MOUNT STERLING
AMBURGEY’S FARM
MACHINERY INC.
859-498-1113
amburgeysinc@earthlink.net

> RTV1140CPX

POSSUM TROT
CFI SALES & SERVICES
270-898-2377

$0 DOWN AND ()’ FINANCING FOR 3 YEARS®

, , e .
The smart-money’s on Kubota’s rugged utility vehicles. RICHMOND

See your local Kubota dealer for a capital investment NORTHSIDE EQUIPMENT
with high-performance returns. Hurry! Offer ends March 31, 2010. CoO.

*$0 down, 0% A.P.R. financing for terms up to 36 months on purchases

of select new Kubota equipment from available inventory at participating
dealers through 3/31/10. Example: A 36-month monthly installment
repayment term at 0% A.P.R. requires 36 payments of $27.78 per $1,000
borrowed. 0% A.PR. interest is available to customers if no dealer
documentation preparation fee is charged. Dealer charge for document
preparation fee shall be in accordance with state laws. Only Kubota and
select Kubota performance-matched Land Pride equipment is eligible.
Inclusion of ineligible equipment may result in a higher blended A.PR. Not
available for Rental, National Accounts or Governmental customers. 0% A.PR.
and low-rate fmancmg may not be available with customer instant rebate
(C.I.R.) offers. Financing is available through Kubota Credit Corporation,
U.S.A., 3401 Del Amo Bivd., Torrance, CA 90503, subject to credit approval.
Some exceptions apply. Offer expires 3/31/10. See us for details on these and
other low-rate options or go to www.kubota.com for more information.

UL Y] LY

EVERYTHING YOU VALUE

www.Kubota.com
©Kubota Tractor Corporation, 2010

19

SMIN NYIHNG WHYA AXDININIY } HOEVI



markets ®

ED MCOUEEN
Crops top $2.4 billion

Field crops produced by Kentucky farmers in 2009 are preliminarily valued
at $2.425 billion by USDA. This is up from $2.255 billion in 2008 and $1.810
billion in 2007. Corn for grain, valued at $711.6 million, continued to be
Cattle numbers steady; Kentucky's number one cash crop, accounting for 29 percent of the total crop
. value. Ranked second in value at $657.7 million was soybeans, up sharply from
breedlng herd down $476.1 million in 2008. The “all hay” crop fell to third place with a value of
The Kentucky cattle and calf inventory $569.7 million; this was $26.3 million higher than the 2008 crop. Of the total
for January 1 was estimated at 2.30 million hay value, alfalfa contributed 20.5 percent. The 2009 tobacco crop value of
head, unchanged from a year earlier. $383.2 million was nearly unchanged from 2008. Burley’s portion totaled

However, there were fewer beef cows and $274.1 million, up from $242.6 million in 2008.

milk cows in the total herd. The beef cow

inventory was estimated at 1.07 million head,

down four percent, and the 2010 milk cow U.S. Cattle Mﬂrkﬂﬂngs by Feedlot Size

inventory was down seven percent to 80,000 1200 Lﬂ 11330 12
head. urce: Caltle on Feed, USDA, February 19, 2010 - )

Kentucky producers held 150,000 head 1000 10
of beef replacement heifers on January 1, o E2007 Feedlots 02008 Feedlots =
down 6.2 percent from 2009. Other heifers o 800 4 e Be e ©2009 Feedlots 2008 Marketings 8 2
and steers showed a significant increase in .§ ~ 2009 Marketings E
inventory, Jumpm.g 12.3 pfer?ent to 3é5'000 % 600 - 6 %
head; USDA attributes this increase in part =l GRG0 =
to plentiful forage supplies. Calves less than 2 2) g
500 |bs. were estimated at 510,000 head, an g 400 4 Eu 4 g
increase of 20,000 from the 2009 estimate. Z 25 2470 .

The 2009 calf crop was estimated at 1.03 mil- 200 - 1.400 — 2
lion calves, a decrease of 40,000 from the - o . I1“|m I [ Z0128
previous year estimate. Bulls 500 |bs. and 0 - 1 1 l l | 0
over numbered 75,000 head, unchanged Feediot 1,000- 2,000- 4,000- 8,000- 16,000- 32,000 &

from last year.
Nationally, the total cattle herd declined

nearly one percent to 93.701 million head.

The number of beef cows and the 2009 calf Utilizatiﬂn ﬂf u.s. Cﬂm

crop were both one percent less than report-

Capacity 1,999 3,999 7999 15999 31,999 over

ed a year earlier. Bil. bu
16

Grain storage is up 14

USDA statistics show that Kentucky 12
producers added five million bushels of on- 10
farm grain storage capacity during the 8
twelve months ending December 1, 2009.
At 190.0 million bushels, this is the largest ©
on-farm estimate since storage reached a 4
low of 150.0 million bushels in 2002. 2
Commercial off-farm storage totaled 66.0 0 e
million bushels, unchanged from December 1985/B6 BA/BO SIS0  O4/95  O7/98 2000001 O304 0607  09A0

1, 2008. However, the number of facilities
declined by five to 180.

Source: USDA, World Agricultural Crutlook Beard, WASDE

Source: Feed Outlook, USDA-ERS, February 16, 2010
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mOnboard Seed Delivery m High Capacity twin centeral hoppers m Up to 110 bushels of
seed onboard m Up to 60-ft planting widths m The leading edge in vauum seed metering
= Unique fromt fold planter design m Telescoping hitch m Easy in field adjustments

3700 SDS FRONT FOLDING PLANTERS
Tremendous productiviy! 13-foot transport!
16 Row (387, 24 Row (207), 24 Row (22),
24 Row (30°), and 36 Row (22" sizes

www.kinze.com

CALL TODAY!

BEECH GROVE
WARD IMPLEMENT COMPANY INC.
270-273-3206
1-800-264-0206

CLINTON
TRI-COUNTY EQUIP. GO., INC.
270-653-2381
www.tri-countyequipmentinc.com

HOPKINSVILLE
H & R AGRI-POWER
800-844-3918
www.hragripower.com

RUSSELLVILLE
H & R AGRI-POWER
800-264-2474

r ~JVINGS

{

The best deals on New Holland tractors are going on now—before spring arrives.
Buy during the Pre-Season Savings event and get 0% financing for 48 months

on select New Holland tractors:

%

FINANCING FOR
48 MONTHS

OR CHOOSE CASH BACK!*

Don’t wait! Pre-Season Savings ends March 31,2010, so stop by today or
visit www.newholland.com/na for complete details.

* Boomer™ Series tractors (18-60 hp)

*TC30 & T1500 Series compact tractors (30-45 hp)
* TT-A tractors (35-62 PTO hp)

*T4000 Series tractors (50-80 PTO hp)

*T4000V Vineyard tractors (62-82 PTO hp)

* T4000F Narrow tractors (62-82 PTO hp)

+ TD5000 tractors (62-80 PTO hp)

*T5000 Series tractors (70-96 PTO hp)

Y% NEW HOLLAND

BEECH GROVE
WARD IMPLEMENT
COMPANY INC.
270-273-3206
1-800-264-0206

MOUNT STERLING
MONTGOMERY TRACTOR
SALES INC.
859-498-0342

RICHMOND
NORTHSIDE EQUIPMENT CO.
859-623-5167

ROCKPORT, IN

KEN SHOURDS EQUIPMENT
812-649-2821
800-301-3044

AGRICULTURE

www.hragripower.com

“For agricultural use. Offer subject to CNH Capital America LLC credit approval. See your New Holland dealer for details
and eligibility requirements. Depending on model, a down payment may be required. Offer good through March 31, 2010, at

Il CAPITAL partcipating New Holland dealers in the United States. Offer subject to change. Taxes, freight, Set-up, delivery, additional options

or attachments not included in price. © 2010 CNH America LLC. All rights reserved. New Holland and CNH Capital are registered trademarks of CNH America LLC.

Come to the country for fresh
air, beautiful views and romantic
atmosphere.
Includes:
Premium B&B Accommodations
Local Vineyard Tour & Tasting
Couple’s Massage

$50 Dining Certificate

Full Country Gourmet Breakfast

Maple Hiltl Wanor

Springfield, KY

877-627-5344

Imperfect planting costs you money.
Precision Planting helps you get it back.

20/20 RowFlow™ makes
variable rate and swath control
easy and affordable.

20/20 SeedSense® gives you
more insight than you can get
anywhere else.

20/20 AirForce™ automatically
adjusts down force to field
conditions.

Precision Meters™ singulate all
types of seeds precisely.

Let us show you how to boost your yield — and your return on investment.
HENDERSON

KING FARMS
270-724-9356

CLINTON
DAVIS PLANTING LLC
270-653-5363
270-254-0331

eSet® outperforms
original manufacturers’
vac disks without guesswork
or adjustments.

Keeton® Seed Firmers
encourage uniform germina-
tion and emergence.

BullsEye® Seed Tubes
eliminate seed bounce and
long outlast ordinary tubes.

MeterMax® calibrates meters
for maximum accuracy.

MAYFIELD
MAYFIELD GRAIN CO, INC
270-247-1608
www.mayfieldgrain.com

HODGENVILLE

HARDIN
CROP PRODUCTION SERVICES
270-437-4000
888-437-4143

ERIC/HAZEL HINTON
270-268-5332
erichinton@windstream.net

NEW HAVEN
SIDELINE SYSTEMS
502-331-8430
riovistafarms@bardstown.com

Yiewo Is IN THe DEraiLs.

Precision

[ v~ v v V]
PLANTING
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Farmer of Year contest begins

Applications for the Kentucky Farmer of
the Year Contest are being accepted. This
program rewards farmers for their commit-
ment to excellence in the agriculture indus-
try and their efficiency in farming practices,
sound financial management, and leadership
in civic organizations. The winner will repre-
sent Kentucky in the Southeastern Farmer of
the Year contest, the South’s most presti-
gious agricultural award, later this year.

The Southeastern Farmer of the Year
program was started in 1990 by Swisher
International and the Sunbelt Agricultural
Exposition. Since its inception, more than
$800,000 has been awarded to state and
overall winners in this contest. Ten south-
eastern states currently participate in this
regional awards program.

The contest is open to all farmers older
than 21 years of age. Interested farmers
may obtain an application from their county
Farm Bureau office, Area Program Director,
or at kyfb.com. All completed entries must

be postmarked by April 16.

USDA predicting rise
in 2010 farm income

Net farm income is forecast to be $63
billion in 2010, up $6.7 billion or 11.8 percent
from 2009.

The 2010 forecast is $1.4 billion below
the average of $64.5 billion in net farm income
earned in the previous 10 years. Still, the $63
billion forecast for 2010 remains the fifth larg-
est amount of income earned in U.S. farm-
ing. Farm income exceeded $80 billion in
2004 and 2008 and topped $70 billion in 2005
and 2007.

Total production expenses in 2010 are
forecast to rise to $281.4 billion, $0.7 billion
(0.3 percent) higher than a revised forecast of

$280.7 billion in 2009.

®
Animal ID program is scrapped

Agriculture Secretary Tom Vilsack announced that the Agriculture
Department will develop a new, flexible framework for the National Animal
Identification System (NAIS) and will undertake several other actions to fur-
ther strengthen its disease prevention and response capabilities.

“After concluding our listening tour on the National Animal Identification
System in 15 cities across the country, receiving thousands of comments from
the public and input from states, tribal nations, industry groups, and represen-
tatives for small and organic farmers, it is apparent that a new strategy for ani-
mal disease traceability is needed,” Vilsack said. “I've decided to revise the
prior policy and offer a new approach to animal disease traceability with
changes that respond directly to the feedback we heard.”

Among the changes, NAIS will only apply to animals moved in interstate
commerce and will be administered by the states and tribal nations to provide
more flexibility. It will also encourage the use of lower-cost technology and be
implemented transparently through federal regulations and the full rulemaking

process.

Scientist critical of CBS report on antibiotics

Dr. Scott Hurd, an associate professor of veterinary diagnostic and produc-
tion animal medicine at lowa State University and a former USDA deputy under-
secretary for food safety, provided a scientific response to the antibiotics stories
aired this week by “CBS Evening News.”

Hurd’s report clearly points out the inaccuracies in the report by CBS
anchor Katie Couric that was highly critical of the use of antibiotics in livestock.

In August, AFBF joined other organizations who wrote to the Obama admin-
istration stressing the safety of antibiotics. The groups said:

“The bottom line for on-farm antibiotic use is this: Farmers and ranchers
strive daily to provide best possible management of their animals through supe-
rior genetics, nutrition, veterinary care, housing and handling. Optimal animal
health and welfare leads to production of safe, affordable and abundant food,
critical to U.S. food security. Maintaining the health of U.S. herds and flocks
requires farmers and ranchers to have all approved safe and effective technolo-
gies, including animal health products, available to us.

However, despite the unsubstantiated allegations surrounding these uses,
no conclusive scientific studies have been offered demonstrating the use of anti-
biotics on farms contributes significantly to an increase in human resistance. In
fact, a growing body of evidence shows just the opposite, namely the responsi-
ble, professional use of these products reduces pathogens in and on foods,

enhancing animal welfare while not contributing to resistance.”




STAINLESS STEEL
Outside Woodburning Heater

Features..

25-year warranty Low Maintenance
No smoke, ash or wood trash in your home

Connects to existing systems UL Listed ®

Standard with bronze pump, combustion

Farm Bureau Membership just got better! Members can now save up to $500*!
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www.hardyheater.com
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It's our
main line.

Vermeer

Vermeerag. 9 » Pella, IA

CYNTHIANA
HAYDON EQUIPMENT INC.
859-234-4621
800-649-7683

MAYFIELD
SANDERS KUBOTA
877-236-6870
sanderskubota.com

TOMPKINSVILLE

866-487-8813
270-487-8813

Supported with dedicated service
and a straight-talk approach.

GRANDVIEW WELDING & EQUIPMENT SALES

CASEM

Racine, WI 53404 USA. All rights reserved.

ELIZABETHTOWN
JACOBI SALES INC.
800-730-2655
jacobisales.com

HOPKINSVILLE
H & R AGRI-POWER
800-844-3918
www.hragripower.com

MAYFIELD
H & R AGRI-POWER
800-455-4747
www.hragripower.com

MORGANFIELD
H & R AGRI-POWER
800-869-1421
www.hragripower.com

(=

- CAPITAL

LENDING | LEASING | CREDIT CARDS | INSURANCE

* Offer restricted to lowa, lllinois, Kentucky, Pennsylvania, Texas, and Tennessee Farm Bureau members. Customer must be a
resident and hold membership for 30 days within one of the eligible states. Present a valid Farm Bureau membership card at time
of purchase to qualify. Farm Bureau and the Farm Bureau National Logo are registered service marks owned by the American Farm
Bureau Federation, and are used by CNH America LLC under license from the American Farm Bureau Federation and the Kentucky
Farm Bureau. Case IH and CNH Capital are registered trademarks of CNH America LLC. ©2007 CNH America LLC., 700 State Street,

Save $500 off JX series

™and the Kentucky Farm Bureau are proud to announce their membership discount program
valid on Case IH™ Farmall tractors, JX Series tractors and Case IH™ Maxxum Series tractors.

Case IH is proud to partner
with the Kentucky Farm Bureau.

OWENSBORO
H & R AGRI POWER
800-264-1504
www.hragripower.com

RUSSELLVILLE
H & R AGRI-POWER
800-264-2474
www.hragripower.com

SHELBYVILLE
JACOBI SALES INC.
800-730-2684
jacobisales.com

STANFORD
SAUFLEY IMPL. CO.
606-365-2525
saufleyimplements.com

CASE i

AGRICULTURE




FREE “THANK YOU” GIFT WITH ORDER OF $10.00 OR MORE!

A/A/}\J‘ Al,«/
THUJA ‘GREEN GIANT’

One of the highest quality evergreens available! Green
Giant was introduced to the gardening public by the U.S.
National Arboretum. And what an introduction! This out-
standing variety is a vigorous grower often growing over
3’ per year. Adaptable trees grow in almost any soil con-
ditions. Extremely uniform in pyramidal shape and re-
quire no trimming. Green Giant is very tolerant to pests
and diseases. Eventually reaches a height of 60" tall with
a base measuring between 12-20". Grow as a specimen
tree or as an evergreen windbreak. Plant 5-6" apart for a
really fast privacy screen, otherwise 10-12” apart. Green
% _Giant can be trimmed to any height and width. Supplies
f _ are limited so make sure to order yours early!

N7948 $5.99 each

/?,\ /,ullu

2 for $11.79 4 for $22.99
8 for $43.99 16 for $84.99
GIANT QUINAULT

EVERBEARING STRAWBERRIES

Bears all season!

If you love strawberries but dont like to pick them, grow
Quinaults. THEY ACTUALLY GROW BIG AS TEA CUPS! And
they're just as delicious as they are big. These firm, deep red
berries make fancy “restaurant” desserts. Excellent for pre-
serves, freezing and eating fresh, too. When planted in April,
Quinaults will produce July through September — right up until
frost! Treat yourself to big luscious berries all season.

N6607 25 for $6.99
50 for $12.99 100 for $23.99

CREEPING RED SEDUM

Cover bare spots with color!
(Sedum spurium) You'll be thrilled with this
hardy ground cover sometimes called Drag-
on’s Blood. Fills those ugly trouble spots with
attractive, thick evergreen foliage all year and
amazes you with brilliant, starlike red flowers
June through September. These are hardy,
northern, nursery-grown plants.

N7036 12 for $3.89
24 for $7.69 48 for $14.99
96 for $27.99

ROSE OF SHARON HEDGE

A friendly fence that blooms all summer!
Delightful blossoms of red, white, or purple each summer
L. in a lifetime fence of natural beauty. These hardy shrubs
will grow naturally to 5-10 for an informal privacy screen or
can be trimmed for a neat colorful hedge. Bursts into brilliant
bloom in mid-summer and continues to flower through fall. Or-
der today and receive 1-2” shrubs. Our choice of colors.

N6877 (30) 6 for $3.99
(60') 12 for $7.89  (120') 24 for $15.49
(240) 48 for $29.99

" GROUND COVER
DAYLILIES

A carefree naturalizer!
(Hemerocallis) A non-demanding cover for
steep slopes banks and other hard to mow ar-
eas. Plant along roadways, walks and fences.
One plant produces 50 or more charming 4-5”
blooms a season. Spreads quickly. Grows to
about 2’ tall. Mixed colors.

N5022 10 for $11.99
20 for $22.49 30 for $31.99
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MIXED HYBRID LILIES

Create a dazzling spot of beauty!
Hardy naturalizer that spreads quickly. Produces big-
ger stems and more blooms each year. Scatter in an
informal setting for a dazzling spot of beauty. Plant
6-8” deep and apart in full to partial sun. We send our
choice of mixed colors. 10-12 cm bulbs. Zones 3-9.

N6492 10-for$798 10 for $3.99
20for-$1498 20 for $7.49

% ORDER ONLINE AT

www.HouseOfWesley.com/quickorder.asp

ONE YEAR GUARANTEE

If any item you purchased from us does not live, for a one
time FREE replacement just return the original shipping
label along with your written request within 1 year of re-
ceipt. Replacement guarantee is VOID unless the original
shipping label is returned. For a REFUND of the pur-
chase price, return the item and the original shipping label
with correct postage affixed, within 14 days of receipt.

1 HOUSE OF WESLEY
1 1704 Morrissey Drive DEPT. 948-5032
1 Bloomington, lllinois 61704

Shipping & Processing $_3.25
SUBTOTAL $
IL Residents add 6.25% Sales Tax $
TOTAL ENCLOSED OR CHARGED $

3 Check or Money Order enclosed.
OVISA

| Name
1 Address
1 City State
1 Zip Phone ()
1 Email
: Please send the items indicated below:
1| HOW
1 |_MANY | ltem # | DESCRIPTION | COST
1 N5022 | G.C. Daylilies
1 N6492 | Mixed Hybrid Lilies
1 N6607 | Q. Strawberries
1 N6877 | Rose of Sharon
1 N7036 | Red Sedum
1 N7948 | Thuja Green Giant
— Giant Robinson
: 25 Strawberries F &66
1 | “Thank you” Gift FREE with a $10 order!
1
1
1
1
1
1

1 O Mastercard
| Credit Card #
1 Expiration Date
I Signature




